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lls Marine Will 
Show Further Gains 
In Income for 1943 


Increase of Around 10% in Net 
Premiums Is Expected According 
To Early Estimates 


HIGHER LOSSES REPORTED 


Fur Floaters, Motor Truck Cargo 
Lines, Jewelers’ Block Among 
Forms Showing Expansion 


Inland marine underwriters report, on 
the basis of available figures on income 
for most of the year, that premium pro- 
duction for 1943 reached a new record 
high, topping the previous record, estab- 
lished in 1942, by a margin of at least 
10%. If these estimates are accurate then 
net premiums for last year should be in 
the neighborhood of $77,000,000, which 
compares with inland marine net pre- 
mitims written by stock companies of 
about $70,000,000 in 1942. 

Inland marine income has been stead- 
ily on the up-grade for several years and 
during the nine years 1934-1942 inclusive 
the increase amounted to more than 
100%. Following are the approximate 
premium writings of some of these 
years: 1934, $31,400,000; 1936, $38,450,000; 
1938, $44,770,000; 1940, $54,000,000; 1941, 
$63,000,000, and 1942, $70,000,000. 


War a Big Stimulus 


During the years before the war in- 
land marine underwriting was progress- 
ing to the point where it was a major 
source of insurance company premiums, 
entirely aside from ocean marine with 
which it was merged until comparatively 
recently. War activity and higher in- 
comes arising from war employment 
have served to bring about a tremendous 
expansion in the inland marine field 
which probably will not be maintained 
after the war when the volume of rail- 
road and truck transportation drops off 
and war wage and salary payments fall. 
During 1943 losses, as well as premiums, 
rose and it is doubtful whether the un- 
derwriting experience will be as favor- 
able as in 1942, although some profit is 
expected. 

From the standpoint of percentage in- 
crease in premiums, rather than volume 
in dollars, one of the biggest gains regis- 
tered in 1943 was in the fur floater field. 
Sales of fur coats have expanded tre- 
mendously in the last two years and a 
large percentage of these are stored and 
Insured during the non-wearing season 
under furriers’ customers’ policies. Jew- 
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The Tuition Fee 


When the cashier had finally traced the insured to the son’s 
house, and found that the father had died long since, he explained 
that as the only surviving child of the insured the son was entitled 
to long-forgotten insurance proceeds, the paid-up value. 


“He and his wife could hardly believe their ears,” tells the 
cashier. “While the sum involved was not large, at that particular 
time it was like manna from heaven. Times had not been too 
good, and their daughter, who was in teachers’ college, had sent 
them the bill for her current tuition fee. For the life of them 


they could not see how they could get the money. 


“They had been postponing from day to day writing the 
inevitable letter they knew they must send her, telling her that it 
would be necessary for her to return home, as they just did not 
have the money to send. 


“Confidence replaced despair, joy displaced gloom, because 
many years ago a man had had the foresight to purchase life 
insurance.” 


—And also because a determined cashier had set out to pay 
a beneficiary. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 
LIBRARY ASSOCIATION OF PURILAND, ORE. 








T. I. Parkinson Favors 
New Over-All Ass’n of 


Life Insurance Cos. 


Would Be Called The Life Insur- 
ance Institute; Have Affiliates; 
Headquarters, Chicago 


OUTSTANDING MAN AS HEAD 


Have Public Confidence and Speak 
for Entire Industry; Broad Scope 
for New Organization 


It became known this week that Presi- 
dent Thomas I. Parkinson of Equitable 
Society favors an entirely new or- 
ganization of life insurance companies, 
to be known as The Life Insurance In- 
stitute, which would be under the gen- 
eral direction of an outstanding person- 
ality who would enjoy public confidence 
and could speak authoritatively for the 
entire business of life insurance. Head- 
quarters of the association would be in 
Chicago and it would be divided into a 
number of divisions; at least, three. 

One of these divisions would be con- 
cerned with the regulation of the busi- 
ness by legislative and administrative 
agencies covering the field now mainly 
covered by the Association of Life In- 
surance Presidents. Another would func- 
tion in the field of public relations. The 
third division would have to do with 
technical and managerial organization 
and procedural questions in the efficient 
and economical administration of life 
insurance services. 

Affiliated Organizations 

Close affiliation would be had with 
such other organizations composed of 
some of the members of the suggested 
new organization as may be necessary 
to deal with the peculiar interests of 
particular companies, as for example, 
the Group companies, the Industrial 
companies and, perhaps, those smaller 
companies which might regard their 
problems as peculiar. 

\lso in close relationship would be 
such technical groups as may be per 
mitted by the law regulating restraint 
of competition or other law limiting the 
freedom of business units to cooperate. 

The work of these various agencies 
would be brought to discussion and to 
public notice by annual meetings which 
would combine the best features of the 
annual meetings of the American Life 


(Continued on Page 8) 
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ho Phoonts Purtual Honor Boll 


HERE’S A SALUTE TO THE MEMBERS OF THE PHOENIX MUTUAL 


FIELD ORGANIZATION WHO, AS MEMBERS OF THE ARMED FORCES 


ARE SERVING THEIR COUNTRY IN TIME OF NATIONAL EMERGENCY 


or 


M. SELIG APPERMAN, Rochester 
RICHARD W. BACON, Indianapolis 
*TUDSON E. BAILEY, Syracuse 
BRADLEY B. BANNON, Seattle 

FRANK B. BEMENT, New York Lincoln 
WILLIAM H. BLACK, San Francisco 

B. SCOTT BLANTON, Jr., Charlotte 

W. A. BOEGER, Jr., New York Downtown 
ADELBER7? BRINK, Buffalo 

WILBUR G. BURR, Seattle 

SAMUEL A. BUTLER, Houston 
RICHARD S. CARPENTER, Home Office 
JACOB F. COLLAR, Oklahoma 

GEORGE P. COLLINS, Springfield 
EVERETT F. CONNER, New York Lincoln 
MICHAEL P. COYLE, New York Uptown 
KENNETH E. J. DALY, New York Uptown 
FRED C. DEVLIN, Pittsburgh 

CONRAD A. ELVERUM, Chicago LaSalle 
HARRY C. ELLIS, San Francisco 
RUSSELL L. ELSOM, Seattle 

ARDELL T. EVERETT, Manager, Houston 
ERNESTINE FERGUSON, San Francisco 
GEORGE G. FIELD, Boston 

WILLIAM M. FOGARTY, St. Louis 
HARRY F. FORBES, Portland 

TOM H. FURSE, Seattle 

GEORGE A. GOETTSCHE, Chicago LaSalle 
ROY J. GELTZ, St. Louis 

GORDON K. HARPER, Manager, Philadelphia 
WILLIAM L. HARVEY, Seattle 
HAROLD A. HAUENSTEIN, St. Paul 
HARRY W. HEIDENREICH, St. Lowis 
JESSE N. HILL, Baltimore 

REINHARD K. HOLLAS, Houston 
PHILIP A. HOLMES, New York Downtown 
AART HOOGENBOOM, Brooklyn 
WILLIAM J. HUBER, New York Lincoln 





RICHARD S. HUMPHRIES, Rochester 
WILLIAM A. HUNT, Rochester 
WILLIAM W. HUTT, Home Office 
HERNER R. JOHNSON, New York Lincoln 
ROY M. KAMMERMAN, Philadelphia 
GEORGE F. KIELY, Brooklyn 

GERD W. KRAEMER, Chicago LaSalle 
ARTHUR A. KROLL, Pittsburgh 
ALBERT A. LARSON, New York Downtown 
WILLIAM A. LAVALLEY, Buffalo 
FREDERICK S. LEE, Baltimore 
RAYMOND A. LESSEIG, Philadelphia 
FRANK L. LOGAN, Chicago LaSalle 
BERNARD S. LYON, Chicago LaSalle 
WILLIAM D. MACY, III, Baltimore 
LOUIS B. MARINARO, Newark 
SPENCER E. MATTINGLY, Boston 
HOWARD M. MAYNARD, San Francisco 
HARRY F. McCRACKEN, Charlotte 


JOHN P. McDERMOTT, New York Lincoln 
JOHN S. McHENRY, Chicago LaSalle 


THOMAS F. McHUGH, Jr., Newark 


JOHN A. MICHAELS, Cincinnati 


RUSSELL Y. MOORE, Jnterstate 
L. M. B. MORRISSEY, Jr., Davenport 
THOMAS S. MORSE, Portland 


PUBLISHED BY PHOENIX MUTUAL LIFE INSURANCE COMPANY OF HARTFORD, CONNECTICUT 


or 


FRANK P. MULKY, Oklahoma 

MARK C. MULLER, New York Uptown 
BERT E. NEILL, Seatéle 

JOHN J. O7MARA, New York Lincoln 
DUDLEY ONDERDONK, Newark 

JOHN J. OUTCALT, Manager, Baltimore 
*RICHARD C. PARKER, Milwaukee 

D. W. K. PEACOCK, Manager, New York Atwel 
TONI PERRY, New York Downtown 
WILLIAM E. RAWLS, Norfolk 
CHARLES F. REIMERS, Jr., St. Lows 
GEORGE W. RICE, Rochester 
MITCHELL M. ROSSER, Boston 
ARTHUR L. RUDNICK, New York Lincoln 
RICHARD C. SANFORD, Cincinnati 
VICTOR N. SCHIMP, Cincinnati 
ELMER G. SCHLEGEL, Jr., New Haven 
LAWRENCE J. SHEFFIELD, Rochester 
FRANK P. SHELDON, Home Office 
JOHN A. SINNING, New York Downtown 
FRANK E. SMITH, New York Lincoln 
ROBERT A. STEPHENS, Albany 
TREVOR W. SWETT, Boston 

GEORGE V. TEFFT, Portland 

GEORGE H. THORNBER, Philadelphia 
JOHN W. TURLEY, Jr., Home Office 
DUDLEY S. TURNER, Springfield 
RAYMOND R. VAN HOUTEN, Brooklyn 
ROBERT C. VAN VLECK, Oklchema 
WILLIAM L. VAN VLECK, O/lahoma 
JOHN A. VARIAN, Newark 

LOWELL A. WEAVER, Cleveland 
JOSEPH J. WEINBERG, Superviscr, Brook/yn 
JAMES W. WEIR, Los Angeles 
RICHARD W. WERTH, Chicago Central 
EDWARD C. WILKINS, Home Office 
ALBERT J. WOODWARD, Boston 

*Died in Military Service. 
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Helped Mould Many Careers 


Frank L. Jones, Who Has Retired as Vice President of 
Equitable; Has Philosophy That Personality Growth Can 
Continue Until End of Life; Helped Thousands to 
Become Educated; Will Continue Many Activities 


Frank L. 
end of the year as vice president of 
the Equitable Society, has had an un- 
usually interesting career, one feature 
of which has been the role he has 
played in moulding the lives of other 
people. He believes that education is 
spread from the top downward; that 
a man must first become educated be- 
fore he can educate others with any 
very important results. His philosophy 
has spread in many channels as he has 
civen it in innumerable talks to field 
forces; has helped many people to have 
a better understanding of both them- 
selves and their lifetime work; and in 
recent years has been closely keyed to 
life insurance. 

He became an educator when a very 
young man and is as proud of the part 
he took in creating the American Col- 
lege of Life Underwriters as he is of 
any of his achievements. He believes 
firmly that an educated man has an 
edge over the man who is not educated, 
but he has no narrow ideas of educa- 
tion. School work is part of it and 
school and college give an advantage 
as is proven in law, engineering, teach- 
ing, music, arts and even agriculture. 

“IT do not believe that to succeed one 
must go to college,” he said this week, 
“nor that he should have schooling for 
a long period, but at college he gets in 
touch with educational movements and 
that education can furnish him a me- 
dium for doing more quickly what one 
do for oneself. There is a lot to 


Jones, who retired at the 


can 
learn out of school and the man who 
is observant, thoughtful, takes advan- 


tage of his opportunities, profits by his 
experience, has done a lot to educate 
himself.” 
Importance of Growth 

At the dinner in the Century Club 
given to Mr. Jones and to Vice Presi- 
dent William B. Parsons, also retiring 
‘rom the Society, by associates in the 
Society, Mr. Jones had some remarks 
to make on this subject. In that talk 
he said that he regarded growth as the 
biggest word in the English language 
and the biggest idea. 
“T am retiring from the Society,” 
he said, “but I am not retiring to leisure 
life. If a man has growth in mind, as 
a natural process affecting himself, he 
will never retire and he will never grow 
old until he deserts growth. Did you 
ever stop to think that a man is always 
retiring. I retired from college atten- 
dance; and as state superintendent of 
chools; and as manager of the Equit- 
able in Indianapolis; and from other 
positions, but one really never retires 
if he keeps on growing. You simply 
change your routine. The value of a 
man is his own value as others appraise 
“2 


And, in keeping with this philosophy, 
Mr. Jones, while he has retired from 
the Equitable is keeping an office in 
the building where he will have plenty 
to do. He is president of the Safety 
Council of Greater New York; will 
continue his work on the Huebner 


Foundation, a great work which is en- 
couraging Fellowships and scholarships 
among intelligent men so that they will 
he mentally equipped to continue their 


education through research and special 

study of life insurance; is chairman of 

the Replacement Committee of the Life 

Agency Officers and has other activities. 
Born on a Farm 

Frank L. Jones was born in Howard 
County, Indiana. His father, who had 
moved to Indiana from North Carolina, 
was first a school teacher and then 
became a business man and owner of 
three farms which he rented although 
he lived on one of them. The grand- 
father of Frank L. had owned a fruit 
tree nursery which he bequeathed to his 
son, Frank’s father. 

Frank L. was graduated from a high 
school in a village called Young Amer- 
ica, fifteen miles from Kokomo. He 
went to Valparaiso University, remain- 
ing there long enough to get his degree 
of bachelor of science. For a time he 


attended the University of Chicago and 
then was graduated from Indiana Uni- 
versity. An interesting thing about his 
college career is that he paid his ex- 
penses by teaching school. 

His earliest teaching experiences were 
in one-room school houses; then he be- 
came head of a village school system 
and was principal of a high school at 
Noblesville, Ind. It was there he be- 
came a life long friend of a teacher of 
a school in the same county named 
Walter Jessup. Mr. Jessup later became 
president of the University of lowa and 
then head of Carnegie Foundation. 

Mr. Jones’ next teaching experience 
was in the Indianapolis Manual Train- 
ing High School. Another position he 
had was superintendent of city schools 
at Tipton, Ind. He was graduated from 
Indiana University, a college which 


A Presentation to Mary F. Barber 


John A. Stevenson, president, Penn 
Mutual Life, presented a handsomely 
bound book to Mary F. Barber, as- 


sistant to the president, at a ceremony 
in the home office in Philadelphia, on 
December 23. 

3ound in tooled leather, the volume 
contained more than 200 letters of con- 


gratulation, together with insurance 
press notices and other messages of 
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good wishes received from friends on 
the occasion of her appointment in July 
as assistant to the president, the first 
woman to become a junior officer of the 
Penn Mutual. An elaborately engrossed 
and illuminated title page dedicates the 
book “to Mary Foster Barber, as a 
tribute for the outstanding contribution 
she has made to the Penn Mutual 
through her exceptional ability, match- 
less loyalty and great personal charm,” 

















FRANK L. JONES 


his life 
influence 


made a deep 

and has had a 

on his career. 
Becomes Head of Indiana State 


impression on 
considerable 


Education 
He attracted wide attention as a 
teacher, was regarded as one of the 
best educators the state had, made 


many friends with public men, and he 
was nominated and _ elected Indiana 
State Superintendent of Public Instrue 
tion. After serving two years he was 
again nominated and elected and at the 
same time managed a successful cam 
paign for State Treasurer for Nat. U. 
Hill. Governors under whom he served 
were James Mount and Winfield T. 
Durbin. 

No one knew more about the diffi 
culties of country children getting an 
education than did Mr. Jones, himseli 


a student in country schools and a 
teacher for a time in one-room school 
houses. He decided if he did nothing 


more as State Superintendent of Pub- 


lic Instruction he would do his best 
to correct that situation. He, therefore, 
tackled the problem of rural schools, 


interested a great many people in it, 
including members of the legislature, 
and wrote a report which was published 
as a book, “The Rural School Problem.” 
In those days some of these rural 
schools had only a handful of pupils, 
rot even enough of them to form teams 
in playing games, and classes were too 
small for the element of competition to 
enter. He began to advocate abandon- 
ment of country and having 
pupils taken to central graded schools. 
He wrote the first bill for the Indiana 
legislature that was ever written on the 
subject and it was enacted. This bill 
authorized the township school author- 
ities to abandon and to tran 
port pupils in busses to central graded 
and high schools in the town- 
ship. The bill resulted in the erection 
of a number of schools, in’ improve- 
ment in the course of study and many 


schoe ‘Is 


schools 


schools 


other educational reforms. This has 
been called the most important single 
movement made in the common school 


system in America in a 
seventy-five years. 

Mr. Jones also developed the move 
ment for sanitation and decoration of 
schools, based on motives of health and 
arts. This was also carried out 


period of 


Was Head of Insurance Education for 
Soldiers Overseas 

\s State Superintendent of 
Instruction his annual reports 
classics and were widely read in the 
educational world. Incidentally, Mr. 
Jones began a collection of the reports 
of the State Superintendents of Public 


Public 
were 


Instruction in Indiana, beginning in 
1850 and going to 1893, finding these 
old reports proved an interesting ex- 


perience. They were scarce, but through 
old bookshops and other places he dug 
up two complete sets, one of which is 


(Continued on Page 13) 








Page 4 








January 7, 1944 








Northwestern National 
Has Big In-Force Gain 


PRESIDENT ARNOLD’ S COMMENTS 


Past Year Marked by Persistency of 
Business with 25% Drop in Lapses; 
Large Gains in Assets 





Northwestern National Life of Minne- 
apolis, for the first company to 
report its annual financial results, had a 
notable year marked by a record per- 
business with a 25% de- 
lapses, a gain of $45,776,454 in 
force and a sharp increase 


years 


istency of 
crease in 
insurance in 
in Group business. 

10% in in- 
outstanding was more than two 
and 1942 
brings total insurance in force to $544,- 
320,530 as of December 31, 
M. J. Arnold reported. 
to $103,048,866. 


The gain of practically 
Surance 
one-half times the gain and 
President 
Assets increased 


Surplus funds and con- 


tingency reserves, including capital, in- 
creased to $7,871,331, after further 
strengthening various items of reserve 


liabilities. 
Reduced Management Expense 

Expenses of management, including 
taxes, were actually reduced below 1942, 
despite larger commission earnings by 
agents and higher costs of many items 
entering into overall expenses, Mr. 
Arnold said. He attributed this in part 
to continued close control of manage- 
ment costs and business conditions mak- 
ing for better persistency, but largely to 
savings in agency and other expense 
directly traceable to the company’s sys- 
tem of compensation which places heavy 
emphasis on persistency of business. 

New premium income increased to 
$1,527,318, in 1943, total premium income 
to $12,959,231, and total income to $19,- 
104,112. 

Traditionally the first company to re- 
port its complete and final figures, 
Northwestern National’s fifty-ninth an- 
nual statement reflects the general 
trends of the past year—increasing “war 
prosperity” plus an encouraging public 


thriftiness—which have made 1943 a 
vear of fairly rapid growth for most 
life companies, Mr. Arnold declared. 


Balancing this favourable picture, how- 
ever, he pointed to the continuing un- 
mistakable trend toward low interest 
earnings on invested assets which he 
said must inevitably bring higher insur- 
ance costs. Northwestern National’s net 
rate of interest earned in 1943 was 3.20% 
which he termed a favorable rate con- 
sidering the high quality of investments. 
This is just two-thirds the 1930 rate. 

Mr. Arnold referred to substantial 
increases in the company’s Group insur- 
ance division, both in sales and insur- 
ance in force, as “gratifying, but not a 
real measure of the work done by the 
agency forces.” Much more significant, 
he said, is the fact that while new Or- 
dinary business paid for in 1943 was only 
3% greater than in 1942, the gain in 
Ordinary insurance in force was 30% 
greater than 1942’s gain. 

As evidence of steady improvement in 
persistency, Mr. Arnold said that the 
company’s gain in Ordinary insurance in 
force in 1939 was 28.1% of new Ordi- 
nary business written during the year; 
in 1940 this ratio was 36.5%; in 1941, 
44.2%, in 1942, 45.2%, and in 1943 it had 
risen to 57.1%. 


Investments 


New investments during the year, in- 
cluding exchanges, totaled $22,913,580, of 
which $12,200,000 consisted of direct pur- 
chases of U. S. Government bonds. 
Total U. S. Government securities owned 
are now $42,774,744, or 41.5% of total 
assets. Total bonds owned now stand 
at $71,729,105 which is 69.2% of total 
assets. 

The report also shows moderate in- 
creases in holdings of railroad and pub- 
lic utility bonds. Railroad mortgage 


bonds and railroad equipments stood at 
$7,354,750 as of the end of 1943, com- 


The appointment of Fred P. McKen- 
zie aS assistant vice-president of Central 
3ank & Trust Co., New York, 

by William S. Gray, Jr. 


important promotion 


Hanover 

announced 
president, was an 
to a man well known in insurance cir- 
cles for his work on pension and profit- 
sharing plans for large corporations. He 
many insurance 
authoritative 


spoken before 
and 
articles on the subject of these plans. 

3efore coming to Central Hanover in 
1932 Mr. McKenzie was executive mana- 
ger, Life Underwriters’ Association of 
the City of New York, and later was 
assistant trust officer, Farmers Loan & 
Trust Co. 

3orn in Pawtucket, he is a graduate 
of Dartmouth College where he had 
been editor of the Year Book, president 
of the Interfraternity Council, chairman 
of the Class Day Committee and a 
member of Zeta Psi and Dragon Senior 
Society. During his bachelor days Mr. 
McKenzie roomed with Charles J. Zim- 
merman, general agent, Connecticut 
Mutual Life, former president of the 
National Association of Life Underwrit- 
ers, and now a lieutenant commander in 
the Navy. A member of the Union 
League Club he is on its special activi- 
ties committee. Also, he is a member of 
the pension committee of the American 
Bankers Association. His wife was 
Marjorie Johnson and they have three 
daughters. 


has 


meetings has written 





How Social Security started is some- 
what uncertain, but Sir Ernest J. P. Benn, 
president of the Society of Individualists, 
founded in 1942 in London to fight crack- 
pot relief and benefit measures as well 
as such broad-sweeping ones as the Bever- 
idge Plan, gives this version in his ad- 
dress at the inaugural meeting of the 
society : 

“The story goes that in the fifteenth 
century a small band of thriftless Scots 
proved a nuisance to the kindly burgesses 
of the City of Manchester who proceeded 
to apply the first Municipal Social Service 
on record. The council voted four groats 
to pay the Scots’ expenses for the journey 
home. The following year there were 
10,000 Scots in Manchester.” 

This is a corking good Scotch story, 
but before printing it I submitted it to 
five of the leading Scotch actuaries in 
America for their opinion as to its au- 
thenticity. Unanimous opinion is that the 
story is a figment of the imagination. 

“How would any of the 100 Scots gain 


















McKENZIE 


FRED P. 


by going from Edinburgh or Glasgow to 
Manchester under these circumstances?” 
asked one of the actuaries. “A groat 
was an old English silver coin issued at 
the time from Edward III. to Charles II. 
The value of a groat was four pence.” 


Leon N. Lefebvre, of the Equitable 
Life of Iowa at Portland, Ore.. was in 
New York this week. Mr. Lefebvre is a 
million dollar producer who is politically 
active in Oregon and among the people 
he conferred with while in the East was 
Governor Dewey. Mr. Lefebvre has a 
large acquaintance among Oregon news- 
paper editors and he has managed to 
visit even the remotest towns of his 
state in spite of travel handicaps. Among 
his side interests Mr. Lefebvre secures 
financial assistance. for young men to 
complete their education. Native Cana- 
dian, he went to the West Coast many 
years ago and in twenty-five years has 
been connected with but two life com- 
panies. 


The debate on “Should the Social Se- 
curity System Be Expanded Now?” be- 
tween M. Albert Linton, president of 
the Provident Mutual Life, and Arthur 
J. Altmeyer, chairman, Social Security 
Board, appears in full in issue of “Mod- 
ern Industry” of December 15. 


Uncle Francis. 





pared wih $6,064,197 as of the end of 
the preceding year; public utility bonds 
totaled $15,597,882 as of the end of 
1943, compared with $14,487,748 a year 
previous. Industrial bonds owned in- 
creased from $2,481,581 to $2,730,723. 

The item of real estate owned, includ- 
ing home office building, continued the 
downward trend of recent years, show- 
ing a further shrinkage to a figure of 
$2,014,774, or 2% of total assets. 

Pre-payments by home owners on 
their mortgage loans were at such a 
record high rate during 1943 that 
despite a substantial volume of new first 
mortgage loans made during the year, 
the total outstanding actually revealed a 
slight shrinkage, from $18,174,705 as of 
the end of 1942 to $17,658,113 as of the 
end of 1943. 

A similar reflection of high wartime 
incomes was shown in the high rate of 
repayments by policyholders of loans 
against their policies, reducing the com- 
pany’s outstanding policy loans during 
the year from $8,516,663 to $7,506,260. 

Payments to beneficiaries during the 
year totaled $2,912,271 while payments 
to living policyholders amounted to $2,- 
706,602, making a combined total of $5,- 
618,873 paid policyholders and benefi- 
ciaries. 





TO OPEN SECOND IND. BRANCH 

The second branch agency of the 
Great-West Life of Canada in Indiana 
will be opened some time in January, 
with headquarters yet to be determined. 
James L. Rainey, who has been In- 
dianapolis manager of the Guardian 
Life for the past thirteen years, will be 
the manager of the new branch. Mr. 
Rainey has been in the life insurance 
business twenty-three years and is a 
past president of the Indianapolis Asso- 
ciation of Life Underwriters. 





HEAR P. M. ANDERSON IN L. A. 

P. M. Anderson, assistant vice-presi- 
dent, Occidental Life, Los Angeles, ad- 
dressed the December meeting of the 
Life Agency Cashiers Association of 
Los Angeles. Mr. Anderson discussed 
conditions in Shanghai and China at 
the time of the attack and capture of 
Shanghai by the Japanese. At that time 
Mr. Anderson was manager in the 
Orient for the Occidental and was a 
prisoner for some time. 


WASTE PAPER DRIVE 
The Metropolitan Life, the Prudential, 
John Hancock and Colonial Life have 
written to agents asking them to co- 
operate in the waste paper drive. 








Home Life of New York 
Changes Premium Rates 
SETTLEMENT OPTIONS REVISED 
Amount of Insurance Protection Under 


Personal Income Policy Being 
Increased 





The Home Life of New York in an- 
nouncing a revision in premium rates 


sa'd that the general basis of the chance 


is to increase the margin in the pre- 
miums to provide for the possibility of 
somewhat lower interest earnings, Con- 
sequently, the amount of the revision js 


more marked in the case of limited 
navyment life and endowment contracts 
than in the whole life plans, since the 
former contain a larger investment ele- 
ment. No change is being made in re- 
serve basis or non-forfeiture values, ex- 
cept the increase in non-forfeiture values 
due to the revised basis of the personal 

reome policy. The company feels that 
it is essential to have an additional mar- 
gin of safety in their premiums in view 
of present economic conditions. 

Settlement options are being revised 
so that the guaranteed rate under the 
interest option and the rate involved in 
calculating the guaranteed returns under 
the other options will be 2’%4% instead of 
3%. The guaranteed rate for dividends 
on deposit remains the same at 3%. 

The amount of insurance protection 
under the personal income policy is he- 
ing increased so that the contract will 
provide insurance protection throughout 
the entire duration equal to the matur- 
ity value. Furthermore, due to the 
change in settlement options, the amount 
necessary to provide the monthly in- 
come is increased and therefore the pol- 
icy has a larger maturity value than 
previously. The Personal Income at 65 
policy on a male life now provides in- 
surance protection throughout of $1,587 
for each $10 monthly income at 65. These 
changes necessitate a premium increase 
larger than that indicated by the gen- 
eral rate change. Cash and loan values 
are correspondingly increased by these 
changes. 





J. Roger Hull Sees Great 


Opportunities During 1944 


Belief that 1944 will present greate1 
opportunities to producers for the sale 
of life insurance than any year in the 
past ten was expressed by J. Roger 
Hull, vice president and manager 0! 
agencies, Mutual Life of New York, in 
discussing the life insurance outlook for 
the new year. “The upward trend which 
started in 1943,” Mr. Hull said, “resulted 
in a volume increase of approximately 
9% for the year over 1942, despite the 
fact that there were some 30% fewer 
producers to do the job. I believe the 
increase primarily was the result of two 
influences: More people have more 
money than ever before with which to 
purchase the life. insurance they need, 
and producers remaining on the home 
front are working harder and are con- 
centrating their efforts and planning 
their time more efficiently.” 

Mr. Hull said that a review of 1945 
accomplishments in the life insurance 
business discloses many signs that tlic 
industry is building a healthy founda 
tion for the opportunities of a better 
post-war world. He pointed out thal 
cooperation between home office and 
field reached a new high; that coopera- 
tion among the companies themselves 
was greater than ever before, and that 
the rapid development and expansion of 
wartime service to policyholders during 
the year “indicates that we have not 


lost sight of the fact that our trust ex- 


tends well beyond the printed contract 





N. Y¥. GROUP TO HEAR B. RICKEY 


3ranch Rickey, president of tli 
3rooklyn Dodgers, will be the gues! 
speaker at the next luncheon meeting 
the Life Underwriters Association 
New York City, to be held at the Hot 
Pennsylvania, January 13. 
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G. L. Martin Co. Group 
Annuity Plan Effective 


LONG UNDER CONSIDERATION 





Airplane Company to Pay Entire Cost 
of Retirement Income; First Year 


Premium $1,300,000 





A pension plan under which all em- 
ployes of the Glenn L. Martin Co. and 
its subsidiaries, less than 65 years of 
age, and regularly employed for two 
years or more, will participate has been 
announced by President Martin, follow- 
ing approval of the plan by United 
States Treasury. Retirement income for 
which the company will pay the entire 
cost is provided by a Group Annuity 
contract with the Connecticut General 
Life. 

In. making the announcement Mr. 
Martin said that the company has had 
such a plan under consideration for sev- 
eral years, and that a study of existing 
plans and conditions under which they 
were operated, had shown that one of 
the types desired had never been de- 
veloped. Ross M. Enlow, CLU, Balti- 
more, acted as consultant and developed 
an unusually liberal plan which supple- 
ments Social Security effectively. 

Details of Plan 


It provides retirement income for em- 
ployes, the size of which depends upon 
earnings prior to retirement. Should an 
employe die before having received the 
income for at least ten years, payments 
will be continued to his beneficiary for 
the remainder of the ten year period. 
Should he die before reaching retirement 
age his beneficiary will receive the total 
of payments made by the company into 
his Annuity fund up to the time of his 
death, plus compound interest of 2%. 

Premium for the first year will amount 
to approximately $1,300,000. It is ex- 
pected at the end of the second year to 
reach $2,500,000. 

Commenting on the plan C. Manton 
Eddy, secretary Group department, Con- 
necticut General, points out that the 
new retirement program is a part of a 
complete and comprehensive “pay en- 
velope plan” of insurance coverage 
which includes Group Life insurance, 
Group A and H, Group Hospital Ex- 
pense benefits, all of which are adminis- 
tered by the Connecticut General. 

Together with Social Security the 
Glenn L. Martin Co. pension and in- 
surance program completes one of the 
most generous employes security plans 
known to modern industry, he said. 





CONNECTICUT MUTUAL LEADERS 





John M. Fraser Agency, Meyer M. Gold- 
stein Agency Pay for Nearly $15,000,000 
Exclusive of Annuities 
Production results by two of Connec- 
ticut Mutual’s agencies reported in year 
end sales figures, released by the com- 
pany, show a total of nearly $15,000,000, 
exclusive of annuities, was paid for by 
the John M. Fraser Agency and Meyer 
M. Goldstein Agency, both of New York 
City, during the past year. Both agencies 
showed substantial percentage increases 
over 1942 and led the entire company, 
with individual totals so close as to be 
virtually a tie. General Agent John M. 
Fraser with a December production of 
nearly $1,000,000 was the winner over 
the Goldstein Agency for the year by a 

lew hundred dollars. 

\nother close race was completed be- 
tween the two Philadelphia agencies of 
the Connecticut Mutual. The Stokes B. 
Carrigan Agency nosed out the V. S. 
Mollenauer Agency by a few thousand 
dollars. Each agency paid for nearly a 
million and a half of life insurance, to 
ive the Connecticut Mutual the best 
volume of business from Philadelphia in 
Many years, it was stated. 





John L. Tivney, general agent, Na- 
tional Life of Vermont, has been elected 
one of the five directors of the Harris- 
burg Chamber of Commerce. 











16,000,000 WOMEN 





are working in the United States— 
38% of the total female population 
between the ages of 18 and 64. 


That is one reason why we have 
made available for our represent- 
atives, “Questions for a Woman 
with a Job...” 





It is designed to interest women. 
and to make them conscious of the 
important part that life insurance 


can play in their financial plans. 
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Dinner of N. Y. Leaders 
Of Equitable Life Society 
PARKINSON LOOKS AT FUTURE 
War Outlook Bright; Policies Easier to 


Sell; Hints of Income Stabili- 
zation Plan 





An annual event in Greater New York 
field of Equitable Society has been a 
dinner in first week of new year at 
which preceding year’s results are re- 
viewed by President Parkinson and 
other speakers, guests being the leading 
writers of the company in this area. 
This particular dinner was held at 
Waldorf Astoria Monday night, Noel 
D. Maxcy, general agent, Brooklyn, be- 
ing toastmaster. Those writing $500,000 
or more were at head table. The agents 
who led in volume were George J. Klein, 
Jr, David A. Freedman, Fay Levy, 
Manuel Cohen, Philip D. Morrison, Isi- 
dore Artsis, James Lyall, Tom Brennan, 
Jack Davis, Nathan Dobson, Norman 
Strong and Lloyd Bunting. There were 
215 who qualified for the dinner. Most 
of the principal officers of the Society 
were present. 

Vice President A. B. Dalager said 
that in 1943 the Society had increased 
its Ordinary business, Group business, 
number of club members and amount of 
commissions paid. The Greater New 
York Department had shown an increase 
of 15%. 

President Parkinson commented on 
the brighter aspect of the country, both 
in war and in national economy, which 
meant that the people had more con- 
fidence in the future. War news is en- 
couraging. Conditions are more stabil- 
ized. Confidence in life insurance is 
growing, too, and insurance is easier to 
sell. 

Discussing the Equitable’s position he 
said that a larger sum will be paid in 
dividends in 1944 than was distributed 
last year. He discussed the strong po- 
sition of the Society with respect to sur- 
plus, and said the Society was offering 
the public contracts to meet every 
modern need. The year 1944 will be a 
great year in history of the Equitable 
which is on eve of its eighty-fifth anni- 
versary. End of the war will see great 
decisions made in the world. Whatever 
those decisions are the agent will find 
that he can be of greatest service by do- 
ing his daily job as capably as he can. 
He thus will not only help the Society 
and himself, but also the nation. He 
briefly commented on what may be a 
stabilization of income plan for the 
agents of the Society, now under con- 
sideration. 





GROUP INSURANCE RECORD 





14,500,000 Employes Protected by New 
High of $22,800,000,000; Equitable’s 
Increase More Than $300,000,000 
With Equitable Society last year 
Group protection increased more than 
$300,000,000, reaching a new peak of 
$3,350,000,000 in force. Protection was 
provided for additional hundreds of 
thousands of workers against financial 
hazards of Accident, Illness, Hospital 
and Surgical Expense and Old Age de- 

pendency. 

President Parkinson estimates that 
Group life of all companies showed an 
increase of $2 billions last year, bring- 
ing total in force of all companies to 
new record high of $22,800,000,000. Num- 
ber of employes protected is 14,500,000 
in 37,000 business and industrial organi- 
zations. 





MADE FLA. CO-GENERAL AGENT 

E. Jay Becker has been made co-gen- 
eral agent, John Hancock, with W. Mal- 
colm McCrory for the State of Florida, 
according to an announcement by J. 
Harry Wood, second vice-president and 
manager of agencies. The agency will be 
known as the McCrory and Becker Life 
General Agency, with headquarters in 
Jacksonville. 
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R. C. Guest Chairman 
Compensation Committee 


HE SUCCEEDS E. M. McCONNEY 


Rg: B Risieasien: ‘aol E. B. Stevenson 
Made Members of Committee; Its 
Full Personnel 





committee of the 
Research Bureau 


The compensation 
Life Insurance Sales 
has elected as its chairman Richard C. 
Guest, vice president and actuary, State 
Mutual Life, who succeeds as chairman, 
Vice President E. M. McConney of the 
Bankers Life of Iowa. 

In addition to Mr. 
two new members have 


election, 
been 


Guest’s 
recently 





RICHARD C, GUEST 


President R. B. Richardson, 
Mont.; Execu- 


added : 
Western Life of Helena, 
tive Vice President E. B. Stevenson, Na- 
tional Life & Accident, Nashville. The 
election of two field representatives has 
already been announced: Herbert A. 
Hedges, general agent, Kansas City, 
Iquitable of Iowa, and president of the 
National Association of Life Under- 
writers; and Nelson D. Phelps, general 
agent, Boston, Northwestern Mutual. 
Full Committee Membership 

The committee has maintained, since 
its creation four years ago last summer, 
a unique membership, as it contains 
presidents, actuaries, agency officers and 
fieldmen. The personnel, in addition to 
Messrs. Guest, Richardson, Stevenson, 
follow: 

Vice Chairman: William P. Worthing- 
ton, vice president and superintendent of 
agencies, Home Life. 

Claris Adams, president, 
Life. 

W. M. Anderson, assistant 
manager, North American Life, 

Dudley Dowell, vice president, 
York Life. 

F, Hobert Haviland, 
Connecticut General. 

Herbert A. Hedges, 


Ohio State 

general 
Toronto. 
New 


vice president, 


The 


president, 


Baltimore Life Executive Personnel 


Recently, J. Brookes Smith became 


first vice-president of Baltimore Life; 
Henry E. Niles, second vice-president; 
Dr. J. M. Rowland, secretary; and Paul 
P. Swett, Jr. treasurer. Their careers 
follow: 


J. Brookes Smith 


J. Brookes Smith came to the Balti- 
more Life in 1931 as the company’s first 
full time actuary. A graduate of the 
University of Virginia, he has been a 
teacher of mathematics and in 1918 
served in the Army in the statistical 
work. His first insurance position was 
with the Jefferson Standard Life where 


he was assistant actuary from 1919 to 
1923 when he became actuary of the 
Shenandoah Life. In addition to his 


work as actuary, he has served the Bal- 


timore Life as secretary and treasurer. 
Henry E. Niles 
Henry FE. Niles has been associated 


with the Baltimore Life since 1918 when 
he worked as a temporary clerk during 
a vacation. He was graduated from 
Johns Hopkins, did post graduate work 
there, and continued his studies of life 
insurance and statistics in Europe. Be- 
fore his appointment in January, 1940, as 
superintendent of agencies of the Balti- 
more Life, he was assistant manager of 
the Life Insurance Sales Research Bu- 
reau, a consulting actuary, and with Mrs. 
Niles was consultant on personnel and 
management problems for insurance 
companies. He and Mrs. Niles are au- 
thors of “The Office Supervisor.” In 
1942, Mr. Niles became secretary of the 
Jaltimore Life, continuing as superin- 
tendent of agencies. Along with his 
work at the Baltimore Life he was with 
the OPA. 
Dr. Rowland 


Dr. J. M. H. Rowland was graduated 
from the Baltimore Medical College in 
1892 and began teaching, and in 1900 he 
became professor of obstetrics there. 
From 1916 to 1939 he was professor of 
obstetrics and dean of the Medical 
School of the University of Maryland. 
He served as vice-president of the Asso- 
ciation of American Medical Colleges 
and president of the Medical and Chirur- 
gical Faculty of Maryland, and has writ- 
ten a number of papers on medical sub- 


National Association of Life Under- 
writers, and general agent, Equitable 
Life Insurance Company of lowa, Kan- 
sas City, Missouri (ex officio). 

M. Albert Linton, president, 
dent Mutual Life. 

E. M. McConney, vice president, Bank- 
ers Life Co. 

Laurence S. Morrison, 
search, Life Insurance 
Bureau. 


Nelson OD. 


Provi- 


director of re- 
Sales Research 


Phelps, general 

Northwestern Mutual Lite, in 
Harry T. Wright, associate 

manager, Equitable Society. 


agent, 
Soston. 
agency 


John Marshall Holcombe, Jr., man- 
ager, Life Insurance Sales Research 
3ureau. 


jects. In 1918 Dr. Rowland became 
medical director of the Baltimore Life 
on a part-time basis, and in 1939 he be- 
came full time vice-president and medi- 
cal director. 


Paul P. Swett, Jr. 


Paul P. Swett, Jr. is a native of Hart- 
ford, and a graduate of Milton Academy 
and Harvard University. He worked for 
the Connecticut General Life in the 
mortgage loan department from 1932 to 
July, 1942, when he was granted a leave 
of absence to work for the National 
Housing Agency in Washington, D. C. 
At the time he left the Connecticut Gen- 
eral for Washington. Mr. Swett was di- 
rectly responsible for the mortgage in- 
vestments in the Eastern Atlantic Sea- 
board area, from New England to South 
Carolina and indirectly in Georgia, Flor- 
ida,and Alabama. Mr. Swett’s position in 
the National Housing Agency has been 
assistant to the assistant administrator 
in charge of programming all war hous- 
ing. 

New Directors 

New directors of the Baltimore Life 
are Mr. Swett, Carlyle Barton, general 
counsel for Baltimore Life; and Harry 
Humphreys, assistant auditor of the com- 
pany. 


G. A. DRIEU 40 YEARS WITH CO. 





Assistant Secretary of Connecticut Gen- 
eral Life Active in Life Office 
Management Association. 

George A. Drieu, assistant secretary 
of Connecticut General Life completed 
forty years of service with the Company 
on December 28. 

At the time Mr. Drieu joined the 
Connecticut General the home office oc- 
cupied one floor and the staff numbered 
eighteen persons. Today there are more 
than 800 in the home office. 

During the day Mr. Drieu received 
congratulatory messages from his many 
friends throughout the company, and 
the members of his department pre- 
sented him with two framed prints of 
South American Rollers, the long-tailed 
and the Rufous crowned, for his collec- 
tion. 

Mr. Drieu has been active in the Life 
Office Management Association for 
many years, having served as chairman 
of the office equipment committee. He 
is at present a member of the board. 
He was instrumental in organizing the 
Hartford Chapter of the National Office 
Management Association, and has 
served as chairman of the constitution 
committee. 


NAMED PERSONNEL MANAGER 


The General American Life, St. Louis, 
announced that Hazel Murphy has as- 
sumed the duties of personnel manager, 
replacing Ralph A. Nelson, who recently 
was commissioned a lieutenant (j. g.) in 
the Navy. Mrs. Murphy for some time 
had been assistant to Mr. Nelson. 
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W. GRAHAM COLE PROMOTED 





Metropolitan Life Advances Accident 
Prevention Expert to Assistant Sec- 
retary; with Welfare Division 
W. Graham Cole, an_ outstanding 
leader in accident prevention work, and 
for nineteen years head of the Metro- 
politan Life Insurance Co.’s safety serv- 
ice has been appointed an assistant sec- 
retary of the company, according to an 
announcement by Frederick H. Ecker, 
chairman of the board, and Leroy A. 

Lincoln, president. 

Mr. Cole, who had a wide experience 
in safety work before he became asso- 
ciated with the Metropolitan on Janu- 
ary 1, 1925, was employed by that com- 
pany to organize consulting safety serv- 
ices for concerns having Metropolitan 
group insurance. This work was later 
expanded to include home and _ public 
safety activities developed as a service 
for all policyholders of the insurance 
company. Since April, 1933, Mr. Cole 
has been connected with the company’s 
welfare division, and will continue to be 
associated with that division. 

Mr. Cole holds B.S. degrees in civil 
engineering from the University of 
Maryland and the Massachusetts Insti- 
tute of Technology. He is a member of 
the board of directors of the Institute 
of Traffic Engineers; general chairman 
of the Street & Highway Traffic Sec 
tion, National Safety Council; member 
of operating committee, and chairman 
of the war-time off-the-job accident pre- 
vention committee of the Greater New 
York Safety Council; a member of sev- 
eral national, state and local traffic and 
safety committees; and a member of the 
joint committee on uniform traffic con- 
trol devices, composed of representa- 
tives of state highway officials, Institute 
of Traffic Engineers, and National Con 
ference on Street and Highway Safety. 





“ONWARD” REDUCED IN SIZE 





Weekly Agency Publication of Bankers 
Life of Des Moines Cut from Six- 
teen to Four Pages 
Gerard S. Nollen, president, Bankers 
Life of Des Moines, announced that b: 
ginning with the issue of January 7 tlic 
company’s weekly agency publication, 
“Onward,” will be reduced in size from 
sixteen to four pages in order to help 
relieve the present war shortage ©! 
paper. There will, however, be 4 
monthly issue in addition to the four 
page weekly containing enough pages 
to present information desired by and 
necessary for the company’s produce! s 
and significant sales articles. The Sid 


Hix cartoons will continue to be ° 
front-page cover feature of the week!) 
issue. 





FREDERIC P. NORRIS DEAD 


Frederic P. Norris, who retired in 1937 


as an assistant comptroller, Prudentia! 
with which company he had been asso 
ciated for haff a century, died _" . 
cember 31 in East Orange, N. J. 

survived by his widow. 
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ee is the germ that causes most 
cases of pneumonia. He is a skillful hunter, 
preferring the cold winter months when people 
are less able to ward off his attacks. 





Sometimes Pneumococcus strikes people who 
are in excellent physical condition. But he 
really goes to work with glee on someone whose 
resistance has been weakened—perhaps through 
overwork, poor nutrition, insufficient exercise. 

He enjoys good hunting in stormy weather, 
stalking people who aren’t dressed warmly, or 
whose clothing or shoes are soaked. Even bet- 
ter, he likes to shadow someone who has influ- 
enza, a severe cold, or a cold that hangs on. 
Such infections of the nose, throat, or lungs 
help him start a full-blown case of pneumonia. 


Once you learn these wily habits of Pneumo- 


PNEU-MO-COC-CUS is a treacherous fellow 


(... and this is his best hunting season) 


coccus, you can take the obvious steps to avoid 
his attack. 


If, in spite of precautions, he should press 
home a successful attack, quick action is neces- 
sary! Any of the following signs of early pneu- 
monia are an urgent warning to call the doctor 
immediately: A chill, followed by fever...cough- 
ing accompanied by pain in the side... thick, 
rust-colored sputum... rapid breathing. 





In most cases of pneumonia, the doctor has a 
powerful weapon in the sulfa drugs. In some 
cases, serum is still used effectively. The earlier 
treatment is started, the better are the chances 
of hastening recovery and of preventing seri- 


ous consequences. 


Sometimes when pneumonia strikes, Pneu- 





mococcus is not to blame. The cause may be a 
germ or a virus against which sulfa drugs and 
serums are not effective. Jn such cases, prompt 
medical and nursing care are particularly impor- 
tant, for recovery depends upon general care. 
During the “pneumonia months” the wisest 
course is to keep fit...avoid colds...take care 
of a cold should one develop. If a cold is very 


severe or hangs on, go to bed... call the doctor! 


For more information about pneumonia, send 
for Metropolitan’s free booklet. “Respiratory 
Diseases.” 
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THIS ADVERTISEMENT IS one of a continuing series sponsored by Met- 
ropolitan in the interest of a safer and healthier nation. It is appearing 
in magazines with a total circulation in excess of 30,000,000, including 


Collier’s, Time, Saturday Evening Post, Ladies’ Home Journal, Good 
Housekeeping, Cosmopolitan, McCall’s, American Magazine, Woman’s 
Home Companion, National Geographic, Parents’, and Redbook. 
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Fred B. Sloat Retires 
From Metropolitan Life 


WITH THE COMPANY SINCE 1896 


Industrial Department Manager of Paci- 
fic Coast Head Office Started 


Career in Chicago 





Fred B. Sloat, Metropolitan Life, man- 
ager, Industrial department of the Pac- 
fic Coast head office, retired from the 
company’s service December 31. Mr. 
Sloat became associated with the com- 
pany in August, 1896, in Chicago, when 
he applied for and was granted an 
agency. In that capacity and later as a 
cashier, he worked in the old Chicago 
districts of Calumet and Chicago South 
until 1903, when he moved to California. 

In 1904 Mr. Sloat was appointed 
cashier of San Francisco North District 
where he remained for more than seven 
years. In 1915 he was appointed super- 
visor of accounts in the Pacific Coast 
head office. Three years later, he was 
made division head of the head office 
accounts, and two years later, the re- 
duced premium and dividend divisions 
also were placed under his supervision. 
In 1923, the policy division, policy sur- 
render and register sections were added 
to his still expanding department, which 
four years later accommodated the 
monthly premium division. In 1929, 
supervisors and inspectors were added to 
his staff, and the Industrial files were 
put under his jurisdiction in 1931. In 
1935 matured endowments were trans- 
ferred to his charge. 

Mr. Sloat is a native of Ishpeming, 
Michigan, where he was born February 
12, 1875. 


Isadore Freid Agency Leads 
New England Mutual Field 


The Isadore Freid Agency, New Eng- 
land Mutual, New York City, was the 
winner in a close race with the Hays & 
Bradstreet Agency, Los Angeles, and 
ended the year in first place among all 
company agencies. Mr. Freid, who has 
been general agent for eighteen of his 
thirty-seven years with the New Eng- 
land Mutual, celebrated the leadership 
with a luncheon at the agency’s offices. 
George L. Hunt, agency vice-president, 
who was present from the home office, 
pointed out that the Freid Agency gain 


of 43% over 1942 compared with a com- 
pany-wide gain in new life insurance of 
22%. 


Special recognition was given to the 
following agency members: David 
Marks, Jr., Isidor Hirschfeld, Leo P. 
Mirsky, and Charles H. Weiss. 


Bankers National Life Has 


Increased Its Capital 


Stockholders of Bankers National Life 
of Montclair, N. J., at a recent special 
meeting, voted to amend the charter of 
the company, increasing the capital 
stock from $250,000 to $350,000. 

At a subsequent meeting, the board 
of directors of the company declared a 
10% stock dividend on the 25,000 out- 
standing shares having a par value of 
$10 each. The Bankers National has, 
since 1933, been paying an annu il cash 
dividend of 10% on its capital stock. 





INDIANAPOLIS MANAGERS ELECT 


Howard E. Nyhart, manager, Connec- 
ticut General Life, Indianapolis, has been 
elected president of the Indianapolis 
General Agents and Managers Associa- 
tion. Other officers elected are Weldell 
Barrett, Provident Mutual, vice-presi- 
dent; Paul Speicher, Insurance Research 
and Review Service, secretary; Ray Pat- 
terson, Penn Mutual, treasurer. Mr. 
Nyhart is a past president of the In- 
dianapolis and the Indiana State Asso- 
ciations of Life Underwriters and of the 
Indianapolis Chapter, CLU. He is na- 
tional committeeman of the Indiana state 
association. 


Home Life Shows 10% 
Paid Increase for 1943 


AVERAGE SIZE OF POLICY $7,771 





December Largest Month of Year on 
Written and Paid Basis; Expect 
Record Volume This Month 


The Home Life of New York closed 
its books for the year 1943 with a 10% 
increase over 1942. This was the second 
largest year in paid production since 
1931, exceeded only by 1941. According 
to preliminary figures, the average size 
policy paid for during the year was 
$7,771 which is the highest in the his- 
tory of the company and is an increase 
of 17% over 1942. 

The record for the year was a cul- 
mination of ten consecutive plus months, 
December being the largest month of 
the year on both a written and paid 
basis. The day before Christmas the 
company received at the home office the 
largest volume of business ever to be 
submitted in one day, and this was fol- 
lowed by the second largest day of the 
year the following day. There was no 
pension trust business in this volume; 
the average size policy applied for was 
$10,341 with 40% of the business having 
cash with the application. 

With the amount of volume of busi- 
ness currently being submitted, the com- 
pany believes that January will be one 
of the largest paid months in its history. 








WITH PRUDENTIAL 30 YEARS 

Walter H. Brown, manager of the 
Cleveland agency, The Prudential, com- 
pleted thirty years of service with that 
company on January 1. Mr. Brown 
joined The Prudential in Cincinnati in 
1914. In 1916 he was named manager at 
Cleveland. A dinner in observance of 
Mr. Brown’s anniversary has been ar- 
ranged for January 7. Home office offi- 
cials expected to attend are Edmund B. 
Whittaker, second vice president and 
associate actuary; Sayre MacLeod, as- 
sistant secretary; Arthur L. Stephans, 
supervisor, 





Jack Clark, Aetna Life, Texarkana, has 
been appointed to the public works com- 
— of the Arkansas Economic Coun- 
cil, 





Life Insurance Agency 


Young woman thoroughly experienced 
with all details pertaining to the con- 
duct of a general agency. Brokerage 
management, cashier, executive secre- 
tary; agent's license. Write to Box 1497, 
The Eastern Underwriter, 41 Maiden 
Lane, New York 7, N. Y. 











State Mutual’s Refresher 
Course for Service Agents 


Robert H. Denny, superintendent of 
agencies, State Mutual Life, Worcester, 
has released a letter to agents serving 
in the armed forces notifying them that 
the home office will conduct either a 
home office or a regional school when 


they return. Among the subjects to be 
considered are new insurance plans, 
changes in underwriting, agents’ pen- 


sion plan, new legal sales points, sales 
tools and ideas including social security, 
estate planning and any other new de- 
velopments. Cards will also be sent to 
policyholders, notifying them of the 
agent’s return. 

While in the service, agents are sent 
a refresher course, the type of which 
depends on the time they have available 
for study. Some are as complete as the 
company’s present educational course, 
while others keep the agent posted on 
the changes in life insurance selling 
since their enlistment. 





MASSA’S 25TH ANNIVERSARY 
Arthur B. Massa, 
ciate general agent, Connecticut Mutual 
Life, Cincinnati, gave him a testimonial 
luncheon a few days ago in honor of his 
25th anniversary with the company. He 
has won numerous Connecticut Mutual 
honors, including membership in the 
President’s Club. He is a member of 
the Million Dollar Round Table. Mr. 
Massa is father of nine children, two of 
whom are in the Navy. 


George E. Bivins, New York Life, 
Nashville, was recently appointed direc- 
tor of the Junior Service Corps, a sub- 
sidiary of the Citizens Service Corps in 

Nashville. 


Colleagues of asso- 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 











HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 














ARE YOU THIS MAN! 


eA long-established progressive legal-reserve Com- 
pany with a substantial volume of business in the 
area offers the right man, who must be experienced 
in handling Group Life, Accident and Health, and 
Hospitalization Insurance, a permanent and well- 


rewarded future as 


GROUP SUPERVISOR 
for Detroit and the State of Michigan 


The Supervisor selected 
should be able to establish 
contacts with 
Brokers of metropolitan areas. 


Insurance 


Give full experience, age, 
family status, business and 
personal background in your 
letter. 


If You're Convinced that : 


YOU ARE THIS MAN 


Address: Box 1496, 
THE EASTERN UNDERWRITER 
41 MAIDEN LANE, NEW YORK 7, N. Y. 








‘avors New Ass’n 
(Continued from Page 1) 


Convention and the Association of Lit« 
Insurance Presidents. 

Does Not Expect to Continue ILI 

Membership 

The Equitable is continuing in the 
Association of Life Insurance Presidents 
pending the evolution of some such 
broader association as the one he sug 
gests. In the expectation that such de 
velopment will take place in the rea- 
sonably near future the Equitable is not 
proposing to join any other association 
now existing and it is understood that 
the Equitable does not expect to con- 
tinue its membership in the existing In 
stitute of Life Insurance. 





Thomas Stanion Dead 


Thomas Stanion, brokerage  super- 
visor, C. Preston Dawson agency, New 
England Mutual Life, New York, died 
on January 4 after a ten days’ illness. 
A graduate of Case School of Applied 


Science, he entered life insurance in St. 
Louis. ‘Coming to New York he joined 


the old Beers & De Long agency, Mu- 
tual Benefit. In 1932 he went with the 
Dawson agency. He was secretary, New 
York chapter, CLU, and was widely 
known among brokers of the city. 





PLAN FOR 4TH BOND DRIVE 


Employes and agents of the New York 
Life Insurance Co. in New York City 
have organized seventy-seven teams for 
the sale of War Bonds to individuals 
during the Fourth War Loan Drive, it 
was announced by Raymond C, John- 
son, assistant vice president, who is di- 
recting the company’s War Bond sales 
activities. During the Third War Loan 
Drive 2,536 New York City employes 
and agents made cash sales of 27,014 
War Bonds for $4,200,335. For the 
Fourth War Loan thirty-one additional 
teams have been organized. 





MAINTAINS DIVIDEND SCALE 

The New York Life Insurance Co. 
will maintain the same scale of annual 
dividends under its policies in 1944 as 
was applicable in 1943, according to a 
recent announcement by the company. 
The amount of dividends payable to pol- 
icyholders in 1944 is estimated to be ap- 


- proximately $33,600,000. 





BANKERS LIFE APPOINTMENT 


The Bankers Life of Des Moines an- 
nounced the appointment of Cecil J. 
Bogard as assistant agency manager ol 
the C. C. Clouse agency, Decatur, II. 
Mr. Bogard has been with the company 
since 1935, when he joined the Mason 
City, lowa, agency. He was subsequently 
a supervisor in the Indiana agency, then 
agency manager in Peoria, IIl., until 
that office closed, 
Decatur agency. 





TO HEAR J. M. HOLCOMBE, JR. 


The Agencies Committee of Pittsburgh 
will hold their next luncheon meeting 
January 10, and hear John Marshall Hol- 
Insurance 
discuss recruit- 


combe, Jr. manager, Life 
Sales Research’ Bureau, 


ing. 


when he joined the 
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Manning Replies To 
Attack on Insurance 


ANSWERS C. C. F. ASPERSIONS 





Calls Insurance Canada’s Largest Co- 
operative Enterprise; Discusses 
Its Steady Development 





In a year-end statement Harry W. 
Manning, president of Canadian Life 
insurance Officers Association, and gen- 
eral manager Great-West Life, made 
some comments which may be interpre- 
ted as a double-barelled rebuttal to the 
ispersions recently cast on life insur- 
ance in Canada by Lloyd Shaw, research 
director of the Cooperative Common- 
wealth Foundation, Canada’s Socialist 
party. Shaw is a former Y.M.C.A. 
worker turned economist. 

President Manning said in part: 

“At low cost, life insurance is serving 
the people efficiently and in a manner 
worthy of their utmost confidence. 
Despite the handicaps of war, life in- 
surance has steadily grown in size and 
strength and is in a stronger position 
today than ever to meet the require- 
ments of the people for protection. 

“Much would be lost if weight were 
viven to some of the doctrines preached 
today,” Mr. Manning declares, “and 
nothing would be gained by the indi- 
vidual policyholders or by the country 
as a whole. Without the spur of com- 
petition, and without the existing ad- 
ministrative machinery and the activi- 
ties of the agency forces, the volume of 
life insurance protection enjoyed by 
Canadians would cease to expand. It 
might indeed shrink to a small fraction 
of its present magnitude, thereby lead- 
ing to much unnecessary poverty and 
depriving our national economy of a 
valuable stabilizing element.” 

Position of Life Insurance in Canada 

Appealing for policyholders’ interest 
in all measures that affect life insurance, 
Mr. Manning emphasized that the busi- 
ness has steadily developed into the 
Dominion’s largest cooperative enter- 
prise. “Upon it now depend the plans 
for financial protection of millions of 
policyholders and their families. They 
accordingly have a direct interest in 
seeing that it is protected from legis- 
lation or other activities which would 
have a detrimental effect upon the value 
of their insurance holdings. 

“Policyholders do not always realize 
that their policies are title deeds to 
valuable property held in trust for them 
by the life insurance companies,” he 
continued. “They have therefore the 
same financial interest in protecting and 
preserving their life insurance property 
as they have in safeguarding any of 
their other valuable possessions, such 
as stocks, bonds, mortgages or real 
estate. In many cases their life insur- 
ance is the most desirable property they 
own, as it is not subject to depreciation 
and is realizable without any delay 
whatever. 

“The prestige of the life insurance 
industry in Canada owes much to the 
Dominion and provincial insurance laws 
and to their rigid enforcement by ex- 
perienced and competent public officials. 
\nyone desiring authentic information 
may always go to these responsible of- 
ficials if the information they desire is 
not readily available in their voluminous 
annual reports. 

Wide Competitive Market 

“Canadians buy their life insurance in 
an unusually wide and competitive mar- 
ket. In no other country in the world 
is such a variety of insurance organiza- 
tion and insurance contract so freely 
available; in no other country is com- 
petition in premium rates, policy bene- 
fits and dividends to policyholders more 

keen. Certainly, ‘monopoly’ is a term 
which can never be seriously applied to 
the life insurance industry in Canada; 
Canadians have ample opportunity to 





























obtain the price advantages always 
available in a wide market.” 








Protection 
is still their 
business! 

























































4 =6°We are proud indeed of the 292 Union Central men and 


women who have taken a leave of absence to enter the armed 


services of their country. 


Today, their prospect list includes every man, woman and child 


in America. 


It’s still their job to make secure the ideals of freedom for which 
our country stands—freedom from want, freedom from fear. 


The UNION CENTRAL LIFE 
INSURANCE COMPANY 


CINCINNATI, OHIO 
FIGHT INFANTILE PARALYSIS! 


Help rehabilitate victims of this dread disease. Contribute 
generously to your local or state Infantile Paralysis Fund. 
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Central Life of Iowa 
Agents’ Pension Plan 


ANNOUNCED NEW YEAR’S DAY 





Plan Is Voluntary; Benefits on Retire- 
ment and Death Are Generous; 


How Plan Works 





The Central Life of Des Moines an- 
nounced its pension plan for agents in 
a letter to the field force on January 1. 
Plan is entirely voluntary. In its letter 
to agents the company said in part: 


“Every agent of the Central Life is 
eligible to become a member of this 
plan as of January 1, 1944, if on that 
date such agent 

(a) has been under written contract other than 

single case agreement or brokerage con- 

tract for a period of one full calendar 
year; and 

(hb) has received from the Central Life in 

first year commissions for the preceding 

calendar year $900.00; and 

(c) has not attained age sixty-five. 

“In submitting this plan to you we 
wish you to know we have studied many 
and various pension plans. We feel we 
have combined the better points of these 
various plans and that we are more 
liberal in some respects than many that 
are being offered to agents of life in- 
surance companies. For those _ taking 
advantage of the plan it affords addi- 
tional security because it in no way 
penalizes you or changes your contract. 

“Here is an illustration of how the 
plan works: 

\ssuming a man age 35 whose birth- 
day is December 15. Commissions 
$8,000 in 1943 and succeeding years 
for thirty years or to age 65. 
“Member’s deposits, 3% of $8,000, or 

$240 per year. Total deposits for thirty- 
one years $7,440. Accumulated deposits 
$11,829.40. Total company contributions 
and interest $11,829.40. Total available 
for purchase of Annuity $23,658.80. 

“Life Annuity at age 65, $153.72 per 
month. 

“Refund Installment Annuity at age 
65, $116.63 per month. 


Retirement and Death Benefits 


Paragraphs in the plan about the 
benefits on retirement and death bene- 
fits follow: 

‘Upon the attainment by a membe 

pon 1 r 
of his normal retirement, or upon the 
retirement of a member if he retires 
prior to his normal retirement date, the 
memiber’s deposits and the Central 
Life’s contributions with accumulated 
interest thereon shall be applied by the 
Central Life to purchase for the mem- 
ber at 921%4% of the premium rates then 
in effect at the option of the member 
either an Immediate Life Annuitv with- 
out Refund or an Immediate Life An- 
nuity with Installment Refund, except 
that if the monthly payments to be 
made under such an annuity would be 
less than $10 the amount available for 
the purchase thereof shall be paid to 
the member in a lump sum. 

“In event of the death of a member 
before retirement there shall be paid to 
his estate the sum of all deposits made 
by him and the Central Life’s contribu- 
tions with accumulated interest thereon 
to the date of death.” 


League of Life Insurance 
Women Hear Isaac Kibrick 


Isaac Kibrick, Brockton, Mass., home 
office agency assistant, New York Life, 
with headquarters in Boston, addressed 
the League of Life Insurance Women at 
Wanamaker Hall, New York City, this 
week, on professional life underwriting 
as a wartime career for women. Mr. 
Kibrick discussed opportunities for wo- 
men in the field of life insurance selling 
from the viewpoints of income, secur- 
ity, and personal satisfaction. 

Mr. Kibrick for many years has been 
one of the leading agents of the New 
York Life and is a life and qualifying 
member of the Million Dollar Round 
Table of the National Association of 
Life Underwriters. 





Vinson’s New Rule On 
Commission Earnings 


TO REPORT ONLY RATE CHANGE 
Previous Complicated Formula Dropped 
to Conform to War Labor Board 
Rule for Those Under $5,000 





Director of Economic Stabilization 


Fred M. Vinson has written the Com- 
missioner of Internal Revenue directing 
him to apply to commission earnings 
and certain related methods of compen- 
sation the same stabilization rule as is 
now applied by the National War Labor 
Board. In effect this eliminates the 
complicated formula of previous rulings 
as described in The Eastern Underwriter 
of December 10. 

This authorization follows a recom- 
mendation by the Commissioner that 
this action should be taken if the Na- 
tional War Labor Board’s commission 
rule is continued. Under the National 
War Labor Board’s rule, applicable to 
commission salesmen earning less than 
$5,000 per annum, no approval for any 
increase or decrease in total annual com- 
mission earnings is required so long as 
the commission rate on the individual 
transaction is not increased or decreased. 
Any change in commission rate and any 
change from salary to commission basis 
requires the approval of the Commis- 
sioner of Internal Revenue or the Na- 
tional War Labor Board, depending on 
which agency has jurisdiction. 

The restrictions under the stabilization 
program on changes of basic hourly 
piecework or salary rates are equally 
applicable to changes in commission 
rates. 

Harmonize Rules 


This action announced does not in- 
volve any change in the policy on the 
salesmen’s own sales. Although regu- 
lations were issued by the Commissioner 
on September 4, 1943, designed in gen- 
eral to limit total commission earnings 
to those of the previous year, this regu- 
lation was subsequently suspended as to 
commissions on the salesman’s own 
sales. That suspension tiarmonized the 
commission rule applied by the Com- 
missioner with those of the National 
War Labor Board with respect io direct 
commissions. The action now approved 
by the Economic Stabilization Director 
unifies the principles to be administered 
in 1944 not only for direct commissions, 
but as well for compensation based on a 
percentage of the sales of others, a per- 
centage of profits and other like ar- 
rangements. With respect to these lat- 
ter employment contracts, the director's 
action taken pursuant to the Commis- 
sioner’s recommendation modifies the 
restriction on increases in total earnings 
administered by the Commissioner of 
Internal Revenue during 1943. 

In connection with the commission 
rule applied by the National War Labor 
Board, the Economic Stabilization Di- 
rector, in his letter to the Commissioner 
stated, “I am satisfied the commission 
rule applied by the National War Labor 
Board is not in conflict with the basic 
principles of the stabilization program 
and further that it rests on sound con- 
siderations of administrative necess'ty. 
T shall not, on the basis of present in- 
formation, direct any change in the prin- 
ciple applied by the National War Labor 
Soard with respect to commission earn 
ings. Accordingly, I am moved by your 
recommendation to conclude that the 
same principle should apply for the cal- 
endar year 1944 to commission earnings 
and related methods of compensation 
subject to your jurisdiction. You are 
authorized and directed to take appro- 
priate action to effectuate this policy.” 

Any further announcements on_ the 
subject will be made by the Commis- 
sioner and in due course regulations will 
issue from his office implementing the 
policy just announced. 





Wheeler H. King President 
New England CLU Ass’n 


Bachrach 
WHEELER H. KING 


Wheeler H. King, assistant to the gen- 
eral agent, H. Arthur Schmidt agency, 
New England Mutual, New York, is the 
newly elected president of New England 
Mutual CLU Association, a nation-wide 
organization. 

Associated with President King are 
A. Wesley Steer, Parkersburg, West 
Virginia, vice president; Oscar S. Rome 
of the Chicago Meyer agency, secretary- 
treasurer; and executive committeemen 
Dave G. Noble, Omaha, and Millard A. 
Samuel, Portland, Me. 





CONN. MUTUAL HAS 7.9% GAIN 





Over One Hundred Million Paid For 
During 1943; Insurance In Force 


Now Totals $1,225,835,932 


The Connecticut Mutual paid for $102,- 
649,366 of life insurance in 1943, an in- 
crease of 7.9% over 1942 and the second 
best year since 1931. During the year 
the company gained $59,662,247 in insur- 
ance in force for a total of $1,225,835,- 
932, this being the ninth consecutive 
year in which the Connecticut Mutual 
showed an increase. It is the largest 
amount gained by the company since 
1929, Ten times during the year the 
company’s production beat the figure for 
the corresponding month in 1942. With 
thirteen of the company’s general agents 
in military service, forty-three out of 
the seventy-one agencies had a_ better 
year in 1943 than in 1942, 

The Fraser Agency, New York, led 
the company barely nosing out Meyer 
M. Goldstein, New York. Each paid for 
nearly 714 million. The next eight 
agencies ranked by production in 1943 
are Houston, FE. Dale Shepherd, general 
agent; Pittsburgh, Robert N. Waddell, 
general agent; Dallas, E. EF. White, 
general agent; the Charles J. Zimmer- 
man Agency, Chicago; Grand Rapids, 
Herbert C. Remien, general agent; the 
Winslow S. Cobb Agency, Boston; De- 
troit, Charles E. Stumb, general agent; 
and the James G. Hill Agency, Chicago. 

In the comnetition between agencies 
producing $1,000,000 or more in 1943, 
Oakland, with James L. Taylor, general 
agent, had the largest percentage in- 
crease in 1943 over 1942. The other 
agencies in this group with largest in- 
creases are Houston, E. Dale Shepherd; 
the Vernon S. Mollenauer Agency, 
Philadelphia; Grand Rapids, Herbert C. 
Remien; Huntington, R. Homa Mouchin, 
general agent; the Winslow S. Cobb 
Agency, Boston; Omaha, Paul C. Kaul, 
general agent; Rutland, William C. 
Shouldice, general agent; the Mever M. 
Goldstein Agency, New York; and Pitts- 
burgh, Robert N. Waddell, general agent. 





Allyn Writes of Early | 
Conn. Department Days 


SUPERVISION’ BEGAN BIN 1865 





Regulated Companies Organized Else- 
where and Doing Business in Con- 
necticut; Law Changed in 1871 





In an article on Insurance Supervision 
in Connecticut, published in the Hart- 
ford Courant this week, Commissioner 
W. Ellery Allyn said the Connecticut 
Insurance Department started in 1865, 
There have been fifteen Commissioners. 

Although the Commissioner’s office 
was created in 1865, Col. Allyn said that 
the beginnings of insurance in Connecti- 
cut date back to 1794 when Sanford & 
Wadsworth opened an agency in Hart- 
ford. They acted for what they called 


the Hartford Fire Insurance Co. though 
there was then no such chartered com- 
pany. They signed their first policies 
for themselves alone, or for a_ small 
number of persons for whom they acted 
as agents. Marine insurance soon got 
under way. Gross premiums for the 
round trip of sailing vessels ran as high 
as 16%. Rebates were given if the ships 
touched only at or avoided certain ports 
and returned in safety. 

The Connecticut Department was not 
established on a broad scale until 1871 
when the legislative act was approved 
extending the Commissioner’s  super- 
vision to cover companies organized in 
Connecticut. Before that it only super- 
vised companies organized in other 
states and doing business in Connecticut. 


NAMED HARTFORD MANAGER 


C. A. Washburn Succeeds W. W. Harts- 
horn as Head of Metropolitan Life 
District Office 


Clifford A. Washburn, agency super- 
visor for Metropolitan Life at home of- 
fice has been appointed a manager and 
placed in charge of the Charter Oak 
district, one of the two district offices 
maintained by the company in Hart- 
ford. He succeeds Wilbur W. Harts- 
horn, who recently resigned as secretary 
of the National Association of Life Un- 
derwriters. Mr. Hartshorn has been 
made superintendent of agencies for the 
Metropolitan’s South Central territory, 
which is comprised of Kentucky, Ten 
nessee, Alabama, Louisiana, Mississippi, 
and Arkansas. 

Mr. Washburn, a former student at 
Syracuse University and a cadet at the 
United States Military Academy at West 
Point, joined the Metropolitan Life as 
an agent in 1926 in Stamford, Conn, In 
1935 he was promoted to assistant man- 
ager and transferred to Charter Oak 
district in Hartford. About a year later 
he was made an agency supervisor for 
the company’s New England territory 
where he served until 1940 when he was 
transferred to the home office. From 
his new headquarters, Mr. Washburn 
will serve policyholders in West Hart- 
ford, Wethersfield and parts of Hart 
ford. 











GUY C. GLASCOCK DIES 


Guy C. Glascock, agency manager, 
Ohio National Life, Hutchinson, Kansas, 
died last week at the age of 66. Mr 
Glascock had been in the life insuranc: 
business for more than thirty years. Hi 
joined the Ohio National in 1933. He is 
survived by his widow, Mrs. Mary Glas 
cock; his daughter, Virginia Glascock 
Waller; and three sons, William, Rober! 
and Guy C. Glascock, Jr. 


TO HEAR DR. SYVERSON 


Dr. B. C. Syverson, assistant medical 
director, Equitable Life Assurance 5o- 
ciety, will address the Life Supervisors 
Association of New York, January 11 at 
Hotel Martinique. Brooks Palmer, mem- 
ber of the program committee, will in- 
troduce the speaker. Dr. Syverson 
tonic will be “The Trend in Medical 
Underwriting.” 








Janu 








January 7, 1944 


















both policyholder and agent” 


Reports O. 7. Arnold 


President, 
Northwestern National Life Insurance Company 


“1943 indicates that NYNL’s 


program 1s a healthy one for 





MORE PEOPLE 
ARE “STAYING WITH IT” 


Surest sign of wise insurance buying 
is insurance that stays in force. Laps- 
es by NWNL policyholders have 
steadily declined. They dropped a 
further 25% in 1943, to a record 
low. NWNL agents, paid not pri- 
marily for sales but for insurance 
kept in force, did a sound job of 
selling and servicing, reducing the 
waste of lapses—and thus earned 


better incomes for themselves. 


MANAGEMENT COSTS 
WHITTLED DOWN 


Against the tide of rising prices, 
and with more policyholders than 
ever before to serve, NWNL in 
1943 has actually spent fewer dol- 
lars than in 1942 for expenses of 
management—except for taxes. 
In part, this reflects continued 
close control of management costs, 
but in a larger degree it reflects the 
increased efficiency of NWNL’s 


plan of agents’ compensation. 











MORE PEOPLE 
ARE BEING PROTECTED 


Insurance in force (almost $550,- 
000,000) increased more than 24% 
times as much as in 1942, at a rate 
nearly 50% greater than the esti- 
mated rate of increase for all life 
companies. (Excluding group in- 
surance, the rate of gain was 20% 
greater.) More than ever, NWNL’s 
gain came from policies kept in 
force because they were soundly 


sold and properly serviced. 


MARGIN OF SAFETY 
IS GROWING 


Surplus funds for policyholders’ 
protection—above legal require- 
ments—are growing faster than 
insurance in force. They provide 
a substantial extra margin of safety. 
Assets, kept at work in diversified 
prime securities, now total well 
over $100,000,000—40% in U. S. 
Bonds. NWNL’s direct purchases 
of War Bonds in 1943 virtually 


equalled its total premium income. 





NWNL’s PROGRAM for giving continually improving service 
to policyholders is spearheaded by a unique method of paying 
agents. The NWNL agent is paid, not primarily for the amount 
of insurance he sells you, but for the amount you keep in force. When 
you lapse a policy, he suffers a penalty in his own earnings which 
applies not merely to the policy you lapsed, but to every dollar’s 
worth of insurance from which he is receiving an income. Thus, 


INSURANCE 


Minneapolis 4, 

















(This is a reproduction of NYNL’s current national advertisement) 


his prime interest is to provide you with exactly the right kind 
and amount of insurance, measured by what you need and can 
afford. 

As in past years, NWNL’s complete Financial Statement, 
issued on New Year’s Day and including all transactions through 
December 31, was the first to be published in 1944. If you’d like 
a copy, write us. 


NORTHWESTERN ational LIFE 


Buy War Bonds! 
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J. A McLain Lauds War 
Effort of Business 


PUBLIC REAFFIRMS CONFIDENCE 


ALC President Says Insurance Among 
Leaders of American Industries 
In Victory Contribution 


James A McLain, president Guardian 
Life, and president American Life Con- 
vention, in a quarterly report pointed 
out that life insurance is in the unique 
industries of 


position among American 


making 100% contribution to the war 
effort while maintaining more protec- 
tion and service to the civilian popu- 
lation than ever before. The report is 
issued by the American Life Conven- 
tion, comprising 188 life insurance com- 
panies throughout the United States 
and Canada, to keep the public abreast 
of the latest developments in life in- 
surance. 

“People have reaffirmed their confi- 


dence in life insurance; companies must 


reaffirm their confidence in the future 


and their determination to meet com- 


pany and joint responsibility in building 
beyond,” Mr. McLain 


converted 


for victory and 


said. “Industries which are 


to war work, have had to curtail or end 


production of civilian goods. Not so 
with life insurance. The life insurance 
companies are investing in United 


government secur- 
the war, sums that 


States and Canadian 
ities, to help finance 
actually larger than their premium 


are 
receipts and investment income. They 
have purchased during the first nine 


months of 1943 more than $5,000,000,000 
of United States Government securities, 
according to the Institute of Life In 
surance. This has been possible because 
cash derived from the sale of some 
other investments as well as new in- 
come, has been invested in government 
securities.” 

Mr. McLain pointed out that life in- 
surance has served the public on the 
home front as fully as ever. “The fact 
that the American people are by far 
the most heavily insured in the world,” 
he said, “has made an inestimable con 
tribution to our national morale, pro 
viding protection for loved ones in an 
era of great uncertainty. The life in- 
surance policy takes on a_ significance 
it never had before in a period of na 
tional crisis when so many _ families 
recognize acutely the need for such 
protection. What better proof of what 
life insurance means to our home front 
can be given than to say that policy 
lapse and surrender rates are the lowest 
in history, the policy loan account is 
being reduced constantly, and sales of 
new insurance are substantially higher 
than a year ago.” 

Mr. McLain said that the men and 
women connected with life insurance 
can rightly be proud of the record of 
life insurance when war came and 
throughout the conflict. “The life in 
surance companies of America,” he said, 
“are today channelling practically all of 
their new policy premiums into War 
Bonds and in addition are putting other 
available funds into the securities of 
the United States and Canada. The 
more than $5 billions of life insurance 
funds which were invested in securities 
issued by the United States Govern- 
ment during the first nine months of 
1943, brought the companies total of 
such holdings to $12,330 millions as of 
September 30, 1943, according to sta- 
tistics compiled by the Institute of Life 
Insurance. There has also been a sub- 
stantial increase in such investments 
during the last quarter of the year. In 
addition many thousands of life insur- 
ance agents have devoted much of their 
time to the sale of War Bonds to work- 
ers and business men throughout the 


land. Directly and indirectly they prob 
ably 


have sold a grand total of $10 





billions of war securities to the men and 
women of this country and Canada since 
the war began.” 


Agency Forces Commended 


Paying tribute to the agency forces 
Mr. McLain pointed out that the sales 
of new life insurance in the first eleven 
months of 1943 increased about 9.5% 
compared with the same period in 1942, 
with a loss of at least 25% of the 
effective selling forces. “The splendid 
war record of our agents does not stop 
there,” Mr. McLain said, “the fact that 
approximately 13 millions of government 
life insurance policies, providing life in- 
surance coverage of nearly $93 billions, 
are now in force and held chiefly by 
the men and women in our armed forces 
is due in large extent to patriotic life 
insurance agents, who, without any 
compensation whatsoever, went into 
Army camps, stations, posts and reser- 
vations and similar Naval, Marine Corps 
and Air Forces installations to induce 
the men and women in uniform to pro- 
tect themselves and their dependents 
with government life insurance. These 
agents knew that every such policy they 


placed probably meant the loss of a 
future sale to these men and women 
when they return to civilian life but 


they did not let any selfish thought of 
future potential personal commissions 
interfere with their effort to protect 
our fighting forces.” 

As regards claims paid in the armed 
forces, Mr. McLain added: “The total 
claims paid by American life insurance 
companies on deaths among the armed 
forces of the United States amounted 
to $32 millions under some 23,700 pol- 
icles up to June 30, 1943. In the first 
six months of this year the total of such 
payments was more than $15 millions 
under 11,000 policies. Recent casualty 
lists issued by the Army and Navy 
would indicate that the grand total for 
1943 will show a very substantial in- 
crease in both total payments and num- 
ber of policies compared with the June 
30° figures.” 





of his own. 


120 West 57th Street 


GENERAL AGENCY OPPORTUNITY — 


We are ready to make several General Agency appoint- 
ments in medium sized cities in which we are not now repre- 
sented. An excellent opportunity for the good personal 
producer to increase his income and develop an Agency 
The territory: Illinois, Ohio and New York. 


If you are interested write, 


Vv. W. Edmondson, Asst. to the President 
MANHATTAN LIFE INSURANCE CO. 
(Founded 1850) 


New York, N. Y. 











PACIFIC MUTUAL REPORT 





New Business Up 32% Over Last Year; 
Insurance in Force Gains About 
$20,000,000 in 1943 

The Pacific Mutual Life, Los Angeles, 
closed its production year on Decem- 
ber 15, with over $50,000,000 of paid for 
new life insurance on its books over the 
preceding twelve months. This gives the 
company its best year since 1935 and a 
32% increase over 1942. Net gain in in- 
surance in force during 1943 is approxi- 
mately $20,000,000. 

Sales of new life insurance between 
November 16 and December 15 were 
over $7,000,000, the largest month in the 
company’s history since 1930. In the 
home territory, the seven agencies in 
the Los Angeles area reported over 
$8,500,000 of new protection sold this 
year, a gain of 150% over 1942. The 
company has eighty general agencies 
throughout forty-one states. 
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Way of Life. 
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FORWARD 


Life underwriters under arms are serving 
the Cause of Freedom with distinction on 
the far flung fields of war. 


Life underwriters of the home front are 
also making vital contributions to the Cause 
of Freedom. Theirs is a national mission, 
even more essential in times of war than in 
days of peace. Their arms include the sale 
of new life insurance and war bonds, the 
servicing of life insurance now owned, the 
relentless assault upon inflation, and a united 
and determined will to carry on... mighty 
weapons all for furthering the Cause of 
Freedom and perpetuating the Democratic 


EQumvABLe LIFE of IOWA 
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WILBUR HARTSHORN HONORED 





Hartford Life Insurance Groups Send- 
off to Prominent Manager Who Goes 
to Metropolitan Home Office 
All Hartford life insurance organiza- 
tions joined in a testimonial at the 
Hartford Club, Wednesday, last week to 


Wilbur W. Hartshorn, prominent mana- 
ger there for Metropolitan Life, and 
during the past year secretary of Na- 
tional Association of Life Underwriters, 
who goes to Metropolitan Life’s home 
office as a territorial superintendent of 
agencies. 

The affair was sponsored by the Gen- 
eral Agents and Managers Association 
of Hartford, the Connecticut State As- 
sociation of Life Underwriters, the 
Hartford Life Underwriters Association 
and the Hartford Chapter, Chartered 
Life Underwriters. On behalf of Mr. 
Hartshorn’s friends, Robert Gilmore, 
president of the State Association, pre- 
sented him with a clock and an illu- 
minated scroll. 

Mr. Hartshorn is a past president of 
both the Connecticut and the Hartford 
Underwriters Associations, as well as 
the Hartford General Agents and Mana- 
gers group. 

The committee arranging the testi- 


monial for Mr. Hartshorn was com- 
posed of John H. Thompson, general 
agent, Connecticut Mutual; Hollis L. 


Woods of the Mutual Benefit, president, 
the Hartford Association of Life Under- 
writers; Robert Gilmore of the Mutual 


Benefit, president, Connecticut State 
Association; William L. Camp, Con- 
necticut Mutual, president, Hartford 
Chapter, C.L.U.; and Glenn B. Dorr, 


Northwestern Mutual, and John Havens, 
Lincoln National, past president and 
president, respectively, of the Hartford 
General Agents and Managers Associa- 
tion. 





ROYAL UNION LIQUIDATED 


Complete liquidation of the trustced 
assets of the former Royal Union Life 
of Des Moines was reported to Federal 
Judge Charles A. Dewey by the trustees 
of the Royal Union Fund. 

FE. R. Moore of Cedar Rapids and T. 
A. Murphy of Fort Dodge, trustees 0! 
the fund, asked Judge Dewey to approve 
the final report and discharge them. Tlic 
judge directed attorneys for the trustces 
to prepare an order to be submitted for 
his signature. 

The report of the trustees showed 
only a small cash balance reserved tor 
payment of miscellaneous expenses which 
remains on hand after 10 years of liqui 
dation of assets turned over to the trus- 
tees. The income from the assets was 
trusteed for the benefit of the Royal 
Union policyholders to be used in _ 
ducing a 50% lien placed on policies after 
receivership. 

FORMER EXECUTIVE BANK HEAD 

George Munsick, former _ financ's 
secretary, Connecticut Mutual Life, wa 
recently elecied president of the Mor 
ristown Trust Co., of Morristown, N. / 
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Frank L. Jones 
(Continued from Page 3) 


in his office and the other is in the 
Indiana University. 

During the first World War Mr. 
Jones was in charge of life insurance 


in. the Army’s overseas educational 
course. Headquarters were at the Uni- 
versity of Beaune, France. Hundreds 


of soldiers were taught principles and 
nractices of life insurance at Beaune 
aa at other places where schools were 
established by traveling instructors un- 
der Mr. Jones. Going to France with 
him in this work were John Marshall 
Holcombe, Jr., now manager of the Life 
Insurance Sales Research Bureau, and 
Wilmer Christian of Indianapolis. Other 
teachers were recruited from the armed 
forces. Hundreds of these soldiers took 
these courses and to this day some of 
the graduates come up to Mr. Jones 
when they meet him and recall the days 
overseas. Two of the principal books 
which were studied by the soldiers in 
France were S. S. Huebner’s first book 
cn life insurance principles and William 
\lexander’s book, “What Life Insur- 
ance Is and Does.” General opinion at 
\rmy headquarters was that the life 
insurance course was one of the most 
cflectively carried out in the entire 
overseas educational program. Mr. 
Jones was engaged in that work for 
about eleven months. 
Enters Life Insurance 
Mr. Jones was elected president of 
the Michigan State Normal School, 
Ypsilanti, Mich., but decided not to 
take the post. Reason was that he had 
been considering going into the world 
of business, and it was life insurance 
which most appealed to him. He be- 
came agency director of the New York 
Life in South Bend, Ind., for Northern 
Indiana and Southern Michigan. That 
was in 1902. In 1906 he joined the 
Equitable Society as supervisor for In- 
diana and Michigan and some _ time 
afterwards was made manager at In- 
dianapolis and Central Western super- 
intendent, his territory as superintend- 
ent being nine states. When he _ be- 
came Central Western superintendent 
the Equitable did not have an agent in 
Missouri, Kansas or Nebraska; had 
none in Illinois outside of Cook County 
(Chicago), one in Michigan and five 
in Indiana. He was the last manager 
appointed by Gage E. Tarbell, who was 
vice president in charge of production 
of the Equitable. As a superintendent 
Mr. Jones made many appointments of 
managers and agents in the states over 
which he had supervision. He came to 
New York in 1926 as vice president in 
charge of production which position he 
occupied for a number of years. In 
recent years he has been in charge of 
the Society’s public relations. 
President of NALU 

While at Indianapolis Mr. Jones be- 
came a leading member of the National 
\ssociation of Life Underwriters and 
in 1925-26 was its president. He was 
one of the best presidents which the 
National Association has had, and it 
was in his regime that the American 
College of Life Underwriters was in- 
augurated, and his interest in the col- 
lege has never diminished. 

He has been the representative of 
President Thomas I. Parkinson of the 
Equitable Life Assurance Society on the 
Dr. S. S. Huebner Foundation which will 
result in eventual development of many 
college and university professors through- 
out the country who devote their ener- 
gies to educating young men so they may 
possess better and broader comprehen- 
sion of life insurance. This fund— 
$25,000 a year for five years—was an- 
nounced by President Parkinson, chair- 
man of the fund committee at a testi- 
monial dinner to Dr. Huebner, who for 
years has been head of the insurance 
division of the Wharton School of Fi- 
nance, University of Pennsylvania, and 
who is also president of the American 
College of Life Underwriters. 
As president of the National Asso- 


ciation of Life Underwriters Mr. Jones 
had a lot to do with making that asso- 
ciation more democratic and in_ in- 
creasing its influence as well as_ its 
scope. 

Great Admirer of Lincoln 


Mr. Jones is chairman of the Replace- 
ment Committee of the Life Agency 
Officers which committee has to do with 
the discouragement of illegitimate sub- 
stitution of policies for those which the 
insured has been carrying. He is also a 
member of, and has done a lot of work 
for the educational committee of the 
National Economic Council. Chairman 
of the Council’s committee is William 
Starr Myers. 

A great admirer of Abraham Lincoln, 
Mr. Jones recently with two other men 
joined in the purchase of the celebrated 
Oakleaf Collection of Lincoln material 
owned by Judge Oakleaf of Moline, IIL, 
which collection the trio later presented 
to Indiana University. 

Over a long period of years Mr. Jones 
has maintained a close friendship for 
professors and others who are or were 
graduates of Indiana University. He 
first began meeting these men while at 
the university as a student, continued to 
meet graduates of the university while 
head of Indiana state education and 
kept right on meeting them. In all he 
has had acquaintance with thirty-three 
graduates of Indiana University who 
became presidents of universities or col- 
leges. Among these alumni are found the 
names of Lotus Coffman, who was presi- 
dent of University of Minnesota; Wil- 
liam L. Bryan, president of Indiana 
University for thirty-five years; Enoch 
Bryan, president of the State College 
at Washington, Pacific Coast; and E. B 
Bryan, who was president of Colgate 
and Ohio University; and Ernest Lind- 
ley, who was president of two colleges. 


Widely Traveled 


Mr. and Mrs. Jones have 
widely. They once made 


traveled 
the journey 





Home Office Underwriters 
Institute Adds New Members 


The Institute of Home Office Under- 
writers has announced that the follow- 
ing companies have been accepted as 
members of the Institute: Northwestern 


National Life, Minneapolis, represented 
by Ross E. Moyer, underwriting vice 
president; Country Life Insurance Co., 
Chicago, represented by Richard Fox, 
underwriter ; Philadelphia Life Insurance 
Co., Philadelphia, represented by D. B. 
Schweiger, assistant secretary; Great 
Northern Life, Chicago, represented by 
H. J. Hornberger, assistant secretary, 
Tharp-Sentheimer - Life Insurance Co., 
New Orleans, represented by Herman S. 
Lindy, assistant secretary; Mutual Life 
of New York, New York City, repre- 
sented by Leigh Cruess, vice president 
and manager of selection; Michigan Life 
Insurance Co., Detroit, represented by 
W. H. Ekberg, assistant secretary. 

Walter B. Lehmkuhl, president, an- 
nounced that the Institute now has 115 
member companies. A total of ten com- 
panies has been accepted for member- 
ship since the annual meeting in Chi- 
cago last October. 

MADE SUPT. OF AGENCIES 

Maurice E. Smead, formerly North- 
west supervisor, Capitol Life, Denver, 
has been promoted to superintendent of 
agencies in Idaho, Washington and 
Oregon, according to an announcement 
by Clarence J. Dalv, president. Mr. 
Smead has been supervising and de- 
veloping this territory for the company 
since 1935. His headquarters will be in 
Portland, Ore. 





around the world, and frequently had 
as companion on their trips the late 
William Alexander, secretary of the 
Kquitable Society. Mr. Jones has been 
a great reader, keeping familiar with 
all works on economics, philosophy and 
history soon after they are issued. 





PLAIN FACTS! 


Ninth oldest 


among American life 


insurance companies, we enter 


our 96th year, driven by a young, 


progressive spirit that belies our age. 


This year, as last, our business forges 


forward... but most important, 


our biggest gains are still in 


friendly service! 


UNION MUTUAL 


LIFE INSURANCE COMPANY 


Portland MIEBINE, dome Ofce 











RAINBOWS 
END 


‘Peace and rest at length have 
come, 
All the day’s long toil is 
past, 
And each heart is whispering 
‘Home, home at last.’ ” 


“When this war is over I'll be 
a better man than when I came into 
the Service. This is the place to 
learn things. Civilian life is going 
to seem very simple compared to 
this. You might tell the Gang that 
I wish that all I had was the prob- 
lems they are confronted with each 
day. Tell them to put in a full day 
each day. Making a living selling 
life insurance is really a pleasure 
and they should realize it 

This was written home by 

Babe” LeVoir of the Twin City 
Agency of the Bankers Life Com- 
pany ef Des Moines, on U. S. 
Navy duty abroad. 

Babe” played championship 
football at the University of Min- 
nesota in 1934, 1935 and 1936 (all 
three years the Golden Gophers 
were undefeated) and was an All- 
Big-Ten quarterback. He worked 
his way through the University. 
He was a star salesman of the 
Twin City Agency. The war, ter- 
rible as it is, is teaching him to be 


a still better man. 
* *« & 


“Tl be back and when I do 
look out. I’m through fooling.” 

This was written home by 
“Pete” Woodward, another ace 
salesman of the Twin City Agen- 
cy, who came to the Bankers Life 
in 1936 and was a big producer. 
He’s going to do still better when 
he comes back from fighting over- 
seas. 

* * * 

Scores of other letters, from life 
insurance salesmen fighting on land 
and in the sea and air, express 
similar sentiments. We who are 
fighting on the home front must 
keep that same faith while we wait 
with what patience we can. 

We are fighting on a battle- 
ground at home, too; against infla- 
tion and unpreparedness for the 
new conditions that Peace will 
bring; and to keep the home world 
worthy of the men who preserved 
it on foreign battlefields. We are 
all enlisted. 

x * * 

The Fourth War Loan campaign 
opens January 18th. The Bankers 
Life Company subscribed for a 
block of $21,000,000 of War 
Bonds in the Third War Loan 
campaign. Counting this subscrip- 
tion, the Bankers Life now has a 
total investment of $120,064,000 in 


U. S. Government Bonds. 
x * & 
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COURT ARGUMENTS IN ANTI- 
TRUST CASE MONDAY 

The attention of the nation will be 
centered on the United States Supreme 
Court chamber on Monday of next week 
when the arguments are heard in the 
case of the United States Government 
versus the South-Eastern Underwriters 
\ssociation and a large number of fire 
insurance companies. It will be an event 
of extraordinary interest. Not only will 
attorneys for the insurance industry ap- 
pear, but more than thirty State Attor- 
neys General have joined in filing a 
brief which is arguing against the posi- 
tions being taken by Attorney General 
Biddle. 


wanted to appear before the Supreme 


So many members of Congress 
including the great and wise 
Judge Hatton W. Sumners of 
chairman of the House judiciary com- 
mittee, that all of them have been barred 
for lack of time. 

The case is of paramount importance. 
throughout the 


Court, 
Texas 
" , 


lt is recognized 


business, financial and legal worlds, as 
well as by many members of Congress, 
that there is no greater business in the 
insurance. And it 


reason why 


nation than that of 
cannot be denied that one 
insurance has reached its present stature 
adequate and = sound — pro- 
people of this country 
which and which 
can trace its origin from the supervision 
the states over a long 


is the 
tection to the 
insurance has given, 
of insurance by 
span of decades. 

State supervision has brought not only 
stability, but wide public confidence and, 
furthermore, it has not been accompanied 
by interference with competition or in- 
dividual initiative. It is no wonder that 
so many people who have at heart the 
welfare of the nation are so concerned 
the prosecution of the fire insur- 
ance industry by Attorney General Bid- 
dle nor that there is detected a camou- 
flage which is hiding a drive for addi- 
tional Federal power and _ prerogatives. 
So, the question at issue does not mere- 
ly concern the insurance world. All 
walks of business life are interested. 

In notifying Attorney General T. 
Grady Read of Georgia that he will join 
in the brief of the Attorneys General 
James A. Emmert, Indiana Attorney 
declares that regulation of the 

business is a duty of the in- 
“If the Federal Govern- 


over 


General, 


insurance 
dividual states. 








NATION TO WATCH U.S. SUPREME 


ment does not stop gobbling up state 
power and rights,” he said this week, 
“there soon will not be any states left 
to govern.” In a talk before the Dallas 
Advertising League which was held this 
week Judge Hatton W. Sumners, chair- 
man of the Judiciary Committee, House 
of Representatives, said: 

If insurance is declared interstate 
commerce it will fall under Federal con- 


trol and become another in the parade 
of state rights which have been lost to 


Washington and if we are to continue 
as a democracy it is vital that we keep 
such power in each state as is possible. 

Another interesting phase of the pres- 


ent situation is the number of attacks 
which Senator O’Mahoney, as a mem- 
ber of the Senate’s judiciary committee, 
has been making on the insurance com- 
panies because they are advocates of 
the Bailey-Van Nuys bills to remove in- 
surance from the anti-trust acts. The 
Senator has made some loose statements, 
especially the one where he accuses the 
life companies as “lobby” sympathizers. 
It is unfortunate that because O’Ma- 
honey is a United States Senator his 
remarks are widely quoted. Until he 
entered this situation the daily papers, 
except a few radical ones, had not taken 
much interest in the bills, some of them 
having completely ignored the hearings 
on the bills in Washington. 





INSURANCE 


insurance in 


GROUP LIFE 
Growth of Group Life 
Presi- 
dent Society 
estimates that the total in force in all 
Group-writing companies had reached 
the new high of $22,800,000,000 on De- 
His own company has 
Group Life. 


this country has been amazing. 


Parkinson of Equitable 


cember 31 last. 
$3,350,000,000 in 

In the “running 
Life Mr. Parkinson 
in force in all companies of these vari- 


force of 
mates” of Group 
estimates amount 
ous forms of protection as follows: 
Group A. and H. insurance, $100,- 
000,000 of weekly indemnity; Group 
Accidental Death and Dismemberment 
insurance, $4,800,000,000; benefits 
hospital confinement for em- 
plus allow- 


daily 
during 
ployes and their families, 
ances for special hospital fees and re- 
imbursement for surgical and maternity 
care, $15,400,000; and Group Annuities, 
$225,000,000 in annual retirement income 
at maturity. 





Norman Smyth, formerly of the Hart- 
ford agency of National Life, is assis- 
tant field director of the American Red 
Cross at Camp Myles Standish. 
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Lieutenant Commander Charles J. Zimmerman, Vincent B. Coffin 


and Lieutenant William T. Earls 


Lieutenant Commander Charles J. Zimmerman, 


Vincent B. Coffin, 


vice-presi- 


ig and superintendent of agencies, Connecticut Mutual, and Lieutenant William 

Earls, photographed when the two Navy officers visited the home office of the 
Li on December 29. Lt. Comdr. Zimmerman is former president of National 
Association of Life Underwriters, and general agent for the company at Chicago. 


He has been transferred from Hawaii to Washington, D. C. Lt. 


Earls, general 


agent of the company at Cincinnati, is stationed at Annapolis, in charge of War 


Savings for the Navy. 





Emory P. Zimmer, Cincinnati general 
insurance man, does his part on the 
civilian home front by devoting his 
afternoons six days a week to teaching 
aviation subjects to pre-cadets of the 
Thirtieth College Training Detachment 
of the Army Air Force stationed at 
Xavier University. Mr. Zimmer, an ex- 
perienced pilot and aviation enthusiast, 
goes down early each morning to his 
office in the First National Bank Build- 
ing, transacts his business and at 1 
o’clock hops off to take over his teach- 
ing job with the pre-cadets. 

During his association with the Xa- 
vier pre-cadets, Mr. Zimmer has _in- 
structed over 1,200 men. He is vice- 
president and a director of the Tri- 
State Aviation Corporation. 

* * * 

Henry Kranz, formerly prominent in 
the Equitable Society’s Group depart- 
ment, is now a lieutenant commander 
in the Navy, stetioned in Miami. 
Marguerita Hicks of the Group depart- 
ment, and the Society’s first Wave, has 
been promoted to lieutenant com- 
mander. Ensign Betty Russell, also of 
Group department, has been transferred 
to the disbursement office of the Navy 
Training School for Chaplains at Wil- 
liam and Mary College. 

* * * 

Fred H. Deenges, manager of the St. 
Louis office of the Fidelity & Deposit 
Co., has been elected a member of the 
board of directors of the St. Louis 
Chamber of Commerce. 

x» *& «* 


Lieut. Robert A. Jarnagin, formerly 
assistant in the advertising department, 
Bankers Life of Des Moines has been 
transferred from Alaska, where he was 
in command of a vessel patrolling the 
shore line, to Miami, Florida, where he 
will attend school at the Submarine 
Chaser Training Center. Lieut. Jarn- 
agin has been in the service since 
April 1942, 

* * * 

Will H. Harrison, veteran Iowa State 
agent for the National Fire has re- 
turned to his home in Des Moines fol- 
lowing a major operation at Rochester, 
Minn. He is reported as showing a 
gradual improvement. 








Frank B. Rab, CLU, unit manager, A. 
Rosenstein agency, Equitable Society, 
New York City, is convalescing after a 
few weeks illness. During his fifteen 
years with the agency he has started 
many men and women on successful in- 
surance careers. One of them, Fay Levy, 
appointed in 1934, has up to date quali- 
fied six times for the Equitable Half 
Million Club and on five occasions has 
led the entire force of Equitable women 
agents country-wide. While in the hos- 
pital he received many gifts from his 
associates. 

: +e. * 

S. L. Bodman, special agent in charge 
of the St. Louis branch office of the 
Marine Office of America, reported 
January 4, at Quonset, R. :% for a 
ing as a lieutenant (j.g.) in the U. 
Naval Reserve. He has been no cer 
with the Marine Office since 1931, and 
engaged in field work, principally in 
Illinois, since 1936. 

* * * 

William E. Pullen, chief of the claims 
section, contract insurance branch, O!- 
fice of the Fiscal Director, Headquart- 
ers, Army Service Forces, has been pro- 
moted from major to lieutenant colonel. 
Colonel Pullen before his entrance into 
the Army was assistant to the vice 
president in charge of claims for the 
United States Fidelity & Guaranty, 
Baltimore. Colonel Pullen also served 
with the Armed Forces in the last war. 

x * 


Ralph Reed Wolfe, who has been with 
the Association of Casualty & Surety 
Executives in its legislative service de- 
partment for some years past, resigned 
December 31 to join the Southwest In- 
surer, bi-weekly insurance trade journal 
of Dallas, Tex., as associate editor. 
Mr. Wolfe has’ given many valuable 
years of service to journalism having 
been a top-notch editorial writer earlier 
in his career with Hartford papers and 
later field editor of the Spectator. He 
has many friends among the insurance 
trade journal men who wish him well 
with the Southwest Insurer. John C. 
Leissler, Jr. is its editor and publisher 
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Appellees in Anti-Trust Fire Insur- 
ance Appeal File Brief in 
Supreme Court 
The brief for appellees has been filed 
in the Supreme Court in case of U. S. 
vs. South-Eastern Underwriters Associa- 
tion on appeal from the District Court 
of the U. S. for Northern District of 
Georgia.. Attorneys for appellees are 
John T. Cahill and Dan MacDougald. 


Of counsel for appellees are Thurlow 


M. Gordon, R. Graham Heiner, Neil C. 
Head, Joseph W. Kirkpatrick, J. G. Van 
Cise, Howard C. Wood and Robert G. 
Zeller. The indictment in the case 
charges conspiracy to restrain and mon- 
opolize commerce in fire insurance. 
District Court dismissed the indictment. 
Government made the appeal from this 
dismissal. 

The brief of the appellees says that 
sole issue presented to Supreme Court 
by them is a question of law. This issue 
is whether fire insurance is, and of it- 
self is, interstate commerce within the 
meaning of the Sherman Anti-Trust 
Act. 

The indictment nowhere puts in issue 
the broad question of whether Congress 
could on any theory regulate fire insur- 
ance. It charges merely that one Act of 
Congress, namely the Sherman Act, ap- 
plies to fire insurance in the manner al- 
leged in the indictment. The issue is not 
what Congress could do but what it has 
done. 

Defendants submit that fire insurance, 
in and of itself, is not “interstate com- 
merce” within the meaning of the Sher- 
man Act. Defendants specifically sub- 
mit, in support of the dismissal of the 
indictment, the following belief: 

1. This Court should not repudiate its 
uniform decisions of the past seventy- 
five years that fire insurance is not com- 
merce. 

2. Congress has accepted and ap- 
proved the Supreme Court decisions that 
fire insurance is not commerce. 

3. The states have curtailed competi- 
tion in fire insurance in reliance upon 
the Supreme Court decisions that fire in- 
surance is not commerce. 

4. This Court will unsettle the law ap- 
plicable to fire insurance and impose 
retroactive criminal penalties if it now 
holds that fire insurance is commerce. 

5. The power of Congress to regulate 
fire insurance “is not at issue.” 

The Government admits that formerly 
it would have been “futile” to have 
brought suit under the Sherman Act 
against insurance companies, but “as- 
serts that Congress was not as a matter 
of legislative intention attempting to 
bind the Court to the tenets of its prior 
decisions, or to deprive it in this field 
alone, of its frequently exercised privi- 
lege of changing its mind.” 

The Government states that the ad- 
ministration inaction on its part in in- 
stituting suit was the result of a “coer- 
cion of judicial pronouncements”’—the 
barrier to the application of the Sher- 
man Act having been “erected by the 
judiciary, not the legislative nor the 


























executive’—and that, therefore, “only 
the judiciary can remove it.” 

In short, says the brief, the Govern- 
ment, without the support of a single, 
relevant authority, demands that this 
Court now hold for the first time that 
fire insurance is “commerce”; that all of 
its previous decisions in this regard are 
wrong and thus that the indictment is 
sustained. 

This Court, with the full knowledge of 
the facts of insurance reiterated in this 
case, has recognized not only that insur- 
ance is not commerce but that it is not 
commerce within the meaning of the 
Sherman Act. 

This Court has not, as the Govern- 
ment would have it believe, confined the 
pronouncement of that doctrine to cases 
where it was feared “that otherwise the 
power of the states” to regulate “could 
not be sustained.” 

The Government, in requesting a re- 
versal of this long line of insurance 
cases, argues that “commerce” has an 
unlimited meaning and accordingly must 
embrace fire insurance. “All agree,” 
says the Government, “that ‘commerce’ 
embraces every phase of commercial and 
business activity, and that this includes 
insurance.” 

The Government asserts that merely 
because fire insurance involves on a 
large scale “the movement of money, in- 
formation and documents” across state 
lines—and what local activity does not 
today—ipso facto fire insurance is inter- 
state “commerce” subject to controlling 
Federal rather than state regulation. 

The Government, however, is unable 
to cite a single decision of this Court 
holding that “commerce” could or does 
embrace fire insurance. 

The Supreme Court has beyond ques- 
tion squarely and repeatedly held that 
fire insurance, whether or not a_busi- 
ness, is not “commerce.” The question 
was first presented to the Supreme 
Court in the now famous case of Paul 
vs. Virginia in 1868. In subsequent de- 
cisions, the Supreme Court has repeat- 
edly reexamined and uniformly re- 
affirmed that not only the control, but 
the very business of fire insurance, is 
not commerce. Some of these decisions 
are Hooper vs. California in 1895; 
Noble vs. Mitchell in 1896; New York 
Life vs. Cravens in 1900; New York 
Life vs. Deer Lodge County in 1913; 
3othwell, et. al. vs. Buckbee, Mears Co. 
in 1927; Colgate vs. Harvey in 1935. 
Other cases are Ducat vs. Chicago; 
Liverpool Insurance Co. vs. Massachu- 
setts; Philadelphia Fire Association vs. 
New York; Nutting vs. Massachusetts; 
Northwestern Mutual Life vs. Wiscon- 


sin, 

The Supreme Court has repeatedly 
recognized the strictly contractural na- 
ture of fire insurance—that. such insur- 
ance merely provides a contract to in- 
demnify against loss. Fire insurance is 
totally unlike the Group Health Asso- 
ciation in the Medical Association case, 
which afforded all types of medical serv- 
ices, treatment, housing equipment and 
other facilities. The Supreme Court has 
recognized the inherently local nature 
of fire insurance. The policy of fire in- 





surance is effected through a local 
agent, as a purely intra-state transac- 
tion, and, in fact, does not become 


binding until countersigned by him. 

Congress has refused repeatedly to 
approve any Federal legislation apply- 
ing to fire insurance. Rather, Congress 
has concurred fully within the Supreme 
Court’s rulings that insurance, not be- 
ing commerce, properly should be left 
with the states, free of Federal inter- 
ference. In 1866 a bill was introduced 
in the House providing for the creation 
of a national bureau of insurance as a 
subordinate part of the Treasury De- 
partment. Bill was not passed. In 1892 
a bill was introduced in the House to 
create the office of Commissioner of In- 
surance and it was not reported out of 
committee. 


In 1897 a bill was introduced in the 
Senate to declare that insurance com- 
panies operating outside of the states of 
their incorporation were to be deemed 
engaged in interstate commerce. It was 
never reported out of the committee. 

In December, 1914, President Roose- 
velt, in his message to Congress, sug- 
gested that careful consideration be 
given to whether the constitutional 
powers of Congress with respect to 
commerce extended to transactions in 
insurance. Shortly thereafter a bill was 
introduced in the Senate by Senator 
Dryden to establish a Bureau of Insur- 
ance in the then recently created De- 
partment of Commerce and Labor and 
bill died in the committee. There were 
other attempts to “give Congress the 
power to regulate the business or com- 
merce of insurance throughout the 
United States and its territories or pos- 
sessions.” Resolutions were submitted, 
but no report was made. 

One section of the brief treats with 
the theme that not only Congress but 
the Department of Justice believed un- 
til this suit that fire insurance is not 
commerce within meaning of the Sher- 
man Act. 

The states, through their legislatures 
have adopted conclusions that coopera- 
tion, not competition, in fire insurance 
best serves the public interest, and, as 
the result, have developed comprehen- 
sive systems of fire insurance. The 
primary objective sought thereby is to 
require each assured to pay a premium 
measured by the hazards of his risk 
rather than a premium reflecting com- 
petitive pressures inherent in bargain- 
ing. The primary goal of state regula- 
tion has been uniformity of premium 
rates for fire insurance in order to 
spread scientifically the cost of insur- 
ance in accordance with hazards and the 
law of averages. Today, the generally 
accepted medium of reaching that goal 
is the rating bureau. The necessity from 
the public viewpoint of maintaining ad- 
herence to uniform premium rates cov- 
ering like hazards promulgated through 
rating bureaus is not only demonstrated 
by legislation, but is recognized and en- 
forced by the courts. 

As part of the general program to 
establish uniformity of fire insurance 
rates as contrasted with fluctuating 
rates due to competitive pressures the 
states have enacted anti-rebate and 
anti-discriminatory laws. 

In further promotion of the general 
program of curtailing competition, the 
states have established uniform fire in- 
surance policies. Beginning in 1873 
Massachusetts followed by Michigan in 
1881 and New York in 1886, the states, 
by statutes or regulations of insurance 
departments, have standardized fire in- 
surance policies and forms of coverage. 
Today, thirty-one states, including Vir- 
ginia, North Carolina and Georgia, pre- 
scribe standard forms of policies which 
must be used. 

If fire insurance is held to be inter- 
state commerce within the meaning of 
the Sherman Act certainly the basic ob- 
jectives of state regulation, namely, the 
power to control insurance companies 
through licensing, inspection and _ re- 
quirements for reserve and the power 
to compel or encourage uniformity in 
premium rates, will cease. State regu- 


lation is no half-hearted or piecemeal 
control of fire insurance. All phases are 


covered in one comprehensive program. 

Conclusion of the brief follows: 

“Fire insurance must, necessarily, be 
regulated. 

“This regulation, however, whether 
state or Federal, must take a cooperative 
rather than a competitive form. The ex- 
perience of the states and the economics 
of the business teach us that this is im- 
perative. 

“If the Federal Government is now to 
supersede the states in the regulation of 
fire insurance, as the Government would 
seem to desire, we submit that such 
revolutionary action should be taken by 
Congress. A legislative body alone can 
study the operations of the business, 
and adapt the legislative provisions ac- 
cordingly. A judicial order blindly sub- 
jecting fire insurance to a rigid competi- 
tive standard would make bad law and 
worse economics—creating enormously 
greater problems and giving rise to far 
greater evils than any sought thereby 
to be solved. 

“The order of the District Court dis- 
missing the indictment herein, should be 
affirmed.” 

* * * 


Mrs. Richard M. Bissell and Mrs. 
Lewis W. Douglas Active in 
Red Cross 

Mrs. Richard M. Bissell, widow of 
late president of Hartford Fire, and 
Mrs. Lewis W. Douglas, wife of Chief 
Deputy of the War Shipping Adminis- 
tration and president of Mutual Life, 
are figuring in the news columns be- 
cause of their splendid work with the 
Red Cross. 

Mrs. Bissell has been appointed di- 
rector of the Red Cross Voluntary 
Services, succeeding Mrs. Dwight Davis 
who has resigned because of ill health. 
Mrs. Bissell has worked at Red Cross 
headquarters in Washington ever since 
the United States entered the war, 
heading up the Production Corps of the 
organization which is the largest volun- 
teer group. Women in it now number 
more than three and one-half million. 

Mrs. Douglas is director of fund rais- 
ing for the New York chapter of the 
American Red Cross. She is faced by a 
colossal task in 1944 as it is necessary 
to double the 1943 fund. Last year New 
York’s quota was $13,000,000. 

Mrs. Douglas is the former Peggy 
Zinsser of Hastings upon Hudson. A 
graduate of Smith College she lived in a 
mining camp in Arizona during the 
early years of her married life, and later 
was at home at Citrus Ranch, Phoenix. 
She campaigned by automobile in every 
hamlet in the state when her husband 
ran for Congress, in Arizona, in 1926, 
and made her home in the national 
capital for the years Mr. Douglas was a 
Congressman and later Budget Direc- 
tor. Later, Mr. and Mrs. Douglas moved 
to Montreal where he was chancelor of 
McGill University. They have two sons 


and a daughter. They are Lieutenant 
James Stuart Douglas, stationed at 
Fort Leonard Wood, Missouri; and 


Lewis W. Douglas, Jr., an aviation 
cadet at Jamestown, N. D.; and Shar- 
man, who is a student at the Brearley 
School. 

In the New York Herald Tribune on 
Monday of this week, Emma Bugbee 
wrote a column story of activities of 
Mrs. Douglas. 

a ee 
Andrew Friberg 

Andrew Friberg, who this week joined 
Marsh & McLennan in New York, and is 
one of the best known brokers in the city, 
came here from the South where he had 
been in the local agency field. 

Mr. Friberg’s grandfather was presi- 
dent of the Moline Plow Co. in Illinois. 
His father went South to look after the 
Moline Plow Co.’s lumber business, and 
went into the insurance business in Helena, 

rk. 

After going through Woodberry Forest, 
a prep school, Mr. Friberg was graduated 
from the University of Virginia where 
he played on football, baseball and track 
teams. Returning to Helena he went into 
the local agency business with his father, 
firm becoming G. H. Friberg & Son. It 


(Continued on Page 22) 
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Insurance Leaders To 
Talk on Supervision 


IN CHICAGO JAN. 1 
John M. —— Winsees I. Parkinson, 
Wade Fetzer, Jr., Director Jones, 


C. M. Smith Are on Program 


MEETING 


Bar Association insur- 

sponsors panel on 
“Federal Supervision of Insurance,” at 
a dinner meeting to be held January 11. 
Participants in this subject include John 
M. Thomas, president, National Board 
of Fire Underwriters; Chase M. Smith, 
general counsel, Lumbermens Mutual 
Casualty; Paul F. Jones, Director of 
Insurance of Illinois; Wade Fetzer, Jr., 
chairman, public relations committee of 
the National Association of Insurance 


The Chicago 
ance cominittee 


Agents; Thomas I. Parkinson, president 
of the Equitable Life Assurance So- 
ciety; Ray S. Bass, treasurer, A. E. 


Manufacturing Co. of Decatur, 
lll, representing the insurance buyers; 
and Ambrose B. Kelly, general man- 
ager of the American Mutual Reinsur- 
ance Company, will act as chairman. 
The discussion will take place at 
about the same time that oral argument 
will be heard in the United States Su- 
preme Court in the case of U. S. vs. 
South-Eastern Underwriters Association 
and sixty other companies. These pend- 
ing cases involve the question of wheth- 
er the insurance companies are engaged 
in interstate commerce, and the bills 
now before both the Senate and the 
House to construe the Sherman and the 
Clayton Acts as not applying to insur- 
ance companies make this panel dis- 
cussion of vital public interest. The 
individuals comprising the panel will 
speak for themselves and not for their 
particular organizations 
Although the program is 
for members of the Chicago Bar 
ciation, the public will be welcome 
it is expected that many insurance 
ple will attend. Reservations for the 
dinner must be made in advance. 


Staley 


primarily 

Asso- 
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Metropolitan Reassurance 
Increases Capital Stock 


The Metropolitan Fire Reassurance Co., 
subsidiary of the Northeastern Insur- 
ance Co. of Hartford, formerly the 
Rossia Insurance Co. of America, has 
increased its capital from $400,000 to 
$500,000 by stock dividend, the sum of 
$100,000 having been taken from sur- 
plus. Par value of the shares was in- 
creased from $25 to $31.25. 

This action was taken to conform to 
the requirements of the New York In- 
surance Department that companies ad- 
mitted in New York State to write 
marine insurance must have minimum 
capital of $500,000 and surplus of like 


amount. The year-end statement of 
Metropolitan will show capital of 
$500,000 and surplus of approximately 


$740,000. 


Sliedalend: Made President 
Of Worcester Mutual 


thirty years sec- 
Worcester Mu- 


Harry Harrison, for 
retary-treasurer of the 
tual, 119-year-old Worcester, Mass., 
company, has been elected president. He 
succeeds Willis E. Sibley who will con- 
tinue as a member of the executive com- 
mittee. H. Lincoln Harrison is advanced 


from secretary to supervisor of agen- 
cies, in charge of field work in New 
England and New York State. Minott 


M. Rowe, assistant secretary, becomes 
secretary. He is at present a lieutenant 
in the United States Navy. 


NOBLE WITH 


NIAGARA FIRE 


Associated with Production Dept.; For- 
merly with Wright Agency and 
W. L. Perrin & Son, Inc. 


William J. Noble has joined the Ni- 
agara lire of the America Fore 
and will be directly concerned with pro- 
Secretary 


Group 


duction, it is announced by 
George KE. O’Hara. 

Mr. Noble goes 
the Wright Agency 
where he was manager of its casualty 
and automobile fire and theft depart- 
ments. Previously he was with W. L. 
Perrin & Son, Inc., for eighteen years in 
a similar capacity. 

Mr. Noble is well known in country- 


to the Niagara from 
of 75 Maiden Lane 


wide insurance circles as well as the 
local field. A native of Meriden, Conn., 
he started with the International Silver 


Co., and in 1919, after serving in the 
Navy, entered insurance in Hartford. 
He had underwriting and field experi- 
ence there and in Rochester, N. Y., and 
New York City. 

He entered the New York City agency 
field twenty-one years ago and through 
his close connection with the insurance 
industry during that time has acquired 
an unusually thorough knowledge of 
the business in all its phases. 





SWIS READY IN MARYLAND 





Dorsey, Windsor and Cupit, Fire Insur- 
ance Executives, Head Large Organ- 
ization to Inspect War Plants 

Lawrence E. Ensor, Insurance Com- 
missioner of Maryland, has notified Lt.- 
Col. John B. Warden, Security Officer, 
Third Civilian Defense Region, that the 
Maryland State War Inspection Service 
is fully organized and prepared to make 
inspections of war plants. 

The service, which will be nationwide 
in scope and has for its purpose the in- 
spection of certain war plants for the 
prevention of fires, sabotage and other 
acts of destruction that might result in 
interference with production, was the 
outgrowth of an idea advanced by the 
National Association of Insurance Com- 
missioners. Judge John B. Gontrum, 
former Commissioner of Maryland, took 
a leading role in formulating the plan 
nationally, assisted by Paul I. Leary, 
special representative of the Maryland 
Insurance Department. 

An announcement from the Maryland 
Insurance Department says that to 
Frank F. Dorsey, vice-president of the 
Fidelity & Guaranty Fire; E. Stuart 
Windsor, assistant secretary and resident 
manager of the Homestead Fire; and 
James H. Cupit, vice-president of the 
Central of Baltimore, appointed by Com- 
missioner Ensor as state director and 
associate directors, respectively, was 
given the task of organizing a group to 
carry out the plan in Maryland. About 
thirty days after their appointment they 
completed their organization with an ad- 
visory committee, supervisors and inspec- 
tors, made up of approximately seventy- 
five representatives of fire insurance 
companies and affiliated organizations. 


LOWER RATES IN CINCINNATI 

The Ohio Inspection Bureau has 
raised the city of Cincinnati from class 
3 to class 2 for fire rating, following re- 
cent regrading of the city by the Na- 
tional Board of Fire Underwriters. The 
higher classification is given because of 
improved water works, centralized fire 
communications systems, high fire de- 
partment efficiency and new fire equip- 
ment ordered but not yet delivered be- 
cause of war restrictions. Annual sav- 
ing in premiums to citizens is estimated 


at $300,000 to $500,000. 


North British Observes 
Its 135th Anniversary 


COMPANY ORGANIZED IN 1809 
Entered U. S. in 1866; Replaced Branch 
Offices with Agencies; Cecil F. Shall- 


cross Manager Since 1919 


The North British & Mercantile In- 
surance Co. this year is celebrating its 
one hundred and thirty-fifth anniversary, 
having been founded in 1809. It entered 
the United States in 1866, when the 
company’s foreign manager visited this 





CECIL &. 


SHALLCROSS 


country and Ezra White, senior mem- 
ber of the firm of Ezra White & Sons, 
New York City, was appointed manager. 

An early director of the North British 
was Theodore Roosevelt, father of Pres- 
ident Theodore Roosevelt who took so 
much interest in the branch that he was 
almost a daily visitor. Head of another 
famous family on its board was John 
Jacob Astor who was succeeded at his 
death by William Waldorf Astor. An- 
other early director was Jacob Wendell, 
a New York merchant who died leaving 
one of the city’s largest estates. 

In 1867 Manager White appointed 
Timothy C. Allyn as associate manager 
and that year agencies were appointed 
at Philadelphia and Boston. The com- 
pany’s first year premiums in the United 
States totaled $175,519. The National 
Board of Fire Underwriters had been 
organized and the North British joined 
it as it did the New York Board of Fire 
Underwriters organized in 1868. That 
year, the company entered the South 
establishing an agency at New Orleans 


with a local board of directors com- 
posed of four merchants. 
Chicago Conflagration 
In 1871 the great Chicago conflagra- 


tion occurred, as a result of which the 
North British paid $2,330,000 in losses 
and subscribed $5,000 for the relief of 
sufferers. 

In November, 1872, the Boston con- 
flagration occurred, costing the company 
approximately $792,000. In 1889, losses 
were particularly severe, with important 
fires at Seattle, Spokane, Lynn, Mass., 
3oston and other cities. The tornado 
which struck Louisville in 1889, followed 
by a serious fire, gave stimulus to tor- 
nado insurance and the charter of the 
North British was amended to permit it 
to engage in that class of business. 

The Baltimore conflagration of 1904 
cost the company $859,000 and after the 
San Francisco earthquake and fire of 
1906, the company paid losses of about 
$4,000,000. Claims were adjusted so 
promptly that the company was included 
in what the local press called the “honor 
roll,” comprising the list of companies 
which met their obligations promptly. 
The company also subscribed liberally 
toward the relief of suffering. 

Opened Local Branches 


The company opened a number of local 
branches in 1889 which included Port- 


INCREASE CAPITAL STOCK 


First National, General of Seattle Run- 
ning Mate, Increases Capital Stock 
from $500,000 to $1,000,000 

Directors of the First National Insur- 
ance Co. of the General America Cos. at 
Seattle, Wash. have voted to increase 
the capital stock of the company from 
$500,000 to $1,000,000. 

This increase, according to Vice- 
president Felix F. Kurz who made an- 
nouncement of the action, will prepare 
the company to handle a greater volume 
of business expected in the post-war era 
and maintain a favorable ratio of 
policyholders’ surplus to unearned pre- 
mium reserves. 

This is the fourth time the company, 
affiliated with the General Insurance 
Co. of America, and the General Cas- 
ualty Insurance Co. of America, has al- 
tered its a structure since it was 
organized in 1928 with capital of 
$1,600,000 and surplus of $1,760,000, 
When control of First National was ac- 
quired by the General America Corp. in 
1929, capital was reduced by $600,000 
when stockholders were paid _ this 
amount along with more than $600,000 
of surplus. In 1932 a refund of $1,580,- 
195 was made to stockholders out of 
capital. Seven years later capital was 
increased from $250,000 to $500,000. 





Dupuis of Loyalty Group 


Director of Loan Assn. 
Charles A. Millburn was 
clected to the board of directors of the 
Bradford Savings and Loan Association, 
of New Jersey’s leading federally 
insured savings and loan institutions, on 
December 15. Mr. Dupuis is assistant 
secretary of the Firemen’s and all Loy- 
alty Group fire ang with home 
office at 10 Park Place, Newark, IN... 
He started as a teen age office boy with 
the Firemen’s. 

Mr. Dupuis’ son, Charles A., Jr., is a 
First-class Petty Officer in the Navy. 
Enlisting early in the war while a junior 
at the University of Pennsylvania, young 
Dupuis has been on foreign duty for 
eighteen months. He is now home on 


Dupuis of 


one 


leave awaiting transfer. A daughter, 

Gloria M. Dupuis, is a freshman at La- 

sell Junior College, Auburndale, Mass. 
Mr. Dupuis’ hobby is boys and he is 

vice president of The Boys’ Club of 

Newark. 

land, St. Louis, Philadelphia, Atlanta, 


Minneapolis, Dallas, Milwaukee, Chicago 
and Newark, the managers being former 
fieldmen. In 1890 branch offices were 
opened in Brooklyn, Omaha, Indianapo- 
lis and Kansas City. The various loca! 
branch offices throughout the country 
were abolished in 1894. They were re- 
placed by agencies. 

Subsequently business was extended 
until company operations embraced all 
sections of the entire country. Thi 
North British is now entered in al! 
forty-eight states, as well as the Districi 
of Columbia, Alaska and Hawaii. 

Following the retirement of Charles 
*. White as assistant manager in 1887 
Associate Manager Blagden was made « 
full manager, and Deputy Manager Dud 
ley was made assistant manager. Mi 
Blagden resigned in 1894 and was su 
ceeded by Henry E. Bowers, who served 
until January 1, 1900, when E. G. Rich- 
ards became manager of the United 
States Branch. After nineteen years oi 
service Mr. Richards resigned and was 
succeeded by Cecil F. Shallcross, who on 
April 14, 1919 assumed the duties of 
United States manager, which post lh¢ 
still fills so ably. 

Mr. Shallcross’ insurance career, whicl! 
includes years of service in England and 
in the Far East, began in Liverpool in 
1891. During his almost quarter-century 
of management of the United States 
Branch of the North British, Mr. Shall- 
cross’ astute and capable direction has 


resulted in its present favorable posi- 
tion as to premium income, assets and 
net surplus. 
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Biddle Gives His Views on Competition 
n Fire Rates and on State Regulation 


In the Government brief filed with 
the United States Supreme Court last 
week in the appeal of the Department 
if Justice from the Georgia District 
Court decision last August favorable to 
the SEUA, Attorney General Francis 
Biddle practically admits. that a_ re- 
versal of the famous Paul v. Virginia 
decision depended almost entirely on 
having a Supreme Court which did not 
think along the same lines as the pre- 
Roosevelt appointees did. 

After claiming that there is nothing 
in the history of the Sherman Act to 
suggest that Congress wished its lan- 
cuage not to be given the full scope of 


its constitutional counterpart Mr. Biddle 
continued : 
“Nor does the fact that for many 


years no anti-trust cases were brought 
against insurance companies show that 
Paul v. Virginia was regarded by the 
Department of Justice as having been 
incorporated into the Sherman Act. The 
institution of suits would have been 
futile until there was reason to believe 
that the (Supreme) court no longer 
would adhere to the pronouncement that 
‘insurance is not commerce. * * * The 
barrier to application of the Sherman 
Act to the insurance business has been 
erected by the judiciary, not the legis- 
lative nor the executive, and since it 
rests upon the constitutional doctrine, 
omly the judiciary can remove it.” 
Competition and State Regulation 


The Government brief deals at length 
with the questions of competition in fire 
insurance rates and of the effects on 
states regulation of insurance of a Su- 
preme Court decision which would hold 
insurance to be interstate commerce and 
liable to the Sherman Act. Mr. Biddle 
argues that a decision favorable to the 
Government would not seriously dis- 
turb state regulation of insurance other 
than in cases where states now regulate 
rates. It may be that the Supreme 
Court’s final ruling will hinge on the 
question of disruption of state regula- 
tion of the insurance business. 

Questions Before Supreme Court 

The questions presented, according 
to Mr. Biddle, are as follows: 

“1. Whether the fire insurance busi- 
ness is in commerce. 

“2. Whether the fire insurance busi- 
ness is subject to the constitutional pow- 
cr of Congress to regulate commerce 
among the several states. 

“3. Whether, if so, the Sherman Act 
is violated by an agreement among fire 
insurance companies to fix and main- 
tain arbitarary and  non-comnetitive 
rates and to monopolize trade and com- 
merce in fire insurance, in part through 
boycotts directed at companies not part 
of the conspiracy and the agents and 
—— of insurance who deal with 
them.” 


Biddle on Rate-Making 


On the matter of competition in fire 
insurance rates Attorney General Biddle 
States in part in his brief: 

_“It is claimed that there is no place 
for competition in the fixing of rates 
in fire insurance because the premium 
rate is based on the burning rate or 
incidence of loss, which is a scientific 
probability which can be accurately 
measured. It is argued there can only 
be one correct rate for a given risk, 
that the companies must be allowed to 
get together to pool their experience 
in order to determine scientifically the 
probability of loss on which the rate is 


to be based, and that they should co- 
operate in inspecting properties for 
rating purposes. 

“If we assume all this to be true, it 
does not support appellees’ position. In 
the first place, a cooperative statistical 
venture truly designed to accomplish 
only the purpose of providing a scien- 
tific basis for the rate structure would 
not be an unreasonable restraint of 
trade. Secondly, and even more impor- 
tant, the rating bureau system which is 
sought to be defended through the ap- 
peal to science is not engaged in the 
function of ascertaining the statistical 
probability of loss. 

“There is, of course, a large area in 
which insurance companies may co- 
operate on matters of joint interest 
which do not extend to the fixing of 
rates. Some of the writers quoted by 
the appellees in support of cooperation 
in rate fixing were referring in part to 
such other advantages of cooperation in 
joint action for more adequate super- 
vision of risks, the study of hazards 
and reduction of incendiarism. The 
Government does not take issue with 
any such forms of cooperation. Nor is 
there any prohibition in the Sherman 
Act against the exchange of experience 
by companies and their cooperation in 
the classification and evaluation of this 
experience and the compilation of sta- 
tistical data therefrom. * * * Classifi- 
cation of the risk based on such joint 
inspection would not mean, however, 
that the price charged for insuring it 
would necessarily be the same for all 
companies. 


Profits and Expenses Need Not Be Alike 


“The final premium rates should be 
sufficient to cover (1) the amount neces- 
sary to pay losses, including an amount 
sufficient to maintain adequate reserves 
against conflagrations, (2) the adminis- 
trative expenses, and (3) profits. It is 
only the first of these factors which is 
not subject to the control of the indi- 
vidual company, and as to which the 
joint use of common experience would 
result in uniformity. 

“The most scientific determination of 
the burning rate would not mean that 
the expenses of all companies are or 
should be the same, much less their 
profits. The rating bureaus do not de- 
termine, on a statistical basis or other- 
wise, the amount necessary to pay 
losses (the burning rate), but fix the 
final premium charged to the insured. 
If the burning rate were the dominant 
factor in the final premium, there might 
be little reason to require a differentia- 
tion. But it can almost be said that the 
contrary is true. The record in this 
case shows that during the 10-year pe- 
riod, 1931-1940, in the six southeastern 
states, fire insurance premiums received 
by stock companies amounted to $436,- 
000,000, while losses paid amounted to 
$197,000,000. * * * This figure leaves a 
great deal of room for free play be- 
tween the burning rate and the final 
premium charged the policyholder. Ap- 
pellees are not charged with agreeing on 
the burning rate, but upon the final 
premium rate. * * 

“Whatever theoretical + justification 
there may be for permitting companies 
to combine for the purpose of deter- 
mining a scientifically accurate premium 
based on statistical studies of the burn- 
ing rate, this justification cannot be ad- 
vanced for the present practices of the 
companies named in the indictment. The 
facts of the industry do not show that 


price of fire insurance is determined by 
such scientific methods as to justify re- 
moving it from the checks and balances 
of competitive forces sought to be safe- 
guarded by the Sherman Act. 

Each Company Can Have Uniform 

Rate Policy 

“It is often said that the effect of a 
purely competitive system of rate mak- 
ing is to permit bargaining by each 
patron with each insurance company in 
a manner which leads to discrimination 
between policyholders similarly — situ- 
ated and completely breaks down the 
rate structure. We agree that dis- 
crimination between the policyholders of 
the same company is unfair and con- 
trary to the public interest. But the 
Sherman Act does not prohibit each 
company from adopting a uniform rat- 
ing policy any more than it prohibits 
a seller of commodities from establish- 
ing a uniform price for his products. 
*x * 

“The competitive system which the 
Sherman Act protects thus does not 
require discrimination in the rates 
charged by each company. There is a 
vast difference, however, between the 
establishment of a policy of uniform 
rates for comparable risks by each com- 
pany separately and an agreement be- 
tween all of the companies that all 
shall charge the same rates. 

“It may be argued that if the com- 
panies are required to compete, they 
will inevitably be driven to cutting rates 
to individual purchasers in order to 
get business. This does not necessarily 
follow. Department stores on the same 
block compete, but each as a matter 
of business policy charges its own cus- 
tomers the same prices. The need for 
such a policy is even stronger in the 
insurance business. Since it is imposed 
on the companies by law in most states, 
it cannot be assumed that the com- 
panies will fail to adhere to it if they 
are required to compete in other re- 
spects. 

“Finally, it is urged that rate compe- 
tition would favor the more powerful 
customers, who could bargain for lower 
rates to the detriment of the purchas- 
ers of smaller quantities of insurance. 
The same can, of course, be said for any 
industry. Moreover the present system 
has resulted in establishing just this 


sort of rate discrimination. * * * 
“The companies obviously make up 
their undercharges to the large cus- 


tomers, who are in a position to in- 
sure through other facilities, such as 
mutuals and reciprocals, through ex- 
cessive charges to the small customers. 
The entire rate structure is thus loaded 
against the little man at the present 
time. Competition between the com- 
panies would give him, as well as the 
large purchasers of insurance, the op- 
portunity to obtain more _ favorable 
rates. 
Not for Unrestricted Competition 


“Tt is contended that the public’s pri- 
mary concern in the insurance industry 
is the solvency of the companies and 
their ability to meet all claims, and 
that competition among the companies 
is incompatible with their financial sta- 
bility. * * * And it may be that com- 
pletely unrestricted competition among 
insurance companies, as among. rail- 
roads, would be harmful to the public. 
But application of the Sherman Act to 
the insurance business does not pose 
any such ‘black or white’ problem. The 
evils of excessive competition can be, 


and in fact have been, avoided by lawful 
means less drastic than the complete 
elimination of competition in rates. 

“In the first place we have already 
pointed out that a system for the co- 
operative establishment of burning 
rates would of itself remedy many of 
the evils feared by appellees without 
running afoul of the anti-trust laws. 
We think it not improbable that if the 
fixing of premium rates by the present 
bureaus were held to be unlawful, rat- 
ing bureaus might still remain in ex- 
istence in order to perform the func- 
tions of inspecting and evaluating risks 
and of establishing burning rates on 
an over-all experience basis. Secondly, 
the application of the Sherman Act 
would not necessarily permit discrimi 
nation between purchasers — similarly 
situated, 


Rates Fixed by State Government Not 
Affected by Sherman Act 


“Thirdly, the soundness of an insur- 
ance company’s financial position can 
be guaranteed by measures which do 
not prevent the companies from com- 
peting. Regulations of this sort are 
found in all the states. A minimum 
capital and the deposit of funds as 
security are commonly required. In- 
vestments must be in specified types of 
securities, chosen because of their 
safety. * * * Moreover, if rate compe- 
tition is thought to be unwise, the state 
governments can, as a few of them 
have, establish the rates themselves, 
either as a general matter or when the 
rates become too low; rates so fixed by 
the states would not be affected by the 
Sherman Act.” 

Mr. Biddle went on to say that the 
“economic problem is not as to the 
effect of requiring insurance companies 
to operate in a completely free and 
unrestrained competitive market, but as 
to the application of a prohibition 
against unreasonable restraints of trade 
in a setting in which the activities of 
the companies are already to a large 
extent lawfully confined. 


State Regulation 


“Appellees have urged that a_ re- 
versal of this court’s past doctrine so 
as to subject insurance to the Sherman 
Act would nullify the large body of 
state laws regulating the insurance 
business. We do not believe that the 
interpretation of the Sherman Act can 
depend upon its effect upon state legis- 
lation. It is for Congress not the states 
to determine the policy by which inter- 
state commerce is to be governed. The 
history of the act discloses no con- 
gressional intent to subordinate’ the 
statute to the policies of the states. * ** 

“A decision that insurance is com- 
merce within the meaning of the com- 
merce clause would not in itself invali- 
date the state taxing and regulatory 
statutes. The states may tax and regu- 
late interstate commerce if they do not 
unduly ‘burden’ it. In determining the 
existence of an unreasonable burden 
the court weighs and accommodates ‘the 
competing demands of the state and 
national interests involved’ * * * To 
the extent that the insurance 
properly recognized the need for local 
regulation of insurance in the absence 
of a federal law, they may still be given 
effect, and we see no reason why they 
should not be. 

“Even if the commerce clause would 
not of itself invalidate state regulation 
if the insurance business is held to be 
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in commerce, state laws could not, of 
course, stand to the extent that they 
are inconsistent with a valid federal 
statute. It is appellees’ contention that 
application of the Sherman Act to the 
fire insurance industry would nullify the 
state regulatory systems. As has been 
indicated we do not think that this is 
a revelant consideration. Furthermore, 
the supposed conflict between the Sher- 
man Act and state legislation is greatly 
exaggerated. 


State Laws Which Would Remain 


“State laws prescribing qualifications 
necessary for doing business in order 
to safeguard the interests of policy- 
holders, regulating reserves and invest- 
ments, providing for the inspection of 
books and the filing of rates and re- 
ports, and prescribing qualifications for 
agents obviously are not affected by the 
Sherman Act. The same is true of state 
anti-discrimination and anti-rebate laws, 
and statutes requiring each company to 
adhere uniformly to rates on file with 
the state insurance commissioner; these 
measures do not require an insurance 
company to engage in conduct which 
would violate the anti-trust law. Nor 
would the act invalidate state statutes 
which provide for determination by the 
state of standard forms of policies and 
coverage, or of rates and commissions. 
This court expressly held in Parker v. 
Brown, 317 U. S. 341, that the act was 
not intended to and did not apply to 
state action. 

“A type of state law which would con- 
flict with the Sherman Act would be 
one which authorizes a private com- 
bination of insurance companies to fix 
premium rates without the approval of 
any state authority. The states cannot, 
of course, nullify the federal act by 
authorizing private persons or groups 
subject to the anti-trust law to do what 
that act forbids. This limitation would 
affect the laws of a number of states. 
3ut the states by no means have a uni- 
form policy against permitting rate 
competition among fire insurance com- 
panies.” 

After reviewing the rating rules of 
the various states the Attorney General 
said that “a state cannot by law author- 
ize private conduct which the Sherman 
Act forbids.” 

Closing Mr. Biddle states: 

“Acceptance of appellees’ arguments 
that insurance should be wholly exempt 


from the Sherman Act would allow 
them to continue to coerce any com- 
panies which sought to compete with 


them on a rate basis and to boycott 
any agents and customers who had the 
temerity to deal with such competitors. 

“For the foregoing reasons, it is re- 
spectfully submitted that the judgment 
of the court below should be reversed.” 


Summary of Biddle Argument 


The summary of the Attorney Gen- 
eral’s argument follows: 

“The performance of the fire insur- 
ance contract and the operation of the 
fire insurance business require the 
movement of money, information, and 
documents on a large scale across state 
lines. These activities are both inter- 
state and commerce within the meaning 
of the Constitution. Interstate com- 
merce consists of all movement and in- 
tercourse across state lines, and most 
certainly includes transactions which 
are related to business and commerce 
in the narrowest sense. 

“Paul v. Virginia, and the cases fol- 
lowing it, decide only that the states 
have power to regulate or tax the in- 
surance business. The repeated state- 
ment in these cases that ‘insurance is 
not commerce’ arose out of the court’s 
concern that otherwise the power of 
the states could not be sustained. But 
it is now established that even if inter- 
state commerce is involved, the states 
may regulate matters not of national 
concern, and that cases relating to the 
scope of state power are of little value 
in ascertaining the extent of the power 
of Congress. 

“Furthermore, the insurance business 





does not consist of isolated individual 
contracts of indemnity in which the 
only interstate feature is the transmis- 
sion of the policy. The fire insurance 
business would not exist in its present 
magnified form, with the geographically 
diversified risks which insure its solv- 
ency, if it were not for the continuous 
use of the channels of interstate com- 
merce for the transmission of instruc- 
tions, information, papers, and money. 
These activities which include the per- 
formance of the insurance contract, are 
unquestionably interstate commerce (cf. 
Western Live y v. Bureau of In- 
ternal Revenue, 303 U. S. 250, 253). 


Commerce Includes Every Phase of 
Business 


“The insurance decisions are incon- 
sistent with the many broad definitions 
of commerce stemming from Gibbons 
v. Ogden, 9 Wheat. 1, in which it has 
been recognized that commerce con- 
notes every form of business activity. 
In particular, the insurance cases can- 
not be reconciled with (1) the decision 
that lottery tickets are subjects of com- 
merce (Champion v. Ames, 188 U. S. 
321), (2) the decision that an enter- 
prise engaged in providing protection 
against the risk of undue medical ex- 
pense is ‘trade’ within the meaning of 
the Sherman Act (American Medical 
Association v. United States, 317 U. S. 
519), and (3) the decision that marine 
insurance is an integral part of expor- 
tation, which is’ itself commerce 
(Thames & Mersey Ins. Co. v. United 
States, 237 U. S. 19). 

“The statement that ‘insurance is not 
commerce’ is also inconsistent with the 
meaning of ‘commerce’ during the pe- 
riod in which the Constitution was 
adopted, as well as in more recent 
years. This appears from the usage of 
the eighteenth century, including that 
of members of the constitutional con- 
vention, from that of this court in cases 
other than the series based upon Paul 
v. Virginia, and from that of the busi- 
ness and legal worlds generally. All 
agree that ‘commerce’ embraces every 
phase of commercial and business ac- 
tivity, and that this includes insurance. 

“Furthermore, fire insurance may be 
regulated under the commerce power 
because it is ‘practically a necessity to 
business activity and enterprise’ (Ger- 
man Alliance Ins. Co. v. Kansas, 233 
U. S. 389, 414; Thames & Mersey Ins. 
Co. v. United States, 237 U. S. 19). 
Congress has power to regulate and 
safeguard the availability of an instru- 
mentality so essential to commerce. The 
nation-wide scope and the tremendous 
magnitude of the insurance industry 
zlso demonstrate that it falls within 
the limits of the federal commerce 
power. 


No Legislative Intent to Exempt 
Insurance 

“The Sherman Act forbids every 
contract or combination ‘in restraint of 
trade or commerce among the several 
states.’ If the insurance business is in 
commerce, appellees’ conduct plainly is 
prescribed by the literal language of the 
act (cf. American Medical Association 
v. United States, 317 U. S. 519). 

“The history of the act shows, and 
this court has recognized, that Congress 
employed the words of the Constitution 
in the anti-trust law for the very pur- 
pose of availing itself of all its consti- 
tutional power over restraints of trade. 
As in the Constitution itself, general 
terms were used with the understanding 
that they would be defined by the 
courts as cases arose. Although there 
was awareness of Paul v. Virginia, as 
there was of Kidd. v. Pearson, 128 U. S. 
1 and other cases holding that manu- 
facture and production were not subject 
to the federal commerce power, there 
was no legislative intention, in the one 
case or the other, to freeze the act in 
the judicial mold of 1890, or to deprive 
the court of its prerogative to determine 
whether to adhere to prior decisions. 

“Nothing occurring since 1890 mani- 
fests a legislative intention that an ex- 
emption for insurance be read into the 








terms of the Sherman Act. Congres- 
sional references to the ‘insurance trust’ 
the anology of the manufacturing cases, 
the history of an exemption proviso for 
marine insurance, inter alia, suggest 
that Congress had no desire to give 
insurance preferential treatment if the 
court should modify its constitutional 
views. Isolated instances which appel- 
lees cite do not sustain their burden of 
showing that the act should not be con- 
strued to mean what it says. 

“Nor should an exemption be read 
into the Sherman Act upon the theory 
that competition among insurance com- 
panies is detrimental to the public in- 
terest. Such arguments have been made 
in the past and been uniformly rejected 
on the ground that such matters were 
for legislative and not judicial con- 
sideration. 

“The enactment during the era of 
hostility to monopoly of twenty-three 
state anti-trust laws specially directed 
at insurance companies demonstrates 
the climate of legislative opinion when 
the Sherman Act was passed. Further- 
more, analysis of the arguments as to 
why unrestrained competition among 
fire-insurance companies may be un- 
wise, in the light of the rule of reason, 
the actual methods of operation in the 
industry, and the presence of existing 
and valid state regulations, demonstrates 
that application of the Sherman Act to 
fire insurance will not have any dire 
consequences, and that appellees have 
not made out such a case for special 
treatment as to warrant reading a spe- 
cial exception into the law. 

“Appellees’ argument that a reversal 
of this court’s past doctrine would nulli- 
fy the present state regulatory systems 
is irrelevant and exaggerated. Even if 
insurance is commerce within the mean- 
ing of the Constitution, the states are 
not precluded from taxing or regulating 
it, and the insurance decisions stand 
legitimately for the proposition that in 
the absence of a conflicting federal law, 
state regulation of the industry is ap- 
propriate. Nor is there merit in the 
contention that application of the Sher- 
man Act will result in any general de- 
struction of state regulatory systems. 
Furthermore, none of the state laws 
go so far as to authorize or justify the 
coercive tactics charged to appellees in 
this case.” 





Inland Marine 
(Continued from Page 1) 


elers’ block policies have increased in 
value by 10% or more due to higher 
values and sales of jewelry. 

Railroad and motor truck transporta- 
tion risks probably were close to their 
peak in 1943 and developed higher in- 
land marine premiums than in the pre- 
vious year. The personal property floater 
continues to bring in a higher volume 
of income, first through expansion of 
sales by producers in states where the 
form has been written for one or more 
years, and second through legalization 
of the form in additional states. Last 
year Michigan permitted this floater and 
inland marine underwriters received a 
lot of business, much of it, of course, 
involving transfers from fire and theft 
policies previously held by the assureds. 





Alabama Approves Use Of 


1943 New York Fire Form 


The 1943 New York standard fire 
policy has been approved by Insurance 
Superintendent Frank N. Julian of Ala- 
bama. The approval is permissive on 
and after March 1 and mandatory as of 
January 1, 1945. 





JOINS FCAB IN VIRGINIA 


Corbin B. Bruce has been added to 
the staff of adjusters of the Richmond, 
Va., office of the Fire Companies Ad- 
justment Bureau. Mr. Bruce entered 
upon his new duties the first of the 
year. He was formerly connected with 
the city government of Richmond. 











NEW PROSPECTS— 
NEW INCOME 


Record-breaking fur sales create a 


record-breaking list of new prospects 
for Fur Floater insurance! Our new 
pamphlet is available at your request 


to bring you record-breaking results! 
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SPRINGFIELD FIRE CHANGES 





Francis H. Spencer Retires as State 
Agent for Virginia; Is Succeeded 
by Stuart K. Frayser 
President Walter B. Cruttenden of the 
Springfield Fire & Marine Group an- 
nounces retirement of State Agent 
Francis H. Spencer, Virginia, on Janu- 
ary 1. Stuart K. Frayser, who has been 
special agent has been appointed state 
agent to handle the entire State of Vir- 

ginia. 

Mr. Spencer entered the employ of the 
Springfield on September 1, 1911. He 
served at the head office in the Southern 
department until September 1, 1914, when 
he became special agent in North and 
South Carolina where he served until 
September 1, 1921, with the exception of 
a little more than a year during the first 
World War, when he returned to the 
head office. Since that date he has rep- 
resented the company in Virginia. 

Mr. Frayser started his insurance ca- 
reer in 1919 with the Virginia Insur- 
ance Rating Bureau, following this with 
varied experience in local agency and 
special agency work. Before joining 
the Springfield in April, 1943, he was 
connected with the E. K. Schultz Gen- 
eral Agency at Philadelphia as_spceial 
agent for Virginia, North Carolina and 
District of Columbia. 

The Springfield Group office for Vir- 
ginia is located at 118 North 8th Street, 
Richmond. 
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The men and women of Loyalty Group ar> 
pledged, in their home-front effort, to make 
a contribution worthy of the gallant sacri- 
fices being made by Americans under arms. 
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Firemen’s Insurance Company of Newark, New Jersey 


The Girard Fire & Marine Insurance Company _ Royal Plate Glass & General Ins. Co. of Canada 
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Pictured above, officers of the Insurance Women of Rochester, N. Y. Left to 
right: Eleanor A. Calkins, vice-president; Esther Schonleber, recording secretary ; 


Adele Goldstein, corresponding secretary ; 


Margaret M. Sergeant, president; Agnes 


E. Zeller, chairman of the Christmas and first anniversary party; Alma Pavia, 
treasurer. This photograph was taken at the Christmas party celebrating the first 


anniversary of the club, December 20. 


More than seventy-five members were 


present. The birthday cake was presented by the Excelsior Insurance Co., and 


door prizes by the National Liberty 


Insurance Co. 


Gifts were distributed by 


Geraldine Cullen of the claim department of the Employers’ Liability. 


Independent Brokers’ 
Dinner on January 26 


The Independent Brokers Association 
of Brooklyn will hold its eighteenth 
annual dinner and dance at the Park 
Manor, 450 Eastern Parkway, Brooklyn, 
on Wednesday evening, January 206. 
Tickets are priced at $6 a person. Sam- 
sin Falk, 16 Court Street, is chairman 
of the dinner committee. Other mem- 
bers are Benedict Rosenblum, A. J. 
l'ryburg and Carl Haas. Peter A. Locke 
is president of the association. 
Study Smudge Insurance 

For Stove-Type Oil Heater 

\t the suggestion of Mitchell V. 
Choban, South St. Paul, Minn., agent, 
Charles F. Liscomb, Minnesota national 
director of the National Association of 
Insurance Agents, has before the com- 
panies the matter of a change in the 
smudge coverage to apply to the stove- 
type oil heater as well as the stationary 
heating device. It is felt that the stove- 
type heater, which must be connected 
with the chimney during the season and 
is used by many people in the lower in- 
come bracket who need the protection, 
should not be classed with the small 
hand type oil heater which can be 
moved from place to place while in 
operation, 


TEXAS CHAMBERS BACK BILLS 
The Chambers of Commerce of Dallas 
and Houston have endorsed the Con- 
gressional bills which declare insurance 
to be subject to regulation and control 
of the states and not of the Federal 
Government. Telegrams to this effect 
were sent by each Chamber to the 
United States Senators of Texas and to 
the respective members of Congress. 





Des Moines Association 
Donates to Forshay Fund 


The Des Moines Association of In- 
surance Agents has voted to send a 
check for $50 to the R. W. (Mickey) 
lorshay memorial fund started at the 
Pittsburgh meeting of the National As- 
sociation of Insurance Agents. Mr. 
lorshay, who died last year, was imme- 
diate past president of the National 
Association and he was also a former 
president of the Iowa Association of 
Insurance Agents. 

C. Stanley Stultz of Heightstown, 
N. J., is chairman of the memorial fund 
committee. Members are Charles F. 
Liscomb, Duluth, Minn.; William H. 
Menn, Los Angeles; Sidney O. Smith, 
Gainesville, Ga.; Allan I. Wolff, Chicago, 
all past presidents of the National As- 
sociation; W. Ray Thomas, Pittsburgh, 
vice president; C. V. Davis, Sheridan, 
Wyo., and Howard W. Bradshaw, Del- 
phi, Ind. 


Syracuse Insurance Women 
Now Numbers 146 Members 


The Syracuse (N. Y.) Insurance 
Women’s Association conducted a mem- 
bership drive at the close of 1943, with 
the result that the association now has 
a membership of 146 members. Marion 
Quigley, vice president of the National 
Association of Insurance Women, was 
local chairman of the drive. Assisting 
her were Mina Killeen, Gertrude Koh- 
ring and Elizabeth Pulling. 

The educational committee of which 
Marjorie Hull is chairman, has just con- 
ducted a course in fire insurance and 
allined lines, with forty-three members 
completing the course. The next sub- 
ject will be inland marine. The asso- 
ciation has launched a bulletin, “The 
Siwalian”; Madeline Long is editor. 


PREPARES LOCAL BOARD ADS 
Michigan Association Uses Flint Cam- 
paign as Model to Portray Benefits 
Beyond Strictly Insurance Service 

Member boards of the Michigan Asso- 
ciation of Insurance Agents are to be 
provided with full details of an adver- 
tising program which has been conducted 
with notable success during the past year 
by the Flint Association. 

Waldo O. Hildebrand, state association 
secretary-manager, said he is preparing 
material on the Flint campaign, includ- 
ing examples of some of the outstanding 
advertisements used by the board in the 
Flint Journal, the daily newspaper of that 
city. The program was so designed, Mr. 
Hildebrand said, as to portray vividly to 
the public the benefits provided, aside 
from strictly insurance service to policy- 
holders, by capital stock companies and 
their agents. 

Some of the outstanding copy was 
used during the National Fire Prevention 
Week observance, Mr. Hildebrand said, 
and an exceptionally fine series promot- 
ing war damage insurance also was used 
in timely fashion when the first year’s 
coverage under this emergency program 
was about to expire. Other advertise- 
ments told of the accomplishments of 
companies and agents in reducing indus: 
trial and highway accidents and ex- 
plained several new insurance laws which 
became effective in Michigan during the 
year, notably a _ revised and greatly 
broadened workmen’s compensation act, 
legalization of the personal property 
floater, and a tightening of the motor- 
ists’ financial responsibility law. The 
last-named law has not been enforced as 
yet, due to injunctive litigation, but a 
huge volume of insurance was placed be- 
cause of the near-compulsory features of 
the act. 





NEW JERSEY WOMEN’S PARTY 





Dagmar Koed Presides; Clara MacCub- 
bin and Florence McCaskie Speak; 
Two WACS Present 

With President Dagmar Koed presiding 
as toastmaster, the Insurance Women 
of New Jersey held its annual Christmas 
dinner party at the Robert Treat Hotel, 
Newark, N. J. The guests of honor 
were Clara A. MacCubbin of the United 
States Fidelity & Guaranty Co., Balti- 
more, first vice president of the Na- 
tional Association of Insurance Women, 
and Mrs. Florence McCaskie, National 
3oard of Fire Underwriters, president 
of the Insurance Women of New York. 
Both spoke briefly. Present also was 
an honorary member, Private Marion 
Winegar, WAC, accompanied by Cor- 
poral Green, WAC, from Camp Kilmer. 

Instead of the usual exchange of gifts 
among members, a sum was collected as 
a gift for the use of the boys at Camp 
Kilmer. A substantial collection of cos- 
tume jewelry was amassed under direc- 
tion of Financial Director Ruth Barter, 
to be delivered to the Army for distri- 
bution to soldiers for bartering in the 
South Sea Isles. 

Kay Dougherty, immediate, past presi- 
dent reported on the recent tea given 
for new members and President Koed 
announced the resignation of Publicity 
Chairman Mildred DePiano, who has 
accepted a position with the War De- 
partment at Puerto Rico. 

The entertainment program was con- 
ducted by M. Grace Donahue. Christ- 
mas carols were sung with Anne Dirion 
at the piano, and Secretary Clare Nadin 
decorated the Christmas tree for the 
occasion. 





TUCSON PRODUCERS MEET 


Members of the Tucson, Ariz., Asso- 
ciation of Insurance Agents and the Tuc- 
son Women’s Insurance Club met jointly 
December 16, at the Arizona Trust Com- 
pany for discussion of the revised New 
York fire policy, recently adopted by the 
state. Prior to the joint meeting the 


women’s group held a dinner at the Old 
Pueblo Club. 
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ADOLPH REUTLINGER APPEARS 





Louisville Agent Testifies Before Senate 
Committee, Opposing George and 
Overton Liquor Measures 

Adolph Reutlinger, Liberty Insurance 
Agency, Louisville, Ky., appeared recent- 
ly before the Senate Finance Commit- 
tee, along with representatives of the 
distilling industry, in opposition to the 
George bill and the Overton amendment. 
The George bill, defeated the day after 
the hearing by a vote of 17 to 2, would 
have forced whiskey out of bond at the 
end of four years of ageing, while the 


Overton amendment called for assess- 
ment of taxes on a sliding scale, ranging 
from $9 a gallon under four years of 
age, up to $16 a gallon for whiskey eight 
years of age. 

Mr. Reutlinger told the committee that 
such legislation would destroy the dis- 
tilling industry, in that all the insurance 
coverage in the world could not take 
care of such values as would be created 
in tax paid whiskey, where the owners 
would be forced to move whiskey at 
four years to free warehouses. First the 
distillers do not have the free or un- 
bonded warehouses to move it to, and 
can not get materials or money to build 
them. Next, whiskey when tax paid has 
to be moved out of the bonded ware- 
house to free house. 

Instead of $2 a gallon, or $100 a bar- 
rel, at $9 a gallon, plus the whiskey 
value, there would be $11 a barrel insur- 
ance needed. This would mean $9 times 
approximately 40 gallons, or $360 addi- 
tional insurance needed, and at a time 
when it is difficult to nlace any addi- 
tional whiskey insurance. 

He held that it would destroy bank 
loans, in that the bank demands a note, 
with whiskey warehouse receipts as 
collateral, and insurance policy covering 
the whiskey. Without the insurance 
there would be no loans, and in fact call- 
ing of existing loans. 

Chairman George, of Georgia, head of 
the Senate Finance Committee, was in- 
clined to argue that there would be no 


‘ difficulty in securing insurance and _ re- 


ferred to cotton insurance, but Mr. Reut- 
linger argued that cotton was not nearly 
as inflammable, or volatile, and there 
was always salvage from a cotton fire, 
whereas whiskey fires are generally 
rather complete, and losses heavy. Like- 
wise, total values of cotton do not ap- 
proach whiskey values, if the tax is to be 
insured as well as the whiskey, and there 
is not the concentration of cotton values, 
as cotton is scattered in far more loca- 
10ns, 





WOLF WITH JOHN F. SHORT 

William A. Wolf, formerly with John 
F. Short, Inc., Brooklyn, has returned 
to that organization as office manager 
and solicitor. Mr. Wolf has served 
with the Home and recently had charge 
of the brokerage and service account- 
ing division of the Commercial Union 
Group. 
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American Group Launches Campaign 


To Advertise the “Nth Freedom” 


BCI 8 PRO LIEN 


The Nth Freedom 


FREEDOM FROM UNCERTAINTY is a contribution of 


the insurance business to better living. By measur- 


ing risks and spreading costs, insurance frees the 


individual from the threat of disastrous loss. The 


| 
| 





A new national advertising theme, 
“The Nth Freedom—Freedom from Un- 
certainty,” has been adopted by the 
American Insurance Group, to be pub- 
licized in the Saturday Evening Post, 
beginning January 22. To tie in with the 
advertising, the companies also have 
made available to agents radio copy, 
speech material, newspaper mats, win- 


dow posters, mail inserts and counter 
displays. 
The “Nth Freedom” campaign ma- 


terial is available for use by anyone in 
the insurance business, as most of the 
material does not carry the American’s 
name. In announcing the inauguration 
of this campaign, the American says: 

“To summarize, the American Group 
will devote 1944 to doing all it can to 
create favorable opinion for the insur- 
ance business and for all of those con- 
nected with it. It is a most constructive 
effort for the benefit of the industry 
as a whole, can be used as a real busi- 
ness-getter by agents and brokers and 
warrants the support of everyone. 

Facsimile Bronze Plaque 

Reproduced above is a_ facsimile 
bronze plaque designed for agency coun- 
ter or window display. The first Satur- 
day Evening Post advertisement shows 
a picture of a cave man and says: 

“The primitive man whose home was 
destroyed by fire or a falling tree lost 





claclieRey miele (taamimuiceniecd Rel cRemelalen lucia: 
management at moderate profit, and constantly 


broader protection at lower cost. 


all he owned. With food, shelter and 
weapons gone, his family must starve 
or beg. In the middle ages a_ thrifty 
householder might become a_ pauper 
overnight if a robber found his gold. So 
for thousands of years the dread of loss 
haunted men and made them wretched. 

“It was a heartening day for human- 
ity when the first little group of citizens 
banded together to share such losses as 
might come to any individual member. 
3y the payment of a small amount into 
a general fund each could be sure of 
reimbursement for loss or damage to 
his own personal property. 

Experience of Generations 

“That far-sighted plan, improved 
through the experience of generations, 
is the basis of all modern insurance. It 
has been extended to cover the whole 
wide range of home and business haz- 
ards. And its cost has been reduced to 
a point where no prudent man can 
afford to be without it. 

“To enjoy the peace of mind _ that 
goes with thorough protection, you do 
not need to be an insurance expert. 
You can safely leave that to such a man 
as the American Group agent in your 
neighborhood. He has been selected for 
his sound judgment and he represents a 
company that has proved its stability 
and integrity through ninety-eight 


” 


years. 





Writing Water Damage In 
Supplemental Contracts 


In keeping with the general move to 
include water damage under the supple- 
contract feature in Canada, a 
number of 


mental 
have received 
amended licenses in British 
to enable them to write, in conjunction 
with fire 
“water escape from plumbing or heat- 


companies 
Columbia, 
against 


olicies, coverage 
: 


ing equipment from outside water 
mains, or the melting of snow or ice on 
roofs.” Companies concerned to date 
are Pacific National Fire, Bankers & 
Shippers, Jersey of N. Y., Lumbermen’s 
of Philadelphia, Merchants Fire & Mar- 
ine and Millers National. 


NAMED BY IOWA FARM CO. 

Appointment of George W. Kibbie as 
assistant state director in Iowa for the 
State Farm Insurance Co., was an- 
nounced by Louis S. Kelehan, state di- 
rector. Mr. Kibbie has been district 


agent for the company for nine counties 
with headquarters at Davenport. 





Shepard Returns To 
Underwriters’ Laboratories 


Robert B. Shepard resigned Decem- 
ber 31, 1943 as assistant director of the 
conservation division of the War Pro- 
duction Board, Washington, to devote 
full time to his regular position as chief 
electrical engineer of Underwriters’ 
Laboratories at its New York office, 161 
Sixth Avenue. 

Howard Coonley, director of the con- 
servation division, announced the change 
saying, “Since Mr. Shepard joined the 
conservation division in Aprii, 1942, he 
has been instrumental in furthering the 
many conservation measures which 
day are in effect.” 


O- 





FRANK PARTNER IN FIRM 
Philip Frank, associated since 1923 
with Pilcer & Frank, New York City 
brokerage firm located at 80 Maiden 
Lane, became a general partner of the 
firm on January 1. 


JULIEN H. HILL IS DEAD 
Julien H. Hill, long a director of the 
Virginia Fire & Marine, died at his 
home in Richmond recently. 











Fil He 
“SIAMESE TWINS” 


work 


Today's tight housing situation is extremely favor- 
able to the sale of Rent & Rental Value Insurance 


on dwellings Rental values are high, and dwell- 
ing space is becoming increasingly scarce Home- 
owners therefore have greater need than ever for 
Rent & Rental Value Insurance to protect their inter- 
ests After a fire it would take longer than usual to 
rebuild ones home because of war-time building 
restrictions, priorities and the shortage of carpenters 


and mechanics This protection is needed by own- 


ers: (1) who live in their own homes (2) who live in 
two or three-family dwellings, occupying part and 
renting the remainder (3) who depend for income 


Insurance! 











on the rents they receive from dwelling properties 


War's effect on civilian goods manufacturing, 
transportation problems, and the closing of many 
mercantile establishments have narrowed the field 
for soliciting new business. But the Rent & Rental 
Value field today offers countless opportunities for 
profitable exploitation. 


That this field 1s ripe for harvesting is borne out 
by the fact that in a recent national insurance sur- 
vey it was found that only 24 out of 1200 policy- 
holders interviewed carried Rent & Rental Value 


There are various methods of soliciting Rent & 
Rental Value Insurance and you are cordially in- 
vited to consult our Advertising Department as to 
the one best suited to your requirements. 


INSURANCE 
COMPANY 


NORTH BRITISH AND MERCANTILE 
INSURANCE COMPANY LIMITED 


150 WILLIAM STREET. NEW YORK 8. N. Y. 


Writing Fire Ocean & Inland Marine, sean) 
and All Kindred Lines 


New York — Philadelphia — 


Boston — 


Detroit — Chicago — San Francisco 
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Insurance Measure Is 
Defended and Attacked 


SENATE ACTION IS DELAYED 





Bridges Unreservedly Favors Bailey- 
Van Nuys Measure; O’Mahoney 
Scores National Board Statement 





It is now predicted that the delaying 
action of Senator Joseph C. O’Mahoney 
on the Bailey-Van Nuys bill to reaffirm 
the intention of Congress that insurance 
is not subject to the Federal anti-trust 
laws will result in postponing the report 
to the full committee for several! weeks 
while further hearings are held. 

Last week, while Senator O’Mahoney 
was predicting that the measure 1s 
“dead,” the bill was stoutly defended 
by Senator Styles Bridges of New 
Hampshire, in an address delivered be- 
fore the sixth anniversary banquet of 
the New Hampshire Insurance Women’s 
League at Concord. 

Senator Bridges said that he is unre- 
servedly in favor of the measure and 
denounced “the attempt to place the 
business under Federal control” as an 
“absolutely unnecessary step which 
would merely result in another expen- 
sive Federal bureau with the inevitable 
crew of bureaucrats paid handsomely 
to run it.” 

Senator O’Mahoney’s statement was 
made in reply to one issued by the Na- 
tional Board of Fire Underwriters for 
the information of local insurance 
agents in which it was denied that there 
is any “slush fund” or that there is a 
monopoly bill or that there is any basis 
for the accusation made at the hearings 
that insurance companies are allowing 
a 5% extra commission to a certain 
group of agents to help push the 
measure through Congress. 

Senator O’Mahoney refused to predict 
whether or not the bill will be reported 
to the Senate by the Judiciary Commit- 
tee, saying he had been too busy accu- 
mulating evidence against the bill to in- 
quire as to the sentiments of the mem- 
bers of the committee. 

The Senator expressed the opinion 
that it is “notable” that no representa- 
tives of life insurance companies had 
appeared to seek passage of the bill al- 
though they would be equally affected. 





Marks 25th Anniversary 
With America Fore Group 


Assistant Secretary John C. Milliken 
of the fire companies of the America 
Fore Group has observed his twenty- 
fifth anniversary with the organization 
and is now a member of the Old Guard. 
Mr. Milliken was guest of honor last 
night at a dinner held at the Ross Steak 
House, New York City. About twenty- 
five of his friends and associates were 
present including Vice President William 
F. Dooley, Secretary F. P. Walther and 
C. W. Pierce, president of the Factory 
Insurance Association, who for many 
years was an America Fore officer in 
charge of the companies engineering de- 
partment. During the course of the din- 
ner he was presented by his friends with 
a handsome weather set. 

A native of Biddeford, Me., Mr. Milli- 
ken attended Somerville Latin School 
and Harvard University where he was 
prominent in track athletics. On finish- 
ing school he was a surveyor for the 
Port of Boston and an insurance engi- 
neer for the New England Bureau of 
United -Inspection. In 1916 he became 
field engineer for the Continental until 
the first World War. He entered the 
army in May, 1917 as a lieutenant in the 
25th Engineers, served in France for two 
years and after the Armistice returned 
to the America Fore organization. 

From 1920 to 1923 he was with Deuel, 
Lapey & Co. agency in Buffalo and then 
returned to the America Fore companies 
as division engineer in Syracuse, coming 
to the home office in 1925 as assistant 
chief engineer. In 1938 he was made su- 
perintendent of the engineering depart- 
ment and elected assistant secretary in 
July, 1942. 
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The order is telegraphed from the bridge. 


Below decks, without delay, the order is put 
into action. Trained men and powerful en- 
gines are ready. And with a deepened hum, 


the ship drives forward ... 


The Pearl American companies are ready to 
put your requirements into motion. Ready 
with a talented crew, versed in every detail of 
sound underwriting. Ready with a nation- 
wide organization of more-than-ample finan- 
cial strength. Ready to respond with the speed 
that comes only from unhampered indepen- 


dence of thought and action. 


Progressive agencies will want to investigate 


the exceptional opportunities we offer. 


e PEARL ASSURANCE COMPANY, LTD. 





¢ MONARCH FIRE INSURANCE COMPANY 





HOME OFFICE: 19 RECTOR STREET, NEW YORK 
CINCINNATI, 1417 CAREW TOWER 
CHICAGO, 175 W. JACKSON BLVD. 
SAN FRANCISCO, 200 BUSH STREET 


CLEVELAND, 314 BULKLEY BLDG. 
PHILADELPHIA, 525 CHESTNUT ST. 








e EUREKA SECURITY FIRE & MARINE INSURANCE CO. 





JOHN A. JORDAN RETIRES 





State Agent at Syracuse, N. Y., with 
Continental 41 Years; La Fray 
Succeeds Him 

John A. Jordan, state agent for the 
Continental Insurance Co., at Syracuse, 
N. Y., one of the best known fieldmen in 
New York State, retired January 1, after 
forty-one years with the company. 

He is succeeded by Warren La Fray, 
who has been his assistant for several 





WARREN LA FRAY 


years. Mr. La Fray will continue to 
make his headquarters in the Chimes 
Building, Syracuse, according to an an- 
nouncement made by Vice President 
William F. Dooley. 

Mr. Jordan went to Syracuse in 1896 
from Palmyra, N. Y., where he had 
taught school for three years. He was 
with the A. J. Woodworth & Co., gen- 
eral agency until he joined the Continen- 
tal in 1902, with supervision over seven- 
teen counties in central New York. 

He is a past president of the Under- 
writers’ Association of New York State 
and past most loyal gander of the Em- 
pire State Pond of the Blue Goose. He 
is a 32nd degree Scottish Rite Mason, 
member of Tigris Shrine and a member 
of the session of Park Central Presby- 
terian Church. 

Mr. and Mrs. Jordan were to leave 
today, January 7, for a three months’ 
stay at St. Petersburg, Fla., and will be 
joined there later by their daughter and 
son-in-law, Mr. and Mrs. Raymond G. 
Haun, also of Syracuse. 

Mr. La Fray is a native of Syracuse. 
Educated in the public schools there, he 
attended the University of Michigan at 
Ann Arbor and started his insurance 
career in 1936 with the Home Insurance 
Co. He joined the America Fore or- 
ganization in 1941 as special agent for 
the Continental in central New York. 


Big Bill Says 


(Continued from Page 15) 





represented about sixteen fire insurance 
companies and was general agent for the 
Royal for Arkansas. Next he went to 
Little Rock, Ark., in 1922 where he became 
vice president of the Bankers Trust Co. 
and manager of its insurance department. 
There he became associated with Charles 
S. McCain who later became president. 
then chairman of the Chase National Bank 
and is now president of Dillon, Read & 
Co. While in Little Rock he first met 
W. Ross McCain, state agent of the 
Aetna (Fire) who is now president cz 
that company. 

In 1930 Mr. Friberg came to New York, 
going with Johnson & Higgins as a pro- 
ducer, largely in the fire and casualty end 
of the business, In 1933 he was made a 
director of Johnson & Higgins. Among 
the lines he has handled are many public 
utilities and manufacturers. He also has 
a wide acquaintance with bankers. 
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Status of Insurable Interest Under 


New Standard Fire Policy of N. Y. 


By George D. Vail, Jr., 
Assistant General Adjuster, Corroon & Reynolds Group 


The following excellent explanation of 
the status of insurable interest under the 
new standard fire policy of New York, 
and several other states, was presented by 
George D. Vail, Jr., assistant general ad- 
juster for the Corroon & Reynolds Group, 
when speaking before a recent meeting of 
the Albany Field Club. 

The necessity for an insurable inter- 
est in property insured arises out of the 
that insurance is not a 
wagering contract but a contract of in- 
demnity. A wager is the seeking of gain 
through chance while insurance is a con- 
tract to avoid loss through chance. The 
requirement of an insurable interest is a 
proper safeguard for insurers and you 
can appreciate the chaos that would pre- 
vail if there was nothing to prevent a 
perfect stranger to property from insur- 
ing and collecting a loss thereon. 

It has been truly said that fire insur- 
ance does not insure property but rather 
an interest in property. 


consideration 


Meaning of Insurable Interest 

The term insurable interest is of gen- 
eral, rather than specific meaning, and 
we can say that the test of insurable in- 
terest is whether the insured is so situ- 
ated with respect to the subject matter 
of insurance that its destruction might 
reasonably be expected to impair the 
value of his interest. Putting it differ- 
ently, the insured must have a direct 
pecuniary interest in the preservation of 
the property so that he will suffer loss 
by its destruction, or will be deprived of 
its possession or of profit therefrom; or 
of its security or other benefits depend- 
ent on the continued existence of the 
property. 

Such an interest need not be an 
ownership interest of which we are most 
likely to think when the term “insurable 
interest” is mentioned because an inter- 
est to be insurable does not necessarily 
depend upon ownership. 

Possibly it would simplify our consid- 
eration of the necessary elements of the 
term to consider some interests that 
have been upheld by the courts as in- 
surable. 

Among them are the following: 

a) Ownership in is varying degrees. 

b) An executor or administrator of an 
estate (no title or interest in the prop- 
erty but yet held to have an insurable 
interest therein because claims of credi- 
tors can be enforced against such prop- 
erty. 

c) Mortgagees whose security to a 
greater or lesser extent is dependent 
upon the buildings attached to realty. 

d) Vendors and vendees of property 
whose respective interests depend upon 
the circumstances of the sale, the risk 
of loss ete. 

e) Tenants who have made improve- 
ments to the leased premises. 


Conditions Under Old Policy 


Having considered the general nature 
of an insurable interest we face the 
proposition whether it is sufficient for 
loss recovery on the policy that the as- 
sured have an insurable interest. Until 
the adoption of the 1943 policy it was 
not sufficient unless the policy. made 
note of the nature of the interest in- 
sured or contained language such as “as 
interest may appear” or “for account of 
whom it may concern,” etc., which made 
it clear that the insurer was put on no- 
tice that the interest or interests insured 
were not necessarily those of sole and 
unconditional ownership. 

Any undeclared insurable interest by 
itself was not sufficient to constitute a 





right of loss collectibility because the 
old standard policy imposed other and 
further restrictions by lines 20-31. These 
restrictions were a) sole and uncondi- 
tional ownership, b) leased ground 
clause, c) foreclosure proceedings clause, 
d) alienation or change of interest 
clause, e) assignment of policy clause. 

We may question the desirability of 
removing these restrictions, especially 
the sole and unconditional ownership 
clause, but all such consideration is now 
academic because the first four restric- 
tions have been eliminated and do not 
appear in the new policy while the last 
one (policy shall be void if assigned be- 
fore a loss) now appears on the front or 
first page of the policy and has been 
changed to read: 

“Assignment of this policy shall not be 
valid except with the written consent of 
this company.” 

In the past and with the protection of 
these clauses it was possible for com- 
panies to accept risks promptly and 


*FIGHTING MEN 


without delay of investigation, with the 
knowledge on its part that a loss would 
fall exclusively on the insured, and that 
the insurer would be apprised of any 
fact which qualified or limited owner- 
ship interest. 

Then, in the absence of any disclosure, 
the insurer could rely upon the status 
of an applicant as to ownership; an 
owner is naturally more alert to avoid 
a loss, and the physical and moral haz- 
ard may be fairly estimated from his 
character and method of business. 

Insured Was Covered as Owner Only 

Here entered the important personal 
element always recognized and given 
emphasis by the ownership provision. 
The company knew when the line was 
written that the insured was covered as 
the owner only and the policy made 
provision equally plain that it should be- 
come void if such owner permitted any 
change whereby his interest became less 
than that of sole ownership or if he at- 
tempted to give a stranger the benefit 
of the contract. 

Whether the elimination of the re- 
strictions as to ownership, ete. will 
result in any change in underwriting 
methods and practices, I am not in a 
position to say. This much, however, is 
clear. From July 1, 1943, the holder of 
any insurable interest in property can 
take out a policy on such property, 
without disclosure of the nature and ex- 
tent of his interest (unless questioned 
thereon by the company) and can collect 
any loss to the property up to the value 


OF AMERICA—No. 5 


They Fought for Freedom “Over There’’ 


In 1914 war broke out between the Allies (among whom were 
Italy and Japan) and the Central Powers (Germany, Austro-Hun- 
gary, Turkey and Bulgaria) and three years later the United States 
became actively engaged. Fighting consisted largely of trench 
warfare and several new weapons were employed for the first time: 
submarines, gas, airplanes and tanks. Many mistakes were made 
on both sides, but the supreme error is accorded to the Central 
Powers in their wild miscalculation of the ability of the United 
States to equip, train and transport the millions of fighting men in 


time to turn the tide—to victory. 


If you would like a poster-size reprint in color of this soldier 
of 1917, together with a descriptive booklet on business develop- 


. “ce 
ment for insurance men called Planned Progress,” 


write to: 


Boston Insurance Company 
Old Colony Insurance Company 


87 Kilby Street, Boston, Massachusetts 


*The fifth in a series of illustrations of American men of seven wars. 





of the insurable interest at the time of 
loss, 

It will not matter what his interest is, 
so long as it be an insurable interest, 
nor will it matter what changes have 
occurred in the nature or extent of in- 
terest between the inception time and 
the date of loss. Just so long as it is 
found, after the happening of a loss, 
that the insured then had an insurable 
interest in the property insured, that in- 
terest is covered and loss liability will 
be established on the basis of property 
damage, not to exceed insurable interest 
value. 

Nor, in my opinion, will it be any rele- 
vant factor that the loss may leave 
enough undamaged value so that the 
security remaining would be sufficient 
to liquidate the insured’s interest. You 
will recall that many cases, culminating 
in the Savarese case, held that a mort- 
gagee’s right to collect a loss from poli- 
cies payable to him was not dependent 
upon the sufficiency or insufficiency of 
the mortgage secured after the fire. As 
in the case of an insurable interest in- 
sured, the contract is one to pay the 
amount of a property damage, not ex- 
ceeding the value of interest insured. 


Problem of Coinsurance Clause 


We come now to an important issue 
involved in interest insurance, namely 
that, in many areas, rates are based on 
average or co-insurance clauses which 
are mandatory. In the case of ownership 
interest no question can arise: the aver- 
age clause requirement runs to the stated 
percentage of property value. You will 
also recall that the Savarese case settled 
the question that an average clause was 
equally binding upon mortgagee-payee as 
upon mortgagor-assured. 

But, to what will the average clause 
apply where under the privilege of the 
new policy the interest insured, although 
admittedly an insurable interest is 
nevertheless less than an ownership in- 
terest ? 

For instance, John Doe takes out a 
policy for $5,000 on building carrying an 
80% average clause. After the loss, the 
adjuster finds that John Doe and 
Richard Roe each have an undivided in- 
terest in the building which is worth 
$10,000. Does John Doe collect any loss 
up to $5,000 or can the company apply 
the average clause (as it reads) to the 
value of the property insured and limit 
its payment to 5000/8000 of any loss? 

I do not know the answer and on this 
issue it is interesting to consider that 
the standard policies of Maine, New 
Hampshire and Massachusetts are also 
interest policies, i.e. that none of them 
contains the sole and _ unconditional 
ownership restriction. It may be that 
legal precedents on the application of 
coinsurance exist in those states and if 
so these would be of interest on our 
New York situation under the new 
policy. 

Where policies specifically designate 

that an interest is insured such as: 
On one-half interest in etc., or 
» On mortgage interest in etc., co- 
insurance is generally admitted to run 
to interest and not property value. 


Coinsurance Issue May Not Arise Until 


After Loss 


there is no policy 
that the interest be specified, there is 
nothing to prevent the interest-holder 
from taking out a policy in the amount 
he desires and it might be only after a 
loss has occurred that the company 
would have all the facts that would 
bring the coinsurance issue to the front. 
If the company is protected by the ap- 
plication of coinsurance to property 
value there is no difficulty but if it is 
decided that coinsurance is applicable 
only to the proportionate value of in- 
terest insured, then, in those areas 
where coinsurance is mandatory, either 
some rate revision will be necessary or 
companies will have to insist on full in- 
surance to coinsurance requirement on 
property value, not interest value. 

It is to be anticipated that adjusters 
will find that the value of some insurable 
interests cannot be as readily measured 
as the interest of a mortgagee, for ip- 
stance. 


Since requirement 
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USAIG Extends Airline Hull Forms 
To Cover General Average Charges 


insuring these cargoes against loss or 
damage sustained but only against the 
possibilitiy of an assessment by way of 
a general average or salvage contribu- 
tion. For this protection it is under- 


David C. Beebe, chairman of the board 
of United States Aviation Underwriters, 
announces that United States Aircraft 
Insurance Group hull policies issued to 
scheduled airlines have been extended, 
as of January 1, to include general aver- 
age and salvage charges for which the 
insured may be liable in accordance 
with the United States law. For the time 
being this extra coverage is granted 
without any extra premium charge as 
the insurance, as applied to commercial 
aircraft, is something new and there is 
no experience upon which to base a cor- 
rect premium rate. Telling why the in- 
surance companies in USAIG are grant- 
ing this protection Mr. Beebe said in an 
announcement : 

“Tt seems reasonable to assume that 
as our air commerce expands and be- 
comes an important factor in the trans- 
portation of cargoes, the same princi- 
ples and practices that have prevailed 
under admiralty law in respect to water- 
borne shipping governing general aver- 
age and salvage charges will be held to 
apply to air transportation not just for- 
eign and overseas air commerce, but our 
domestic aviation as well. 


Reserve Right to Change Premium 


“Under the circumstances, in order 
that airlines insured through the USATG 
may not be caught off guard or sub- 
jected to some heavy and unexpected 
assessments, we have decided to extend, 
effective January 1, 1944, and, tempo- 
rarily without any additional premium 
charge, all airline hull policies (which 
cover flight risks) to include general 
average and salvage charges for which 
the insured may be liable in accordance 
with United States law. Until some spe- 
cific law is developed on the subject and 
the many issues involved are clarified, 
underwriters have no more knowledge 
as to the value for premium assessment 
purposes of this additional coverage 
than may be the case with airlines en- 
gaged in transporting cargoes and thus 
it is only proper that we reserve the 
right at any time, without otherwise 
affecting the policies to which these en- 
dorsements may be attached, to either 
withdraw the coverage or assess an ap- 
propriate and specific additional charge 
for its continuance which the insureds 
involved agree to pay. 

“Unquestionably, the first steps to- 
wards clarification will arise out of liti- 
gation involving an airline following an 
alleged general average sacrifice. There 
has we understand, been one instance of 
a transport jettisoning part of its cargo 
(which in this instance happened to be 
owned by the Government) in order to 
vain altitude to clear some mountain 
peaks in unexpected adverse weather 
following which the aircraft reached its 
destination safely. Had this been a 
strictly commercial flight with a com- 
mercial cargo, it very likely would have 
been the basis for declaring that the 
throwing overboard of the cargo was a 
general average sacrifice to which all in- 
terests should have contributed to make 
good the loss. 

“Tt would seem only fair in air trans- 
portation, where cargo is jettisoned in 
order to save the aircraft- and the re- 
maining cargo, that the aircraft and the 
remaining cargo should contribute to- 
wards the loss as has been the practice 
on the high seas for many centuries. 

“Tt is also of interest to learn that one 
large cargo ‘shipper now shipping by all 
available means of transportation is not 


stood that this shipper is paying a 
premium equivalent to about three- 
eighths of the premium that would have 
been charged for the usual marine and 
transportation hazards. 

“There are many other forms of gen- 
eral average sacrifices other than the 
iettisoning of cargo which may be 
found applicable to aviation but at this 
time it is impossible to enumerate hypo- 
thetical cases that may be deemed gen- 
eral average sacrifices. It is also equally 
impractical to deal specifically with the 
various situations that may come within 
the scope of salvage charges. It seems 
of importance to us that all airlines 
transporting cargo for their own protec- 
tion take steps to anticipate these prob- 
lems by including appropriate provisions 
in their way bills, bills of lading, ete., 
and make certain that irrespective of 
the destination or location of the occur- 
rence, adjustments will be handled in 
conformity with the laws of the United 
States as they may be developed and as 
they now stand in respect to water- 
borne shipping, where applicable.” 





SALE OF AUTO VOIDS POLICY 
Ohio Court Rules Actual Sale Regard- 
less of Filing Bill of Sale, Relieves 
Insurance Company of Liability 
An insurance policy on an automo- 
bile becomes void upon actual sale of 
the machine, whether a bill of sale has 
been filed or not, Ohio’s Second Dis- 

trict Court of Appeals has ruled. 

The decision was given in a case in 
which a lower court had awarded 
Charles Kidwell of Danville, $6,780 from 
C. R. Workman and A. FE. Sayles of 
Danville, garage operators, who had a 
policy with the Republic Mutual In- 
surance Co. of Columbus, on an auto- 
mobile they sold Harley Rhodes of Dan- 
ville. 

While being driven by Rhodes’ son, 
the automobile was in collision with one 
driven by Kidwell, who subsequently 
won his judgment. The insurance com- 
pany, asked by the automobile dealers 
to pay the award, refused on the 
grounds that the car had been sold to 
Rhodes and upon completion of the 
transaction their liability ceased. 


Judge Frank W. Geiger wrote the 
opinion upholding the insurance com- 
pany’s contention. Judge Joseph D. 


Barnes concurred, but Judge Roscoe G. 
Hornbeck dissented. 





The Supreme Court of the United States 
has reversed judgment of the Third Cir- 
cuit Court of Appeals in the action in 
which the respective owners of the tanker 
“Bohemian Club” and the motor vessel 
“Laura Maersk” sought damage from each 
other as the result of a collision when 
the tanker, which, lying at anchor in the 
channel of the Delaware River, was struck 
by the motor vessel. 

The District Court rendered judgment 
for the full amount of the damages in 
favor of the “Bohemian Club” owners 
on the ground that the collision was caused 
by the excessive speed of the “Laura 
Maersk” in proceeding down the channel. 
The Circuit Court of Appeals, however, 
while approving the District Court’s find- 
ing that the “Laura Maersk” was negli- 
gent, concluded, with one judge dissenting, 
that the “Bohemian Club” was also negli- 
gent and reversed the District Court, with 
directions that the rule of divided dam- 
ages be applied. 

Circuit Court’s Conclusion 

The Circuit Court’s conclusion rested 
upon its interpretation of the declaration 
in Section 15 of an Act of March 3, 1899, 
that “Tt shall not be lawful to tie up or 
anchor vessels or other craft in navigable 
channels in such a manner as to prevent 
or obstruct the passage of other vessels 
or craft.” 

After reciting the details of the acci- 
dent (full details of the accident and the 
Circuit Court’s reasons for its decision 
will be found in The Eastern Underwriter 
of July 23, 1943. page 23). the Sunreme 
Court, in its opinion by Justice Black, 
says that the question for its decision 


Supreme Court Rules on Liability 
For Anchoring in Navigable Channel 


was whether the Circuit Court correctly 
held that the action of the “Bohemian 
Club” in anchoring in the channel at the 
point of the collision was unlawful under 
this section of the 1899 act. 

The Circuit Court recognized that the 
duty imposed by Section 15 is not ab- 
solute, and held that, under the circum- 
stances, the act of the “Bohemian Club” 
in anchoring on the east side of the chan- 
nel was lawful. But it also held that its 
subsequent act in anchoring on the west 
side of the channel was unlawful under 
the section. The Supreme Court thinks 
the section does not require such a hold- 
ing, for the following reason: 

“Whether anchored on the east or the 
west side of the channel the ‘Bohemian 
Club’ would, within the literal terms of 
the section, ‘obstruct the passage of other 
vessels,’ The District Court found that 
when the fog enveloped the ‘Bohemian 
Club’ for the second time, ‘the least dan- 
gerous course’ was to anchor on the west 
side of the channel; and the finding was 
not disturbed by the Circuit Court. Under 
a proper construction of Section 15, there- 
fore, the circumstances which necessitated 
both the first and second anchorings of 
the ‘Bohemian Club’ were equally suff- 
cient to warrant an exception to the duty 
which it requires. 

“Whether the act of lifting anchor and 
moving to the western part of the channel 
to avoid the danger of the buoy consti- 
tuted negligence is a question wholly out- 
side Section 15, Since the holding of 
the Circuit Court rested upon an errone- 
ous interpretation and application of this 
section, its judgment must be reversed.” 





AETNA ADVANCES WARDEN 





Made Assistant Marine Manager at New 
York City Office; Has Had Long 


Career in Insurance 

Appointment of Henry A. Warden as 
assistant marine manager of the New 
York department is announced by the 
Aetna Fire. Mr. Warden will also serve 
in the same capacity for the World Fire 
& Marine and the Piedmont Fire of 
Charlotte, N. C., fire subsidiaries of the 
Aetna. 

Mr. Warden is a graduate of New 
York University and began his insur- 
ance career in the casualty field, first 
with the Globe Indemnity and later with 
the Hartford Accident & Indemnity. In 
1916 he became interested in marine in- 
surance and joined the staff of Chubb & 
Son in New York were he remained un- 
til 1919. He then became associated 
with the New York office of the Auto- 
mobile, and nine years later joined the 
firm of William H. McGee & Co., Inc. 
He went to the Aetna in December, 
1928, in the capacity of inland marine 
underwriter. 


GEORGE W. KUCHLER 


PRESIDENT 


PROMOTION FOR WILKINS 

Richard P. Wilkins, who has been in 
charge of the automobile department at 
Los Angeles for the Fireman’s Fund 
Group, has been promoted to manager 
of the consolidated automobile depart- 
ments at the home office in San Fran- 
cisco. He will have charge of the auto- 
mobile insurance for the fire companies 
of the group and the property damage, 
automobile bodily injury, property dam- 
age and garage liability of the Fire- 
man’s Fund Indemnity and Western 
National Indemnity. Mr. Wilkins had 
heen with the Fireman’s Fund group 
for twenty years, the last seven of 
which have been in Los Angeles. 


GLEE CLUB SINGS CAROLS 

The glee club of the Royal-Liverpool 
Groups, under the direction of George 
A. Bernard, marine secretary, rendered 
a program of Christmas music in the 
Royal Building on Friday morning, De- 
cember 24. This organization of mixed 
voices recruited from the staffs of the 
fire, casualty and marine units, has con- 
tributed many of its members to the 
armed forces, but enough new volunteers 
appeared to make possible the singing 
of carols and Christmas anthems again 
this year. The entire glee club visited the 
Beekman Street Hospital Thursday eve- 
ning, December 23, and entertained pa- 
tients with Christmas songs and carols. 








AID WAR EFFORT IN ST. LOUIS 

John J. O’Toole, secretary, F. D. 
Hirschberg & Company, St. Louis, and 
immediate past president of the Insur- 
ance Board of St. Louis as chairman 
of the speakers committee of the local 
committee for “Security of War In- 
formation” has recruited a force of 
twenty-five speakers, mostly from the 
ranks of the local fire and casualty in 
surance agents and brokers. These men 
speak on the advantages of “Keep Your 
Mouth Shut” before various business, 
civic, professional and neighborhood or- 
ganizations, etc. To date about twenty 
talks have been given and a hundred 
or more have been booked ahead. It is 
planned to reach every man, woman and 
child in St. Louis, St. Louis County and 
vicinity with these talks. 
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LaRocque Appointed 


Assistant U. S. Mer. 


BY THE LONDON GUARANTEE 





H. J. O’Brien Promoted to Superinten- 
dent of Comp. and Liability Dep’ts.; 
Both Many Years with P.-L. Group 





D. W. LaRocque, who has been super- 
intendent of compensation and liability 
departments at the London Guarantee & 
Accident’s U. S. head office in New 


D. W. 


LaROCQUE 


York for the past eight years, has been 


promoted to assistant United States 
manager. Succeeding him as_ superin- 
tendent is H. J. O’Brien. Both promo- 
tions, announced this week by J. M. 
Haines, United States manager, are based 
on meritorious service. 

Mr. LaRocque’s entire business career 
has been with the Phoenix-London 
Group. He started in 1922 as a policy 
checker in the home office of the Lon- 
don Guarantee which, at that time, was 
located in Chicago. He was later trans- 
ferred to the policy writing division. 

When the home office of the London 
moved to New York, Mr. LaRocque was 
promoted to underwriting, handling au- 
tomobile, compensation, and  miscel- 
laneous liability lines. In 1935 he was 
made superintendent of the compensa- 
tion and liability department and has 
since held that position. He is 39 years 
of age and was born in Chicago. 

38 . O’Brien © started with the 
Phoenix-London Group seventeen years 
ago in the accounts department, being 
later transferred to underwriting. Prior 
to his appointment with this Group, he 
had two years’ experience with the 
Metropolitan Casualty. He received his 
education in the New York public 
schools and New York University. 





SURETY MEN ELECT HILLAS 





New York City Managers’ Association 
Chooses Bonding Superintendent of 
F. & C. as President 
James R. Hillas, superintendent of 
the bonding department in the metro- 
politan New York office of the Fidelity 
& Casualty, was elected president of the 
Surety Managers’ Association of the 
City of New York at its annual meet- 
ing, December 29. He succeeds G. W. 


Crist, Jr., vice-president, Fidelity & De- 
posit Co. 
William Twamley, National Surety 


Corp., was elected vice-president and 
Howard L. Cox, United States Fidelity 
& Guaranty Co., was named secretary- 











Dinner to Gay Gleason 


GAY GLEASON 


Gay Gleason, recently made Deputy 
United States manager of the Employ- 
ers Liability, was guest of honor at a 
dinner given at the Parker House, Bos- 
ton, on Wednesday night. Among the 
hosts were President Harrington of the 
National Association of Insurance Com- 
missioners and Massachusetts Commis- 
Arthur D. i of Kaler, Car- 


sioner re 
ney, L iffler & Co.; George . _ Pumphret, 
manager General Accident; C. Stone, 


United States Manager, de isa Lia- 
bility; and Joe O’Leary of the Massa- 
chusetts Insurance Department. After 
the dinner the party attended a_ per- 
formance of the newest musical hit, 
“Mexican Hayride.” 





NEW POST FOR V. T. BARTLETT 





Superintendent of Newly Created Busi- 
ness Development Dep’t at Home Office 
of Royal and Eagle Indemnity Cos. 
Vernon T. Bartlett, who has had a 
production post in Newark, N. J. for 
the Royal and Eagle Indemnity com- 
panies, was transferred to the home of- 
fice in New York as of January 3, 1944, 


to be superintendent of the newly 
created business development depart- 
ment. He has a fine background in cas- 


ualty-surety field work, public relations 
and advertising. Prior to his Newark 
assignment Mr. Bartlett did production 
for these companies in Chicago terri- 
tory. Before that he was in the adver- 
tising and publicity department of the 
Royal-Liverpool Groups with Ralph W. 
Smiley as his manager and mentor. 

A graduate of Washington Univer- 
sity, St. Louis, Mr. Bartlett had several 
years’ experience in general and insur- 
ance advertising before joining the 
Royal-Liverpool organization. For a 
time he was associated with Don Clark, 
publisher of the “Local Agent,” “Life 
Insurance Selling” and banking maga- 
zines. 





treasurer. J. R. Rooney, Chester Bates 


and Mr. Crist were appointed to the 
executive committee for three year 
terms. 


Mr. Hillas has long been actively 


identified with the bonding business in 
New York City. He joined the F. & C. 
in 1919, and has been with the metro- 
politan department since 1921. He is the 
son of the late Robert J. Hillas who 
was president of the F. & C. from 1910 
until his retirement in 1929 





Official Changes In USAIG 


David C. Beebe Chairman, Reed M. Chambers President; 
A. J. Smith and R. S. Anderson Vice Presidents; 
Organization Started in 1928 


The official changes in the United 
States Aviation Underwriters,  Inc., 
which were announced last week in The 
Underwriter, became effective 


1, 1944, as follows: 


who has been presi- 


Eastern 
January 

David C. Beebe, 
dent of the organization since its incep- 
tion in 1928, assumes the chairmanship, 
and Reed M. Chambers, who has been 





DAVID C 


. BEEBE 


vice president since inception, moves up 


to the presidency. Albert J. Smith, as- 
sistant treasurer, becomes vice president 
and financial manager and Richard S. 

Anderson, assistant secretary, becomes 
vice president and chief underwriter. 

Mr. Beebe is one of the best known 
figures in aviation insurance ranks and 
is also active in insurance educational 
work being vice president of the Insur- 
ance Society of New York, Inc. Before 
organizing the USAIG group in 1928 he 
spent several months in Europe study- 
ing methods employed by foreign avia- 
tion insurance groups. He had been a 
pilot in the Army Air Force during 
World War I and that experience plus 
his aviation insurance studies abroad 
fortified him and Reed M. Chambers for 
their aviation insurance group debut 
here. 

From an original membership of four 
fire and four casualty companies the 
USAIG group has grown to fifty-nine 
fire and casualty organizations. 


Reed M. Chambers’ Career 


Mr. Chambers served as a pilot in the 
Ninety-fourth (Hat in The Ring) Squad- 
ron during World War I, becoming com- 
manding officer of that unit, following 
the return of Captain Rickenbacker to 
the United States after the Armistice. 
He later was commanding officer of the 
first pursuit group under General (Billy) 
Mitchell. After leaving the service, Mr. 
Chambers was closely identified with the 
development of commercial aviation and 
headed one of the first companies to re- 
ceive an air mail contract. His company 
also purchased the first all metal air- 
plane built by the Ford Motor Co. 

Mr. Chambers has also distinguished 
himself in World War II activity in con- 
nection with the U. S. Rubber Develop- 
ment Corp. For many weeks during the 
first half of 1943 he was on leave of 
absence from USAIG, aiding in the co- 
operative effort of the Brazilian and 
U. S. Governments to get rubber from 
the head valleys of the Amazon River 
and transport it to the United States. 





He was described by “Life Magazine” 
as the “American Amazon Boss.” 

Mr. Smith, a C.P.A., has handled the 
accounting and statistical end of the 
USAIG for more than fourteen years. 
He recently made a hit with an address 
on “Aviation Insurance” before the an- 
nual convention of the Insurance Ac- 
countants Association. 

Following several years of brokerage 
experience in New York, Mr. Anderson 





REED M. CHAMBERS 


joined the USAIG shortly after its for- 


mation and has been identified with 
aviation underwriting continuously since 
that time. He has been instrumental in 
initiating many new underwriting prac- 
tices which are currently in force today. 





E, J. Parrock Now With New 
Amsterdam Casualty’s H. O. 


E. J. Parrock, formerly with the Fi- 
delity & Deposit in its home office con- 
tract department, recently joined the 
New Amsterdam Casualty as assistant 
to Donald A. Gillum, superintendent of 
the home office contract department, and 
assistant secretary of the company. 

Mr. Parrock, graduate of Purdue Uni- 
versity in mechanical engineering, had 
sixteen years of practical engineering 
experience before joining the F. & D. 
He spent thirteen years with that com- 
pany, last ten of which were as engineer 
and contract bond underwriter at the 
home office. 





Legion Post 1081 to Honor 


Past Commander Gauch 
First social event of 1944 for Insur- 
ance Post 1081 of the 
will be the Past Commander’s dinner to 
be held January 18, at Park Central 
Hotel, New York, in honor of Emery G. 
Gauch, assistant secretary, General 
Transportation Casualty & Surety, who 
recently retired as commander. Arthur 
Kistner of the Yorkshire, is the dinner 
committee chairman assisted by Larry 
Kane of Frenkel & Co., and Jim Russell 
of the Whitehill Agency, Inc., all past 
commanders of Post 1081. A _ ten-act 
floor show is being arranged by P. C. 
Russell. 
Reservations for tickets and_ tables 
should be made not later than Janu- 
ary 15. A big attendance is expected. 


American Legion 














—_ 
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Frank J. O’Neill Recipient of Many 
Honors As He Leaves Insurance Field 


Waldorf Astoria Dinner Given by Colleagues and Close 
Friends Among Royal Indemnity and Eagle Indemnity 
Agents; Gets Eulogies and Gifts; Other Farewell Affairs 


By C larence Axman 


Frank J. O’Neill, after his long and 
distinguished career in casualty insur- 
is now as much of a gentleman of 
leisure as he can be, having retired on 
December 31, from the presidencies of 
the Royal Indemnity and Eagle Indem- 
nity. His own idea that he could leave 
the business without attracting any un- 
due attention did not materialize. 

At the Waldorf Astoria a dinner was 
given in his honor a few nights before 
his retirement and it was attended by 
colleagues in the organization and some 
intimate friends Royal In- 
demnity and Eagle agency 
On Monday of last week he was 
vuest of the Drug & Chemical Round 
Table at a luncheon. At the Waldorf 
dinner he was presented by the agents 
all of them veterans in 
painting by 


ance, 


among the 
Indemnity 


force. 


present—nearly 
the business—with an oil 
Schreyer, “Arabs Fording the Stream.” 
The staff of the Royal Indemnity and 
Kagle Indemnity gave him a wrist watch, 
presentation being made by R. F. Gib- 
son. The board of directors of the Royal 
and Eagle Indemnity, follow- 
ing their meetings, presented him with a 


Indemnity 


Cadillac five-passenger sedan. Secretaries 


of executives of the Royal Indemnity 
and Eagle Indemnity—Jane Aikman, Vic 
Klein, Virginia McLaughlin, Catherine 
Constantine and Dorothy Goebels—had 


him on Thursday of last week as a 


luncheon guest and presented him with a 
vold watch chain. 
Harold Warner Toastmaster 
Harold Warner, chairman of the three 
casualty companies in the Royal-Liver- 


pool Groups, was toastmaster at the 
Waldorf Astoria dinner which began 
with toasts to the President of the 


United States and to King George. After 
toasts were drunk Toastmaster Warner 
said in part: 

“When Mr. O'Neill indicated his de- 
sire to retire at the end of this year, in 
his own inimitable way he made it clear 
to me that he wanted no fuss or bother 
and that at the close of business on 
December 31 he intended to don his hat 
and go his way. I cannot help but be- 
lieve that as he finds himself surrounded 
at this table this evening by so many of 
his closest and oldest friends that he 
now has no feeling of regret in letting 
me have my own way for once in over- 
ruling his original intention. Had times 
been normal and had the world been at 
peace, he would have been asked to face 
a much larger reception than we have 
here tonight. It was, however, felt that 
under wartime conditions it would not 
be the part of good taste to indulge in 
too great a display of hospitality and we, 
therefore, decided that the right course 
to follow under such circumstances was 
to bring together a limited group every- 
one of whom bears the label of a real 
friend. You will better appreciate how 
representative this group is when I tell 
you that the thirty-seven agents present 
represent no less than 62% of the pre- 
miums produced by agents of the Royal 
Indemnity and Eagle Indemnity, (ex- 


cluding branch offices and metropolitan 
department. ) 
“If I were to start to give you an out- 


line of Mr. O’Neill’s brilliant career and 
extol his virtues, I would be abusing the 
privilege of my position because those 
duties have been allotted to Kenneth 
Spencer who will speak on behalf of the 
companies and to George W. Carter who 
will speak for the agents.” 


Kenneth Spencer’s Tribute 


Kenneth Spencer, executive director of 
the three casualty companies in the 
Royal-Liverpool Groups, began his talk 
by briefly sketching the career of the 
guest of honor from the time he earned 
his first income as a boy in a butcher 
shop. He called him a personality who 
has never lost the common touch, a 
many-sided man—athlete, scholar, attor- 
ney, claim administrator, executive, bene- 
factor and friend to many. 

In telling about Mr. O’Neill’s impor- 
tant services to the insurance business 
he said that in 1923 he helped organize 
what ultimately became the Association 
of Casualty & Surety Executives; that 
he had been a strong force in opposing 
state monopoly in New York State 
Workmen’s Compensation; that he had 
done valuable work on the committee 
of nine in reference to automobile finan- 
cial responsibility laws. 

At Manlius Academy Mr. O’Neill had 
won the highest grades, including mili- 
tary science. At Williams he not only 
won eight major letters, was captain of 
the track and football teams in his sen- 
ior year, but was an outstanding student. 
He became nationally known as a foot- 
ball coach at Syracuse, Colgate, Williams 
and Columbia. After his graduation from 
Syracuse University Law School he 
practiced law with a leading law firm of 
Syracuse. 

Abilities as an Administrator 


In 1915 he became general counsel of 
the Royal at the age of 42, three years 
later becoming vice-president. In 1927 
he became president of the Royal In- 
demnity and Eagle Indemnity. He 
sketched the difficult days of administra- 
tion after the Wall Street crash, prob- 
lems including shrinkage of business, 
mounting loss and expense ratios. 

Also confronting the Royal Indemnity 
came the staggering loss for the com- 
pany which grew out of the failure of 
the Sesqui- Centennial Exposition near 
Philadelphia which in turn had caused 
the collapse of a financial company 
which handled automobile paper guaran- 
Lees, 

“Mr. O’Neill weathered all the storms 
in the fully eight years of heavy weather 
until in 1935 the clouds began to lift,” 
he said. “His qualities were those of 
dogged persistence, unusual intelligence 
and judgment, including his insistence 
on building reserves to the utmost safety 
point.” 


Progress of Companies 


Mr. Spencer summed up the progress 
of Royal Indemnity and Eagle Indem- 
nity from 1926 on as follows: 

Royal Indemnity in 1926 had assets of 
$25,000,000 and policyholders surplus of 
$6,000,000. In 1942 its assets were $42,- 
000,000; its policyholders surplus, $16,- 
600,000. 

The Eagle by 1942 had assets of $11,- 
300,000 and policyholders surplus of $,- 
675,000. 

The 1943 record of both companies 
bettered the record for 1942. Assets at 
present time of both companies approach 
$55,000,000, while surplus and voluntary 





reserves are well over $40,000,000. “It is 
a truly great achievement in less than 
eighteen years of which nearly half were 
in bad times from standpoint of national 


and insurance economics,” said Mr. 
Spencer. 
Carter Gives Agents’ View of Guest of 


Honor 


Responding on behalf of the agents 
present, George W. Carter, president of 
Detroit Insurance Agency, devoted most 
of his talk to a discussion of the per- 
sonality of Mr. O’Neill, describing the 
characteristics which had made the latter 
a great success in the world of business 
and insurance. Agents everywhere had 
found him fair and he wanted fair treat- 
ment in return. He has an extraordinary 
comprehension of human nature, a great 
understanding of the other fellow’s point 
of view. His decisions are quick and 
leave no doubt as to what they are. He 
knows how to say No, but that does not 
mean that you can’t come back later with 
the same proposition if there is another 
point of view to be presented. In such a 
man one always has confidence and it is, 
therefore, a pleasure to do business with 
him, said Mr. Carter. As representative 
of the agents present he presented the 
painting heretofore mentioned in this 
article. 

Response of Mr. O’Neill 


In his response Mr. O’Neill took up 
several stages of his career which had 
been discussed by the speakers and he 
gave some characteristic and interesting 
high-lights. He began by saying his an- 
cestors were rugged characters and hard 
workers. His father did not believe in 
sparing the rod and he was frequently 
punished for going to football games and 
other sporting events when he_ should 
have been doing his farm work. He was 
brought up in Manlius, N. Y., where the 
Manlius Military School is and when he 
finally entered that school as a student 
he decided that he would be as good a 
student as he could be and that whatever 
he tackled he would do with all his 
heart. 

After sketching his college career and 
also his law practice in Syracuse he said 
he came to New York in 1915, to become 
counsel of the Royal Indemnity here, 
and he came for less money than he was 
making in Syracuse, but he has never 
regretted the decision. The first year in 
New York City was particularly hard as 
he did not know anyone here. When he 
walked down the streets in Syracuse 
everybody called him “Buck,” as_ his 
football experiences had made him widely 
known in the city. 

In William Street no one bowed to 
him for months. However, his great ca- 
pacity for friendship began to assert it- 
self; he got along well with the staff and 
with competitors. 

Took Charge of Royal Indemnity in 1927 

When he took charge of the Royal In- 
demnity in 1927 he made up his mind 
that when he left the company it would 
be in better shape than it was when he 
took his executive post. 

He said there is considerable loose talk 
about stockholders, but if critics knew 
more about them and insurance adminis- 
tration they would have a change of atti- 
tude. He told what happened when the 
Royal Indemnity, through the failure of 
Hare & Chase, Inc., which guaranteed 
automobile financial paper, thought it 
was facing a loss of $7,000,000 with a 
possible demand for a $26,000,000 guar- 
antee. He told of the cablegram the 
company sent to Liverpool informing the 
home office there of the failure and of 
the necessity of having $4,000,000 in cash 
and sufficient credit of more millions to 
meet the Philadelphia situation. That 
cable was sent on a Sunday and on Mon- 
day there came a cable from Liverpool 
agreeing to have the loss protected, not 
only with the millions which might soon 
be necessary to meet it, but with promise 
of additional necessary credit. 

“One could not have a better feeling 
of satisfaction, a greater thrill,” he said, 
“than to have one’s organization stand 
back of one—as Liverpool did with the 
New York company in this great loss. 
Furthermore, we were later compli- 
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mented on the way the loss was 
handled.” 
His Insurance Philosophy 

Mr. O’Neill told the diners of his in- 
surance philosophy. He said he was not 
a technical insurance man. “I have never 
opened a manual in my life,” he said. 
‘My underwriting philosophy is simple. 
It has always been my theory that you 
did 90% of your underwriting the day 
you signed your agency contract. You 
have to take practically all of your 
agent’s business or he will go somewhere 
else. Before the agent is appointed, how- 
ever, you must size up the man, his char- 
acter, his ability, and then make up your 
mind whether you are going to start out 
on a sort of marriage or whether you 
will go your separate ways. There has 
never been an agency contract signed 
since I have been president which has 
not had F. J. O’Neill on the contract.” 

Mr. O’Neill then made a humorous 
comment about underwriting: “I figured 
that any business that came in by mail 
was good business. What comes in 
through brief cases—you must look out 
for it.” 

The Future 

Mr. O’Neill said he had not made up 
his mind what he will do in the future 
except he knew he was going to live in 
central New York State. The hills there, 
the valleys, the villages and towns, the 
people, “so many of whom have my 
grandfather’s characteristics,” have tre- 
mendous appeal to him. His grandfather 
was a champion “stone thrower,” or, as 
would be designated in this country, a 
shot putter. Mr. O’Neill has already re- 
ceived two offers which have given him 
a lot of sentimental satisfaction. One is 
from a lawyer in Syracuse who was a 
former clerk in Mr. O’Neill’s law office 
there and who now has one of the lead- 
ing law firms in Syracuse and is presi- 


dent of a bank. He has asked Mr. 
O’Neill to come into his office as a 
lawyer. 


Also, he has gotten a great kick be- 
cause Manlius School “to which I owe 
most everything in life,” has asked him 
to go back and handle its football situa- 
tion. He does not believe he will take 
the law job, although highly flattered, 
and as to whether he will be able to give 
time to Manlius football he did not say. 

Mr. O’Neill wound up by praising his 
associates and what they have done in 
making his insurance career a success. 





ANDERSON IS PROMOTED 
Gustave H. Anderson, assistant mana- 
ver, casualty lines, of the Travelers 
Pittsburgh branch office, has been ap- 
pointed assistant manager, casualty and 
surety lines of the same branch. 
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Gardiner Observes 50th raatinagy 
With the Hartford Steam Boiler 


Curtiss C. Gardiner, president of the 
Hartford Steam Boiler Inspection & In- 
surance Co. celebrated his fiftieth anni- 
versary with the company January 1. 
Mr. Gardiner joined the company at St. 
Louis, January 1, 1894, and has been 
manager of the St. Louis and New York 
departments of the company. 

He was born in St. Louis and was 
educated at the Shady Side Academy, 
Pittsburgh. He served as manager of 
the company’s St. Louis office from 1900 
to 1905 and from that time until he was 
called into the home office, he was man- 
ager of the New York department. He 
was made a vice-president of the com- 
pany in 1927, 

In November, 1941, upon the death of 
John J. Graham, Mr. Gardiner was made 
executive vice-president of the company 
at the home office in Hartford. In Feb- 
ruary, 1942, when W. R. Co-son re- 
tired as president and became chairman 
of the board, Mr. Gardiner was elected 
president to succeed him. 

Recognized Leader 

During his years as manager of the 
New York department of the Hartford 
Steam Boiler, Mr. Gardiner was a 
recognized leader and his reputation has 
been enhanced since he moved to Hart- 
ford. At the time he left New York, he 
was chairman of the Casualty Managers 
Association, having been elected in De- 
cember, 1940. 

He is a member of the Loyal Legion, 
Insurance Society of New York, Union 
League Club and Drug and Chemical 





INDEMNITY OF N. A. CHANGES 


Bleil Returned to Indianapolis; White- 
house to Washington, D. C.; Miller 
Promoted at Cincinnati 

C. E. Bleil, who has been attached to 

the Indemnity Insurance Co. of North 
America’s office in Washington, D. C., 
has been returned to the Indianapolis 
office as superintendent of its 
John F. Whitehouse, who 
had been serving as superintendent at 
the Indianapolis office during Mr. Bleil’s 
term at Washington, succeeds Mr. Bleil 
as superintendent of the Washington 
claim division. 
_ Norbert E. Miller, who had been serv- 
ing as an adjuster in the Cincinnati claim 
division of the company, has been made 
superintendent of the division. He suc- 
ceeds James M. Buck, who has gone into 
the armed forces. 

Indemnity’s claim division in Rich- 
mond, Va., has changed its address to 
the Life Insurance Co. of Virginia Build- 
ing. 


service 
claim division. 





HAS FOUR BROTHERS IN SERVICE 

3etty Swick, who is a receptionist in 
the Association of Casualty & Surety 
Executives, is the proud sister in a 


family having four sons who are with 
America’s fighting forces, three of 
whom are in foreign lands. Sergeant 


Bill, now in Italy, recently was awarded 
the Silver Star for gallantry in action; 


Sergeant Frank is with the U. S. Mar- 
ines in New Caledonia; Private F. C. 
Harry Swick is with the Army at 


Guadalcanal, and Freddy is a seaman 


in the Navy. 





F. H. A. CONTRACT BOND 


Los Angeles branch office of the Fi- 
delity & Deposit has executed a bond 
for E. S. McKittrick Co., Inc., running 
to the Federal Housing Authority and 
covering a contract for the erection of 
1,600 temporary housing units at San 
Diego, at a cost of $3,201,508. The bond 
is a 50% performance bond and a 40% 
payment bond. Four other coinsurors 
are on the line. 


‘Cleveland 








GARDINER 


CURTISS C. 


Club of New York. He was a director 
of the New York Board of Trade. 

Widely known both within and out- 
side of the insurance industry by reason 
of his activities while serving as mana- 
ger of the New York City department, 
Mr. Gardiner was recipient of con- 
gratulatory messages from all sections 
of the country on the occasion of his 
fiftieth anniversary. 





W. E. MALLORY ANNIVERSARY 


Travelers Agency Secretary with Com- 
pany Thirty-five Years; Was Local 
Agent at Woodsfield, Ohio 
Walter E. Mallory, agency secretary 
of the Travelers Insurance Co.,_ the 
Travelers Indemnity Co., the Travelers 
Fire Insurance Co., and The Charter 
Oak Fire Insurance Co., recently ob- 
served the thirty-fifth anniversary of 
his association as a salaried member of 

the Travelers organization. 

Mr. Mallory became a local agent for 
Travelers, June 10, 1908, in Woodsfield, 
Ohio, and was made special agent for 
the company January 1, 1909. He came 
into the home office to attend the com- 
pany’s training school and on complet- 
ing the course was assigned to the 
branch office. After six 
months in Cleveland he was transferred 
to Boston, where he served as special 
agent in the life and accident depart- 
ment. 

He was brought into the home office 
January 1, 1912, as agency assistant in 
the life and accident departments, serv- 
ing in that capacity until June, 1917, 
when he was promoted to assistant su- 
perintendent of agencies. In November, 
1927, he was elected to the then newly 
created office of agency secretary, his 
present position. 

3orn in Woodsfield, Ohio, Mr. Mal- 
lory is a graduate of Ohio Wesleyan 
University. 





Boston Claim Men to Hear 
Lieutenant Peter Dearing 


Lieutenant Peter Dearing, R. N., will 
be the speaker at the next meeting of 
the Boston Life & Accident Claim As- 
sociation on January 14 at the Hotel 
Kenmore. He will talk on, “Britain To- 
day and Yesterday.’ 

Lieutenant Dearing went through the 
London blitz and has seen considerable 
active naval service. In view of the fact 
that he was a former actor and the- 
atrical producer it is expected he may 
be relied ‘upon to project what he has 
to say in an_ unusually — interesting 
fashion. 





W. P. WALLACE RETIRES 
Has Given 48 Years’ Service to Hartford 
Steam Boiler; Succeeded by F. S. 
Campbell as Pittsburgh Dep’t Mer. 
Hartford Steam Boiler announces the 
retirement of William P. Wallace as 
manager of its Pittsburgh Department 
as of January 1, 1944, and the appoint- 
ment of F. S. Campbell as his successor. 
The granting of Mr. Wallace’s request 
to be relieved of the heavy burden which 
the post entails terminates a period of 
forty-eight years in various positions of 
responsibility with the company. Join- 
ing the Boston Department staff in 1895, 
he was in 1929 appointed assistant man- 
ager at Pittsburgh. In 1934 he was 

made manager. 

Mr. Campbell, native of Nebraska and 
graduate of the engineering courses at 
the University of Nebraska, came to the 
company in 1932 after several years ex- 
perience in engineering work. Since 
then he has been associated with the 
Chicago Department both in the city of 
Chicago and at Milwaukee. 


K. MacDONALD ADVANCED 





Becomes Superintendent of Fidelity and 
Surety Department of U. S. Branch 
of Accident & Casualty Co. 

Kenneth MacDonald, formerly chief 
fidelity and surety underwriter, has been 
promoted to the position of superinten- 
dent of the fidelity and surety depart- 
ment, United States head office of the 
Accident & Casualty Co. of Winterthur, 
Switzerland. The appointment became 
effective January 1. 

Mr. MacDonald has had wide exper- 
ience in the fidelity and surety business. 
He began with the Ocean Accident & 
Guarantee Corp. in 1920 and in 1926 be- 
came assistant manager of the bond de- 
partment of the Metropolitan Casualty. 

Later he joined the Southern Surety 
Co. as assistant manager of the fidelity 
and blanket bond division and when that 
company was placed in charge of the 
New York Insurance Department for 
liquidation, Mr. MacDonald went with 
the Department’s liquidation bureau as 
manager of surety departments of com- 
panies in liquidation. He was appointed 
administrative assistant to the Deputy 
Superintendent of Insurance in charge 
of personnel and later was made chief of 
the closed proceedings and reinsurance 
division, in which he wound up the 
affairs of 200 insurance companies. 

Mr. MacDonald joined the Accident & 
Casualty in August, 1939, later becoming 
chief fidelity and surety underwriter. 


Lutz Joins St. Louis Office 


Of Two Galveston Companies 
John F. 





Lutz has been placed in 
charge of the underwriting department 
of the St. Louis office of the American 
Indemnity and American Fire of Gal 
veston, Tex. H. E. Awtry continues in 
charge of the claim department and 
William M. Baldwin continues as state 
agent with supervision over the metro- 
politan area of St. Louis, Eastern Mis- 
souri and Southern Illinois. 

Mr. Lutz has had thirty years expe- 
rience in the insurance business. For 
seven years he was special agent in the 
St. Louis area for the Loyalty Group. 
Prior to that for eleven years he was 
chief clerk for the old Commonwealth 
Insurance Agency. He was also with 
the American Central Fire for nine 
years when that company maintained its 
principal office in St. Louis. 





DES MOINES C. & S. MEETING 

The Des Moines Casualty & Surety 
Club witnessed several Army and Navy 
news films at its December meeting. 
President E. V. Proudfoot of the Trav- 
elers presided. 


FORM NEW MISSOURI AGENCY 
The Clayton Agency, Inc., has been 
formed at Ladue, Mo., suburb of St. 





Louis, to carry on a general insurance 
business. Incorporators are Jules Q. 
Strong, Ladue; Florence Karch, St. 


Louis, and Marion Gazda, St. Louis. 





Cliff Johnston Heads 
¢ K.C. Underwriters 


SUCCEEDS F. GLENN PACKWOOD 
J. Ives Barton Addresses Casualty & 


Surety Association on Growth of 
Accident and Health Insurance 





Cliff Johnston, Cliff Johnston & Co., 
was elected president of the Casualty 
& Surety Underwriters of Kansas City, 
Mo., at its closing session of 1943 
held December 28. He _ succeeds F. 
Glenn Packwood, manager, Massachu- 
setts Bonding & Insurance = who has 
done a fine job in this post. R. Leeds, 
manager, United States > ° G. was 
elected first vice-president; P. H. 
Hawes, Speed Warner Co., second vice- 
president; and Walter Cook, Herbert V. 
Jones & Co., secretary treasurer. 

Mr. Packwood is chairman of the ex- 
ecutive committee, members of which are 
Moulton Green, R. B. Jones & Sons, 
Inc.; Nelson H. Aus, Hagerty-Aus In- 
surance Agency; Harold Hudson, Cen- 
tral Surety & Insurance Corp.; Reneau 
Garr, Thomas McGee & Sons; Ross 
Heck, Superintendent, bonding depart- 
ment, Aetna Casualty & Surety; Walter 
Heaney, superintendent, casualty depart- 
ment, Hartford Accident & Indemnity. 

Mr. Packwood, in his address as re- 
tiring president, appealed to the mem- 
bers to elect officers and directors who 
would continue the annual casualty and 
surety sales congress and also the edu- 
cational sales sessions so that at each 
meeting the men carrying the manuals 
and making the face-to-face sales pres- 
entations would be given sales ideas and 
information which would help them to 
go out and write more business. Presi- 
dent Johnston committed himself to the 
suggested program which the member- 
ship indicated it desired by electing by 
unanimous vote the men nominated on 
that platform. 


J. Ives Barton Speaks 


Guest speaker was J. Ives Barton, 
resident vice-president, Maryland Cas- 
ualty, whose subject was accident and 


health insurance. He spoke of the re- 
markable growth of this line and said: 

“There is now pending in Congress 
proposed eisai known as the Wag- 
ner-Murray-Dingell bills. This octopus 
stalks through some seventy pages scat- 
tering many discordant notes. These 
bills touch our business in an alarming 
way. Our free market of distribution of 
our products is far better for the people 
than a forced concoction served at a 
table of a Government bureau.” 

Mr. Barton described & H. insur- 
ance as a “little giant,” little because it 
is a humble business largely depending 
on the intimate contact of person to per- 
son, and a giant because of the accumu- 
lation of results throughout many years. 

“The following figures,” he — said, 
“should challenge our interest. Sixty-two 
stock companies each write over a mil- 
lion dollars a year in accident and health 
premiums. Fourteen of the sixty-two 
companies are multiple line. Ten of the 
fourteen multiple line companies were 
organized before 1900; one as far back 
as 1850. “Our little giant is of authority 
as represented by age, experience and 
progress. ‘Figures don’t lie,’ runs the 
old adage but they do fall short of re- 
vealing all the truth. You have to take 
the figures apart to find the story be- 
hind. 

“My purpose is not to tell agents how 
to market accident and health insurance. 
The going agent knows his merchandise. 
My objective is to urge agents to a ful- 
ler realization of what the accident and 
health business has to offer and what to 
do about it.” 

GENERAL INCREASES CAPITAL 

Directors of the General Casualty Co. 
of Seattle, affiliated with the General 
Insurance Co. of America, and the First 
National Insurance Co. of America, have 
voted to increase the capital stock of 
General Casualty Co. from $1,000,000 to 
$1,200,000. 
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S. E. J. BELFI’S NEW POST 


Joins National A. & H. Co. of Philadel- 
phia as Its Underwriting Department 
Manager; Author of Sales Manual 

President J. B. Boyer of National Ac- 
cident & Health Insurance Co. of Phil- 
adelphia announces the appointment of 
S. E. J. Belfi as manager of its under- 
writing department, effective January 1, 
1944, 

Mr. Belfi, native Philadelphian and 
since 1925 connected in various capaci- 
ties with a leading company in this field, 
has a wide acquaintance in the accident 
and health field. He is nationally known 
as the author of a sales manual entitled 
“Selling Disability Insurance.” 

Mr. Belfi has not confined his activi- 
ties to the insurance business. He is ac- 
tively identified with sport activities in 
the insurance district and was an or- 
vanizer of the Philadelphia Baseball and 
Basketball leagues. 

His memberships include the Accident 
& Health Club of Philadelphia and the 
nsurance Economics Society of Amer- 
ica. He is publicity chairman of the 
Camden U. S. O. Citizens Committee. 
Mr. Belfi now resides in Pennsauken 
Township, New Jersey, where he is Jus- 
tice of the Peace and civicly active. 

Mr. Belfi’s extensive acquaintance and 
experience in the Accident and Health 
field will make him a valuable addition 
to the home office force of this rapidly 
growing insurance company. 


COMBINATION ONLY CONTRACT 
General Accident and Potomac Issuing 

Outside Theft Coverage Plus Personal 

Floater by Endorsement 

The General Accident and the Poto- 
mac, its fire running mate, are now issu- 
ing a combination only contract of out- 
side theft coverage and personal prop- 
erty floater. The latter coverage is given 
by endorsement to the General’s outside 
theft policy and insures personal prop- 
erty against almost every kind of loss 
that can occur. The appeal to the 
broker and agent is that by combining 
under one contract these two coverages 
in one company group the producer is 
relieved of any question as to which of 
two carriers is responsible for loss when 
it occurs. 

The protection received under the 
P. P. endorsement is at a cost of $10 per 
annum for the first $1,000 and $6 per 
annum for the second $1,000. This is 
issued in conjunction with the outside 
theft coverage. Money is insured up to 
$100. Notes, securities, stamps, accounts, 
bills, deeds, evidences of debt, letters of 
credit, passports, documents and _ rail- 
road and other tickets are insured up 
to $500. Furthermore, jewelry, watches 
and furs are covered up to $1,000 in any 
one loss. 

Household furniture is also embraced 
by this combination policy but only 
while in due course of transit between 
points and/or places within the Conti- 
nental United States and/or Canada, or 
while temporarily in the custody of up- 
holsterers, cleaners, laundries, etc., for 
renovating or repairing, cleaning, laun- 
dering or similar processing. 

Protection is also granted against loss or 
damage from almost any cause including fire, 
lightning, windstorm, hail, floods, water damage, 
aircraft and motor vehicle damage, explosion, 
smudge damage, dust storms, strikes, riots, civil 
commotion, collapse of buildings and the haz- 
ards of transportation and travel. Theft or at- 
tempt thereat, larceny, burglary, robbery, mys- 
terious disappearance, vandalism and malicious 
mischief are covered under the outside theft 
policy to which the endorsement is attached. 

At the option of the insured, personal prop- 
erty of servants while they are actually en- 
gaged in insured’s service and while in the 
physical custody of such servants outside his 
residence is also covered—subject otherwise to 
policy conditions, 


T. F. Hickey Retires 


Met. Life’s A. & H. Claim Executive 
Given Testimonial Dinner on His Last 
Active Day With Co. 

Thomas F. Hickey, who has been with 
the Metropolitan Life for the past 
twenty-two years, retired on Decem- 
ber 31 as head-of the disability claim 
division. It had been his expressed wish 
that he be allowed to depart quietly with 
only presonal goodbyes but the men 
and women of the A. & H. and dis- 
ability claim divisions would not permit 
this. As a farewell tribute they gave a 
testimonial dinner in his honor at which 
he was presented with a handsome desk 
and several pipes by his associates who 
expressed their deepest regard and ad- 

miration for his accomplishments. 

Mr. Hickey has been recognized as 
one of the outstanding claim men in this 
country, being a past president of the 
International Claim Association. 

After graduating from Yale Law 
School, he joined the Travelers in Hart- 
ford. When the Metropolitan decided 
to enter the A. & H. business in 1921, 
Mr. Hickey was selected from many 
candidates to serve as superintendent of 
claims. He organized a staff which, at 
the time of his retirement numbered 
fifty-five men and women. 


OFFICE PARTY FOR F. J. O’NEILL 


Honored by Royal-Eagle Staff on De- 
cember 31; He Presents Gifts to 
Thirteen 25-Year Service Employes 
Frank J. O’Neill’s final official act as 

president of the Royal and Eagle In- 

demnity companies was to present pen 
and pencil sets to employes of his com- 
panies who had completed twenty-five 
years’ service in 1943. This took place 
at a farewell office party given for Mr. 

O'Neill on December 31 at 150 William 

St. The employes so honored are as 

follows: 

Mrs. Bertha B. Ferris, Miss J. Weh- 
ring, Miss M. Davey, Mrs. Ann Lewis, 
C. R. Alexander, J. B. Bernard, R. E. 
Conk, F. W. DeRevere, James Joice, 
J. P. Huntting, W. E. Lyons, W. F 
Murphy and Harry Welden. 

The armed forces were represented at th’s 
affair by Lieut. John Earls, U. 
of Wm, A. Earls of Cincinnati, and who is now 
stationed at Noroton, Conn., after three trips to 
the South Pacific; and Major Frank D. Gallaher, 
now with the War Department’s insurance di- 
Appropriately Alonzo Gore Oakley, U. 
S. F. & G., who is senior casualty executive 
along William Street, dropped in to say ‘‘good- 
bye” to Mr. O'Neill, and so did C. W. French, 
president, Seaboard Surety, one-time Chicago 
manager of Royal Indemnity, and Robert W. 
Watt, Moody Manual Service, one-time superin- 


S. Navy, a son 


vision. 


tendent of agents. 








LAUNCH BROADCAST SERIES 


Mutual Benefit H. & A. and Junior 

C. of C. to Honor Young Men; 

J. E. Hoover to Make Presentation 

Mutual Benefit Health & Accident 
Association of Omaha, in cooperation 
with the United States Junior Chamber 
of Commerce, will sponsor a new series 
of programs, over the mutual network, 
starting Friday, January 14, 8:30 to 
9 p. m., EWT. 

Originating from WGN, Chicago, and 
scheduled for eighty-eight stations, the 
program, entitled, “Freedom of Oppor- 
tunity,” will weekly dramatize the life 
story of one of America’s outstanding 
young men, to be selected by a board 
of judges acting through the Junior 
Chamber of Commerce. 

At the conclusion of the dramatic and 
musical portions of the program, the 
young man honored will be given a Jun- 
ior Chamber of Commerce scroll of 
achievement and gold key by one of the 
judges. 

Those who have been selected to 
judge the merits of the men honored 
include J. Edgar Hoover, director, Fed- 
eral Bureau of Investigation: Eric 
Johnston, president, Chamber of Com- 
merce of the United States; Arthur H. 
Motley, publisher, American Magazine; 
William Green, president, American Fed- 
eration of Labor; Dale Carnegie, writer 
and lecturer; Paul G. Hoffman, presi- 
dent of Studebaker Corp.; W. A. Pat- 
terson, president, United Air Lines; 
Thomas J. Watson, president, Interna- 
tional Business Machines; Mrs. Dwight 
Eisenhower, wife of General Eisen- 
hower; and Dr. Harry Emerson Fosdick. 
These judges will appear from time to 
time in person on the program. 

The first broadcast will present the 
life story of Major Joe Foss, USMC, 
hero of Guadalcanal, who personally 
shot down twenty-five Jap planes, and 
is recipient of the Congressional Medal 
of Honor. J. Edgar Hoover will make 
the presentation. 





CORRECTION 
The New York office of Mutual Bene- 
fit H. & A., managed by C. H. Juergens 
and William Edgeworth as_ general 
agents, produced in excess of 25,000 apps. 
during 1943 and has set a goal of 30,000 
apps. in 1944. This corrects last week’s 
figures of 2,500 and 3,000 apps. respec- 

tively, given in this paper. 





WALTER C. HILL HONORED 
Walter C. Hill, president of Retail 
Credit Co., has been appointed senior 


member of the Sixth Naval District 
Manpower Survey Committee whose 
territory embraces North and South 


Carolina, Georgia and Jacksonville, Fla. 
Objective is to determine if personnel is 
being utilized for maximum war produc- 
tion. Headquarters of the committee are 
at the Fort Sumter Hotel, Charleston, 
SC 
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General America Cos. Open 
Newark, N. J. Branch Office 


General America Companies of 
Seattle are expanding their operations 
in New Jersey territory and have 


opened a branch office in Newark coy- 





Matar 
JOHN M. TONER 


ering the northern part of the state. 
John M. Toner, who has been a mem- 
ber of the General’s eastern departinent 
staff in New York City, will manage 
this office which is located in the Ray- 
mond Commerce building. 

Members of the General America 
Group, which will set up complete fire, 
inland marine, casualty and automobile 
facilities in the new branch, are the 
General Insurance Co. of America, the 
General Casualty of America and First 
National of America. The latter com- 
pany is issuing a participating policy in 
New Jersey. 

Mr. Toner has been with the General 
America Group for nearly five years 
and before coming to New York City 
he served as special agent and then as 
branch manager in Richmond, Va. ter- 
ritory. His insurance career started in 
1920 with the Liverpool followed by 
training with the Firemen’s of Newark 
and later in the insurance department 
of Bankers Trust Co. of New York and 
on the staff of Hardware Mutual Cas- 
ualty in Newark. 


OFFERS FIVE-WAY PROTECTION 





American Mutual Liability Featuring A. 
& H. Policy Covering Non-Occu- 
pational Accidents and Sickness 

American Mutual Liability of Boston, 
is pushing a “five way” protection policy 
for accident and health for $25 annual 
premium, with all benefits applying to 
non-occupational accidents and sickness 
only. 

The policy pays $28 a week for 104 
weeks if the insured is totally disabled 


. by accident and the same amount for 


fifty-two weeks if totally disabled by 
sickness. For nartial disability from acci- 
dent it pays $14 a week up to fifty-two 
weeks and a like amount for partial dis- 
ability for sickness for thirteen weeks. 
The policy pays $5,000 death benefit 
and specified sums for loss of members; 
$28 a week for hospitalization up to four 
weeks and surgical expense up to $100. 


S. B. Terry, Jr. Promoted 


The Hartford Steam Boiler has ap- 
pointed S. B. Terry, Jr. as assistant 
superintendent of agencies. 

A graduate of Yale’s Sheffield Scien- 
tific School, Mr. Terry joined the com- 
pany in 1932. For several years he was 
special agent in the Cleveland depart- 
ment; then called to the home office 
early in 1942 to-assume editorship of the 
company’s technical magazine, “The 
Locomotive.” 
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Oberdorfer Says Industry Must Keep 
Abreast of Public Needs to Profit 


Donald Oberdorfer, vice-president, 
Oberdorfer Insurance Agency, Atlanta, 
asked by The Eastern Underwriter for 
his views on prospects for the insurance 
business in the South for 1944, says the 
outlook appears generally favorable in 
the realization that the insurance indus- 
try prospers only as it keeps abreast of 
the needs of the insuring public. 

Mr. Oberdorfer is in sole charge of the 
Oberdorfer agency at the present time as 
Lieutenant Colonel Eugene 
Oberdorfer, president of the agency, is 
on active duty with the Army Air 
Forces, now stationed at Kelly Field, 
San Antonio, Tex. 

As for the past year, Mr. Oberdorfer 
says that from the southern viewpoint, 
in retrospect, it is apparent that both 
unfavorable factors and advantageous 
conditions had their effect on volume in 
1943 


his brother, 


Auto Rates Decreased 


“Most prominent among the unfavor- 
able factors, volume-wise,” he said, 
“were first the fact that automobile lia- 
bility and property damage rates both 
for private and commercial vehicles were 
considerably decreased due to the gaso- 
line rationing and limitation of use in 
the southern states, and other causes. 

“Certainly, the South-Eastern Under- 
writers Association’s rates on private 
dwellings and other fire insurance risks 
were drastically reduced in the year 
1943, thus effecting loss in premium 
volume. It is anticipated that on apart- 
ment buildings and contents there will 
also be a considerable reduction in the 
very near future which will again de- 
crease income. Thirdly, in many lines of 
business due to shortage of consumers’ 
goods the total amount of fire insurance 
on such stores of merchandise was de- 
creased: however, there were several 
lines of business where the stores were 


NAMES W. WRIGHT HUMPHREYS 





Philadelphia Agent Appointed Head of 
NAIA Casualty Committee: Member 
of Hutchinson, Rivinus & Co. 


W. Wright Humphreys, Philadelphia, 
has been named chairman of the cas- 
ualty committee of the National Asso- 
ciation of Insurance Agents. In an- 
nouncing Mr. Humphrey’s appointment, 


Fred A. Moreton, Salt Lake City, 
Utah, NAIA president, completes the 


roster of committees for the year, chair- 
men of the other committees having 
been announced last week. 

Mr. Humphreys was educated at 
Temple University and the University 
of Pennsylvania. He entered insurance 
in the employ of Hutchinson, Rivinus 
& Co., in July, 1913, and was admitted 
to the firm in 1940 after having served 
as an associate partner. He has taken 
an active interest in Philadelphia in- 
surance circles and for many years has 
been a member of the Insurance Society 
of Philadelphia. 

Mr. Humphreys recently represented 
his firm on the executive committee of 
the Insurance Agents & Brokers Asso- 
ciation of Philadelphia and is now 
chairman: of the casualty committee of 
that association. He was_ recently 
elected a director of the Pennsylvania 
Association of Insurance Agents. He 


is a member of the Philadelphia Cricket, 
Penn Athletic and Down Town Clubs of 
Philadelphia. 


increased, partially offsetting the third 
factor. 

“Notwithstanding the three unfavor- 
able aspects and conditions volume-wise 
as enumerated above, Oberdorfer Insur- 
ance Agency was enabled to show an in- 
crease in total premium volume by a few 
more favorable situations. 
Advantageous Conditions 

advantageous conditions were 
due, first, to the fact that because of 
the liquid condition of individuals, as 
well as business concerns, they were en- 
abled to devote funds properly to pro- 
tect their capital and because of the ob- 
vious inability to replace certain lines of 
consumers’ merchandise as well as ma- 
chinery and equipment, individuals and 
firms were made more cognizant of the 
need of proper insurance protection. The 
result was increased business interrup- 
tion insurance and the writing of com- 
prehensive liability damage in lieu of pre- 
vious inadequate liability protection. We 
found personal property floaters more 
readily sold. 

“The story of 1943 proved the truth 
of the old adage: ‘Show me the agent 
who has callouses on his fingers from 
ringing doorbells and I will show you an 
agent who can sell more insurance.’ 

Outlook for 1944 

“The outlook for 1944 is favorable in 
that those who pursue the insurance 
business with vigor and enthusiasm not 
only will find new clients but also will 
find that the present clients need addi- 
tional protection. 

“The ensuing year of 1944 holds in 
store the promise of further comprehen- 
sive coverage for the individual, the 
manufacturer and the merchant. It also 
holds for those engaged in the insurance 
industry a better understanding between 
company and agent as well as desirable 
results between company and company 
in the realization that the insurance in- 
dustry prospers only as insurance keeps 
~— of the needs of the insuring pub- 
ic. 


“The 


GLOBE PROMOTES CONNOLLY 





New York City Casualty Manager Be- 
comes Resident Secretary; Has Been 
With Company Since 1921 

Arthur F. Connolly, manager .of the 
casualty department in the New York 
City office of the Globe Indemnity, has 
been appointed resident secretary of the 
New York City office. W. J. Thompson, 
vice-president, continues in charge of 
all operations in the New York City 
and suburban territory. 

Announcement of Mr. Connolly’s pro- 
motion was made by Kenneth Spencer, 
who has just retired as president of the 
Globe to become executive director of 
the Globe, Royal and Eagle Indemnity 
Cos. 

“This promotion comes to Mr. Con- 
nolly,” said Mr. Spencer, “as a reward 
for his outstanding work as manager 


N. Y. Federation President 
Heads Widely Known Agcy. 


William H. Lucas, elected president 
of the Insurance Federation of New 
York at its annual meeting in New 


York City in December, is widely known 


WILLIAM H. LUCAS 


in company and production circles in 
the state. He is manager of the Ernest 
Townsend & Son Agency at LeRoy, 
N. Y., an agency established in 1876 and 
with a splendid reputation throughout 
western New York State. 

Mr. Lucas was born August 5, 1905, 
at Woolwich, England. He came to the 
United States in March, 1923, and en- 
tered the insurance business in June, 
1925. He became associated with Ernest 
Townsend & Son as a solicitor and on 
the death of Ernest Townsend, became 
manager of the agency. 

He is a former director of the New 
York State Association of Local Agents, 
Inc., and has served on a number of 
important committees of the organiza- 
tion. This year he is a member of its 
committees on fire insurance and allied 
lines, membership development and 
rural agents. He is prominently identi- 
fied with the association’s rural agents’ 
activities and is also vitally interested in 
insurance legislative work. 

Mr. Lucas was elected a vice-presi- 
dent of the federation two years ago 
at the annual convention at Rochester, 
and at the recent meeting was elected 
president to succeed Harry H. Wads- 
worth of Syracuse. 

He is active in all civic affairs in his 
own community and recently was elected 
president of the Rotary Club at LeRoy. 





of the casualty department of the New 
York City offices since 1938. He will 
continue to be in charge of the casualty 
department at the service of his many 
friends among New York and suburban 
producers.” 

Mr. Connolly joined the Globe in 1921 
in the statistical department, later be- 
coming assistant superintendent of the 
liability department. In 1937 he was 
made assistant manager of the casualty 
department of the New York City 
offices and in 1938 he succeeded Mr. 
Thompson as casualty manager. 
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ONLY TIME BUILDS 


Confidence 


Through all the years—since it 
started business 22 years ago—the 
Pennsylvania Casualty Company has 
fulfilled every obligation to agents 
and policyholders alike. 


It has always strived to serve its 4 
agents better so they in turn may 
better serve policyholders. The 
Pennsylvania Casualty Company has 
a unique incentive to render the 
best possible co-operation to its 
agents. It helps agents serve more 
efficiently for their own benefit, as 
well as to policyholders. 


That is why the Pennsylvania Casu- 
alty Company, under the capable 
management of capable men, en- 
joys the greatest confidence of 
agents everywhere. 


Valuable Agency Franchises 
opening soon 


PENNSYLVANIA 


CASUALTY COMPANY 


First National Bank Buiiding 
BALTIMORE MARYLAND 











|< ee 2 | 
| Dest in ur Ye | 


The strike situation being what it is, 
fairy stories should now begin “Once 
upon a time and half for overtime—” 

* *« * 

Taxies are getting scarce—but taxes 
aren't. 

x * * 

Poetry in Prose: Said the button hole 
to the little button, widdout me, kid, you 
can’t do nuttin’, 

* * « 


J. O. Byrne, John Street’s coffee con- 
noisseur and casualty production man de 
luxe, says that his butcher was fired 
yesterday because the Boss noticed but- 
ter on his breath. 

x * * 


We like to think a Kleenex salesman 
is a nosepaper man. 

x * * 

\ few more Macy definitions: 

Stole—a woman’s muffler that, like a 
woman, goes on and on and on.. 

Gilet—she can’t take her jacket off 
the back of her blouse isn’t there; 

Halter—she can take her jacket off 

but the back of the blouse isn’t there; 

Envelope handbag—do we have to tell 
you everything? 

* * * 

New England Mutual’s Wheeler King 
says “‘Sir’ is what a sergeant says to 
an officer instead of ‘Hey you.’” 

x x x 

Personal stuff. We have the grippe. 
We are dictating this to our daughter, 
Nina, eleven. A student at Horace 
Mann School, they have taught her the 
touch system. (Aside to Nina: “Cer- 
tainly, vou may have a dollar for a 
movie.”) 

* * & 

Reading from left to right— 


MERVIN L. LANE 
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Insurance Buying Program of 


The War Department Outlined 


One of the best descriptive 


articles on the insurance buying program of the 


War Department at Washington, D. C., was contained in the June 24, 1943 issue of 
the Federal Register, one of the oldest and most authoritative publications in the 


nation’s capital. 


The information is official, being regulations taken from the War 


Department’s procurement department, and governs the purchase of all types of 


insurance coverage 
lives and property.” 


“which are essential to speedy victory and the conservation of 
Although much of this data will be familiar to insurance men 


who have handled war work over the past few years, it is valuable source informa- 
tion for reference purposes. It also gives a comprehensive picture of the scope and 
requirements of one of the largest governmental agencies as regards insurance in 


* wartime. 


Immediately following is the full text of paragraph IV of the War Department 
Circular No. 398, 1942, which explains in terse army language the need for insur- 
ance, the great care with which insurance information should be guarded, and the 


frankness with which the War Department admits that ‘ 


adjunct to industry.” 


1. Effective procurement and distribu- 
tion of war supplies and materials, and 
the efficient operation of supply and re- 
pair facilities, private and public, are 
essential to speedy victory and the con- 
servation of lives and property. Every 
contract operation of the War Depart- 
ment involving a private person or or- 
ganization places upon that person or 
organization some degree of financial re- 
sponsibility for loss or damage to per- 
sons or property. A prudent business 
man or organization promptly seeks to 
pass this liability to a second party, an 
insurer, for a known price in order to 
stabilize costs. 

2. Insurance underwriters customarily 
require detailed knowledge of the risks 
underwritten. In many cases insurance 
sources require and obtain a continuous 
knowledge of the operations cither by 
reason of the insurance service facilities 
at the project site or through reports 
required by the insurance contract. 
These reports are used for the purpose 
of computing premium charges. Usually, 
when no service facilities are installed 
at the project, the policy contract makes 
provision for the right of examination 
and audit by the insurer’s personnel. 

3. It is essential that all concerned 
fully appreciate the potential value of in- 
surance as a source of detailed and cur- 
rent information. Our enemies are adept 
at utilizing this source for intelligence 
purposes and over a period of time have, 
by devious and ingenious commercial 
transactions, infiltrated the world insur- 
ance structure. 

t. Appropriate action is expected in 
the near future to reduce drastically the 
flow of insurance information out of the 
United States. This action will not elimi- 
nate the danger to security of vital in- 
formation unless greater care is exercised 
in its dissemination and safekeeping 
within the United States. [Ed. Note: 
This action was subsequently  an- 
nounced. | 


Responsibility of Companies and 
Contractors 


5. All concerned will bring this matter 
to the immediate attention of private 
persons or organizations engaged in war 
projects. Management will see to it that 
insurers are permitted only such infor- 
mation as is proved to be essential to 
their operations, and that such informa- 
tion as is permitted will be kept in a safe 
manner. Each insurer will be required 
to designate its representative or repre- 
sentatives to whom such information will 
be given, and will be required to under- 
take that such information as is obtained 
will not be furnished to any other in- 
surer or organization without the prior 
approval of the contractor and the Army 
representative in charge. In the absence 
of an Army representative, contractors 
will be advised to communicate direct 
with the Insurance Branch, Fiscal Divi- 
sion, Headquarters, Army Service Forces. 
All concerned desiring assistance or 
guidance will also communicate with the 
Insurance Branch. 

6. It is realized that 
necessary 


insurance is a 
and that 


adjunct to industry, 


‘insurance is a necessary 


insurers require some information in or- 
der to operate intelligently. However, in- 
dications are that great care has been 
exercised with respect to dissemination 
of information concerning vital opera- 
tions, but little or no attention has been 
paid to the insurance source. More em- 
phasis will be placed upon security when 
selecting an insurer in connection with 
important operations, and security will 
never be sacrificed for price. 

The foregoing is equally applicable to 
bonds, and strict compliance therewith 
by all concerned is in the National in- 
terest. 

General Policy on Insurance 

The general policy of the War Depart- 
ment on insurance, as set forth in sec- 
tions 81.431 to 81.497 of its procurement 
regulations, is reviewed as follows: “In- 
surance coverages will be authorized or 
required only in those instances where 
public policy or interest makes it de- 
sirable to use the organization, facilities 
or other services of the insurance indus- 
try, or where a commingling of property 
and operations or circumstances of 
ownership make the carrying of insur- 
ance reasonably necessary for the pro- 


tection of the several interests con- 
cerned. 
“§ 81.432 In every instance where a 


contract requires the United States to 
pay the premium either directly or by 
way of reimbursement on an insurance 
policy, the policy will contain an en- 
dorsement or other recital excluding by 
appropriate language any claim on the 
part of the insurer to be subrogated, on 
payment of a loss or otherwise, to any 
claim against the United States. 

Insurance in Connection With Cost- 

Plus-a-Fixed-Fee Contracts 

“§ 81.434 Insurance on Government- 
owned property. (a) No insurance cov- 
ering damage to or destruction of prop- 
erty legal title to which is in the United 
States and which is to be used in con- 
nection with a cost-plus-a-fixed-fee con- 
tract, will be required or authorized 
without the prior approval of the In- 
surance Branch, Fiscal Division, Head- 
quarters, Army Service Forces. * * * 

“The policy of self-insurance rests to 
a large degree upon savings to the 
Government obtained by eliminating the 
cost of insurance which otherwise would 
be added to the contract price. 

“(b) Where it is considered advisable 
to impose specific standards of care such 
as an obligation to keep the facilities in 
good operating condition and repair and 
to make all necessary repairs and re- 
placements, a clause to this effect may 
be included in the contract. 

Defense Plant Corp. 

“§ 81.435 Waiver of Defense Plant 
Corp. insurance requirements—(a) Cost- 
plus-a-fixed-fee contracts. Where cost- 
plus-a-fixed-fee contracts are being per- 
formed in facilities owned by the De- 
fense Plant Corp. and leased to a con- 
tractor, the contractor is required by the 
terms of the lease to procure and main- 
tain at his own expense fire and supple- 
mentary coverage on special forms. The 
Defense Plant Corp. is named as the in- 
sured on such policies. Inasmuch as the 
cost of such insurance is ultimately 
borne by the Government as a reimbur- 








sable item of cost, arrangements have 
been made with the Defense Plant Corp. 
pursuant to which that corporation has 
agreed to waive its insurance require- 
ments in specific cases where it is re- 
quested to do so by the War Depart- 
ment. In such cases the War Depart- 
ment agrees that neither the failure to 
carry insurance nor any ensuing damage 
to or destruction of the facility will re- 
lieve the War Department of its exist- 
ing obligation to the Defense Plant 
Corp. under takeout letters. 


“(b) Eliminating insurance require- 
ment. In all cases where a definite 


saving in cost to the Government can 
be effected by eliminating insurance re- 
quirements of the Defense Plant Corp., 
the Insurance Branch, Fiscal Division, 
Headquarters, Army Service Forces, will 
be advised promptly of the following: 
(1) name of contractor; (2) number of 
contract; (3) type of contract; (4) loca- 
tion of facility involved; (5) the plancor 
or lease number; (6) the estimated sav- 
ing, if the same can be estimated; and 
(7) the recommendation of the chief of 
the supply service. The Defense Plant 
Corp. will then be requested by the In- 
surance Branch, in appropriate cases, to 
waive its insurance requirements.” 


Miscellaneous Insurance That May Be 
Necessary in Special Instances 


Considerable publicity has been given 
to the War Department’s requirements 
of casualty insurance coverage—work- 
men’s compensation, general liability, au- 
tomobile P. L. and P. D.—but not so 
much has been said about the miscellan- 
eous lines of insurance that chiefs of sup- 
ply services may consider as necessary 
in special instances. Therefore, the fol- 
lowing gives the War Department atti- 
tude, as expressed in section 81.437, on 
payroll robbery, hold-up and safe bur- 
glary insurance; general liability insur- 
ance for damage to property of others;; 
products liability insurance, contractual 
liability and boiler and machinery insur- 
ance. 

“In general, the authorization of any 
of these forms of insurance will be the 
exception rather than the rule. 

“(a) Payroll, robbery, hold-up and 
safe burglary insurance. This form of 
insurance will be approved only in those 
cases where substantial sums of money 
are in the care, custody and control of 
the contractor in isolated areas where 
normal protection, which would be avail- 
able in a stabilized situation, is lacking, 
or where a commingling of property and 
operations or circumstances of ownership 
make the carrying of insurance reason- 
ably necessary for the protection of the 
several interests concerned. 

“(b) General liability insurance for 
damage to property of others. This form 
of insurance will be approved only in 
those cases where the operations con- 
ducted are of such a nature that an acci- 
dent might reasonably involve extensive 
destruction of property belonging to 
others, and it is considered desirable to 
obtain the experienced claims and inves- 
tigating services of a reliable insurance 
carrier. When such insurance is author- 
ized there will be provided a limit of 
$50,000 per accident and an aggregate 
limit of $100,000 for each year of the 
policy period. It is anticipated that this 
form of coverage will be necessary only 
for contractors engaged in the manufac- 
ture or handling of high explosives and 
in certain cases of aircraft operations. 


Products Liability Insurance 


“(c) Products liability insurance. This 
form of insurance may be authorized in 
instances where a contractor under au- 
thority of its contract operates a com- 
missary or other similar facility for dis- 
pensing food. Such insurance, when au- 
thorized, will be endorsed to the 
general liability policy and will provide 
a limit of $50,000 per person in any one 
accident; and, subject to that limit for 
each person, $100,000 for injuries sus- 
tained by two or more persons in any 
one accident; and, subject to the forego- 
ing limits, an aggregate limit of $100,000 
for all accidents during each year of the 
policy period. 

“(d) Contractual 


liability insurance. 








CALLS AUTO FLEET HEARING 


Director Jones of Illinois on January 11 
Will Discuss Steps Necessary for 
Filing New Rating Schedules 
Paul F. Jones, Illinois Director of In 
surance, has called a meeting of all! 
casualty companies writing fleet risks in 
this state, for January 11, in the audi 
torium of the Chicago Board of Under- 
writers. Brokers and agents may also 
be given a hearing by the Department. 

The purpose of the meeting, according 
to Mr. Jones’ letter to the companies, is 
“to discuss steps necessary for the filing 
of rating schedules and to eliminate any 
misunderstandings that now exist regard- 
ing such a plan.” 

An order issued by the State Insur- 
ance Department several weeks ago, over 
the signature of C. M. Kinney, special 
deputy in charge of the rating depart- 
ment, abrogated all “equity” rates effec- 
tive December 1, but the date of this 
order was subsequently extended to 
March 1 when company officials ex- 
plained to Mr. Jones some of the com- 
plications involved in trying to comply 
with his order calling for the filing of an 
experience rating plan to replace the 
equity rates. 

The Insurance Brokers Association of 
Illinois is also said to have reminded 
Director Jones of an_ understanding 
which the brokers reached with the State 
Insurance Department several years ago 
and, as the result of which they had 
withdrawn their suit testing the Depart- 
ment’s legal right to fix fleet rates. 

The difficulty in reaching an agreement 
on automobile fleet rates arises out of 
the fact that the Illinois law does not re- 
quire all companies to adopt uniform 
rates, but merely requires each company 
to file its rate schedule and then adhere 
to it without discrimination as between 
policyholders. 

It is believed that the meeting of Janu- 
ary 11 may bring about some uniform 
basis on which the Department may get 
the companies to agree voluntarily. 





This form of insurance is provided in 
the comprehensive general liability policy 
where a contractor or subcontractor is 
authorized to assume and has assumed 
liability under: (1) a lease of premises, 
(2) an easement agreement, (3) an 
agreement required by municipal ordi- 
nance, (4) a sidetrack agreement, or (5) 
an elevator or escalator maintenance 
agreement. Where a contractor or sub- 
contractor is authorized to assume and 
has assumed liability under an agree- 
ment other than one of those referred to 
in the preceding sentence and the chief 
of the supply service deems that insur- 
ance for the assumed liability is neces- 
sary, a copy of such agreement, together 
with full details and the recommenda- 
tion of the chief of the supply service, 
will be forwarded to the Insurance 
Branch, Fiscal Division, Headquarters, 
Army Service Forces for appropriate ac- 
tion. 
Boiler Insurance Not Authorized 

“(e) Boiler and machinery insurance 
—(1) Authorizations. This form of in- 
surance will not be authorized. It may 
be desirable to arrange for boiler in- 
spection service. 

“(2) Boiler inspection service. When 
a cost-plus-a-fixed-fee contractor is per- 
forming his contract in a plant contain- 
ing a number of boilers or other pres- 
sure vessels, it is generally desirable 
that such boilers or other pressure ves- 
sels receive periodic inspections. This is 
in the interest of continuous and safe 
operation. Accordingly, the chief of the 
supply service may authorize the use of 
the boiler inspection service contract by 
such a contractor. * * * 

“When practicable the boiler inspec- 
tion service of the insurance company 
carrying the workmen’s compensation 
insurance of the contractor will be used 
provided that such carrier has a fully 
qualified and experienced boiler inspec- 
tion department. Otherwise, some other 
qualified insurance carrier will be se- 
lected. 

(To be continued) 
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“TI dropped that Probate Bond blank somewhere.”’ 


... Admittedly, this is a bit of an exaggeration, but the fact 
remains that the new producer’s order blank for Probate or 
Fiduciary Bonds, as offered by The Travelers, is a marvel 
of condensation. 

One page of twenty well-spaced lines now serves in 
place of four pages crammed with almost 150 lines of type. 

You'll be delighted by this new blank. Your secretary 
or stenographer will be tickled pink. Attorneys and their 
clients will no longer growl and grumble because of “all 
those questions’; neither the attorney or the client is re- 
quired to sign on a dotted line. And, of course, Uncle Sam is 
grateful for the conservation of paper. 

... All the more reason why you should place your 


Bond business through 


THE TRAVELERS INDEMNITY COMPANY 
HARTFORD, CONNECTICUT 
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Eustace Never Winked at Girls 


Winkine at young ladies may not be quite proper. 


But when girls are so pretty and young men so susceptible, 
who can say that it’s wrong to unbend...just a little? 


Well, Eustace, for one. Eustace thought winking was undig- 
nified...even a flicker. And so young Eustace won “Good Con- 
duct” medals while his boy friends won the girls. 


Let it be said that Eustace progressed nicely from a dignified 
young man to a dignified middle-aged bachelor. But in business, 
as well as his personal life, Eustace missed many an opportunity. 
His eyes were so focused on dignity that he was blind to the force 
of human vitality. 


Today, in a world of action, it’s surprising that there are some 
business men who look at the products they manufacture, with 
thoughts like Eustace’s. For instance, their search for imagined 
dignity leads them even to pass up a vital advertising medium 
like Puck-The Comic Weekly. 


The force and power behind the public’s love for “Tillie The 
Toiler’, “Blondie and Dagwood”, the irrepressible “Skippy”, Walt 
Disney’s “Donald Duck”, Ripley’s ‘‘Believe It or Not!”, Soglow’s 
“The Little King”, and many others, is the best answer to the im- 
portance of the week to week doings of these characters in the 
lives of millions of people. There you have the reason why Puck- 





The Comic Weekly is the most thoroughly-read publication of its 
kind in America. 


When choosing a medium to carry your advertising message 
—whether institutional or sales promotional—keep these facts in 
mind: 


1.. More people (men and women as well as children) read “the 
comics” than any other one form of entertainment feature. 


2. .Visibility and readership are unusually high because Puck-The 
Comic Weekly accepts only a limited number of advertisements 
per issue. Advertising space in Puck is a valuable franchise. 


3..Puck produces results. The Hormel Company, packers of 
meat and meat products, started advertising in Puck-The Comic 
Weekly in 1939. Since then they have increased their schedule, 
until now in 1944 they will use more advertising in Puck-The 
Comic Weekly than in any other previous year. 


Everything points to “the comics” as an advertising medium 
to cover a broad market, reaching adults as well as growing chil- 
dren. That is why sales minded executives now carefully consider 
Puck’s analysis of “Your Customers of Tomorrow.” It is a sound 
presentation of fested sales information. Would you like to hear 
it? Write to Puck-The Comic Weekly, 959 Eighth Avenue, New 
York—Hearst Building, Chicago. 








thre 
the 

Wa: 
part 
Dist 
indi 
Und 
that 
ing 

mai 
deci 


enty 
wou 
knoy 
latio 
trol. 


Le 
insu 
plete 
argu 
Nati 
of A 
whe 
a no 
issu 
insu: 
mer 
the | 
Har} 
pany 
ed f 
the 
mere 
held 

ey 





